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Nearly 100,000,000 miles have 
been driven at General Motors 
Proving Ground at Milford, 
Mich., with only one fatality. 

& + * 

No, Nora, the T formation you 
read so much about on the sports 
pages this time of year has noth- 
ing to do with an earlier Ford 
model. 

= . + 

The Harriman Report belies the 
saying that silence is golden. Its 
100,000 words ask for around $6,- 
900,000,000 in loans and gifts to Eu- 
rope in the first 12 months of the 
aid plan. ok. % 


There were about 200 work stop- 
pages started in September, the 
lowest total since December, 1946, 
when 168 were listed, according to 
the Bureau of Labor Statistics. 
About 75,000 workers were involved 
in the September stoppages. 


Fresh Game 


After spending six weeks hunt- 
ing through the books of auto 
dealers, Detroit’s auto grand jury 
announced a recess to permit some 
of the staff to go déer hunting. 


& * s 
Smoke & Fire 
Ford officials say there may be 
tighter restrictions on smoking as 
result of a fire caused by a cigar- 
ette in a wastepaper chute in the 
Dearborn administration building. 


The blaze occurred only four 
days after a 40-year ban on smok- 
ing had been lifted. 


o * o 

Back Again 

Ohio’s legislature will be called 
in special session in December to 
clarify its amended road act, which 
inadvertently diverts all highway 
construction funds to maintenance 
and repair only, Gov. Thomas J. 
Herbert announced Thursday. 


The session is necessitated by an 
Ohio Supreme Court ruling. Unless 
changed, the present act would give 
cities and counties more road up- 
keep money than they could use. 


Credit Frank Duryea 


After many years, J. Frank 
Duryea is now given credit as 
the co-builder of the first Duryea 
car on display in the Smithsonian 
Institute, Washington, Automo- 
tive News learned last week. 

The placard on the 1893-94 car 
now reads “built by the Duryea 
brothers, Charles E. and J. 
Frank.” 


The Newspaper of the Industry 
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Is Future Dim for Nonglare Headlights? 


There was speculation that Pola-| free” system appeared to have N ew P eak of 


By Pete Wemhoff 

Editor, Automotive News 
LARIZED headlights aren’t 
dead, but it’s going to take one 
of three factors to force their adop- 
tion by the auto industry: (1) ac- 
tive support from the state motor 
vehicle administrators; (2) new 
technical developments, or (3) pub- 

lic pressure. 

This was apparent at a day- 
long demonstration of the “non- 
glare” headlights last week at the 
General Motors Proving Ground 
in Milford, Mich. The affair was 
sponsored by the AMA Engineer- 
ing Liaison committee, which has 
been working with the Polaroid 
Corp. since 1939. 

O. E. Hunt, chairman of the 
AMA committee, declared that “we 
have gone as far as we can at 
present,” but pledged the commit- 
tee’s continued cooperation if some 
outside force deems the adoption 
of the polaroid system necessary. 
He pointed out that the system 
would cost motorists about $100,- 
000,000 a year, based on the esti- 
mated cost of $30 to $80 per new 
car to provide larger generators 
and heavier wiring. Cost of the 
Polaroid material would average 
only about $2 per car. 

+ 7 - 


OWEVER, Edwin H. Land, 
president of Polaroid, believes 
his company’s system is “now 
ready technically and suitable for 
mass production.” He promised that 
“we'll see it through somehow.” 


Canada Curbs 


roid might carry its battle to the 
public. 

To newsmen, who saw a three- 
hour demonstration of cars 
equipped with both polarized and 
sealed-beam lights, the “glare- 


many merits. 

The AMA committee—composed 
of Hunt, Carl Breer of Chrysler, 
Col. J. G. Vincent of Packard, Har- 
old T. Youngren of Ford, and H. 

(Continued on Page 43, Col. 1) 


THE POLAROID HEADLIGHT SYSTEM 
PROVIDES GREATER VISIBILITY 


all vehicles are 


legal problem of getting all states to adopt necessary legislation. 


Due to Bring 


Shifts in Export Program 


Camapa has indefinitely shut it- 
self off as the greatest importer 
of U. S.-made cars and trucks, but 
it is doubtful if the banned vehicles 
will stay in the U. S. for the time 
being. 

In drastic steps aimed at keep- 
ing Canadian dollars in Canada, 
the Dominion last week clamped 
an embargo on American-made ve- 
hicles and tires and jacked up its 
automotive excise taxes to unprece- 
dented amounts. 

The Canadian moves—coupled 
to some extent with the new 
world tariff cuts—seemed des- 
tined to bring about a series of 
readjustments in the export poli- 
cies of U. 8S. vehicle manufac- 
turers. 

The European Recovery Plan, 
which President Truman submitted 
to Congress last week, is also ex- 


pected to be a factor in the chang- 
ing trade picture. 
+ * 


OnE Canada’s new program, 
however, will have any imme- 
diate impact on the U. S. indus- 
try. The tariff agreements—and 
probably the Marshall plan as well 
(Continued on Page 8, Col. 4) 


Greiner Directs 


Packard Sales 
As Slack Quits 


ARL M. GREINER was named 

Thursday to be general sales 
manager of Packard, succeeding 
Lyman W. Slack, who resigned 
earlier in the week. 

Greiner has been Packard’s parts 
and service manager since Septem- 
ber, 1943, the same year that Slack 
was boosted to general sales man- 
ager. 

“Slack leaves with a fine rec- 


Kari M. Greiner Lyman W. Slack 


ord of accomplishment at Pack- 
ard,” President George T. Chris- 
topher declared. “Under his lead- 
ership, the dealer organization 
(See GREINER, Page 45, Col. 5) 
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New car registrations for nine 
——_ plus 14 states in Oc- 


1,133,912 
For further details see page 
28, today’s issue. 


Congress Likely 


To Pass New 
Credit Controls 


By William Ullman 
Washington Correspondent 
ASHINGTON.—What with the 
convening of a special session 
of Congress, the tenor of the Presi- 
dent’s foreign-aid and anti-inflation 
message, announcement of the wid- 
est tariff reductions ever made by 
the United States at a single time, 
and Canada’s trade restrictions, the 
past week was indeed a hectic one 
for executive and legislative Wash- 
ington. ‘ 

At the press hour for Automo- 
tive News, the Republican leader- 
ship was still. quite cold toward 
the consumer price. and ration- 
ing controls ‘propésed by the 

(Continued on. Page 45, Col. 4) 
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Output Reaches 


105,627 Vehicles 


October Total Seen 
Near 386,000 Units; 
Ford Gains Speed 


By Bernie Thomas 
Staff Writer 

NITED STATES and Canadian 

automotive production hit a 
new postwar high last week, but 
prospects for a 5,000,000-unit year 
in 1947 were still dim. 

Plants in this country assem- 
bled 81,114 cars and 24,153 trucks 
—a total of 105,627 units. Can- 
ada’s car and truck contribution 
dropped to 6,404, bringing the 
past week’s total for both na- 
tions to 110,671, according to 
Automotive News estimates. 

In the previous week, U. S. plants 
built 80,193 cars and 23,722 trucks 
—a total of 103,915, and Canada’s 
revised accounting was 6,301 cars 
and trucks. 

Last week’s postwar high level 
was achieved despite the fact that 
Ford truck production was shut off 
for changeover operations. As pre- 
viously indicated, Ford took up 
most of the slack by greatly in- 
creasing passenger car output. 

+ te o 


frokL’s current passenger car 
schedules call for the assembly 
of 3,850 Fords, Lincolns and Mer- 
curys daily. Such schedules are be- 
ing met and even slightly sur- 


Two months ago when 1,200 
trucks were also on the daily 
agenda, Ford was building only 
about 3,000 passenger cars each 
working day. 

As the year draws to a close, 
Ford—now only a few thousand 
units behind Chrysler Corp. in to- 
tal passenger car output—is driv- 
ing fast to take over full claim 
to second place in the “Big Three” 
production race. 

In 1946, Ford’s combined car and 
truck almost equalled that of 
Chrysler Corp., but the latter built 
about 74,000 more passenger cars 
than Ford. 

e . e 
Tas year thus far, Ford has 

turned out approximately 671,- 
202 passenger cars, compared to 
the total of 674,659 built by Chrys- 
ler Corp. divisions. 

However, Ford is now outpro- 
ducing Chrysler by more than 
2,000 passenger cars weekly, and 
hopes to wind up in second place 
ahead of Chrysler by the middle 
of December. 

Ford’s total truck production 
this year is more than 85,000 ahead 
of Chrysler Corp. 

If .automotive plants decide to 
work on Friday after Thanksgiv- 
ing this week, October production 
should be somewhere near earlier 
expectations. 

(See OUTPUT, Page 45, Col. 3) 


Production 
Automotive News Estimates 
U. 8. Cars, Trucks 

105,267 = 193.915 
92,531 


Last Prev. 1846 

Week Week Week 
For complete production totals 

by makes, see table, page 45. 
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U. S. Economist Differs . . . 


Dangers of Credit Curbs 
Cited at AFC Parley 


CHICAGO. — Significantly, the 
14th annual convention of the 
American Finance Conference 
opened here last week at the Pal- 
mer House on the day following 
President Truman’s address before 
a special session of Congress, 
wherein he urged restoration of 
curbs and controls on instalment 
buying. 

The two day meetings drew more 
than 600, a new record. 


The principal resolution passed 
declared opposition to the return 
of federal control over instalment 
buying. 

Elected as president of the AFC 
was H. F. McCool, Chattanooga, 
Tenn., succeeding Clarence L. Lan- 
den, Omaha. Voted in as vice-presi- 
dents were Ralph R. Kriesel, St. 
Paul, Minn., and Walter B. McGre- 
gor, Manchester, N. H. 

E. M. Morris, South Bend, was 
elected chairman of the executive 
committee. Returned to office were 
J. W. R. Tennant as secretary- 
treasurer and Thomas W. Rogers 

























Studebaker Sees 
47 Output Third 
Ahead of Peak 


NEW YORK.—Studebaker Corp. 
this year will build one-third more 
passenger cars and trucks than its 
previous record year and is aiming 
at even higher levels in 1948, it 
was announced last week by com- 
pany officials here to attend one of 
a series of meetings serving to out- 
line sales plans behind the recently 
announced 1948 models. 

“During the last 30 days we have 
broken all former daily, weekly and 
monthly production marks,” H. §S. 
Vance, board chairman, said. 

“So far in 1947 we have al- 
ready manufactured more units 
than in 1923 when we established 
our peak of 145,000 passenger cars 
and trucks. 

“If we are able to maintain our 
current rate, volume for the year 
will top 190,000 passenger cars and 
trucks.” 

Paul G. Hoffman, president, pre- 
dicted that the 1947 record would 
be smashed in 1948. 

“We will start the new year with 
the highest output in our history 
and barring unforeseeable difficul- 
ties we will continue to build at 
that rate throughout virtually the 
entire year,” Hoffman declared. 

“Factory facilities are in excel- 
lent shape. As a result of a mod- 
ernization and expansion program, 
we are able to produce more and 
better automobiles. We will be 
even better off when we add to our 
operations the immense plant in 
South Bend, Ind., where we built 
aircraft engines during the war 
and which we have just purchased 


as executive vice-president, both of 
Chicago. 

Operations in the post-Regulation 
W era came in for a major share 
of attention when Maxwell C. King, 
president of the Pacific Finance 
Corp., Los Angeles, and Elmer E. 
Schmus, vice-president of the First 
National Bank of Chicago, joined 
in stating that the finance com- 
panies can be depended on to con- 
tinue a policy of safe, conservative 
operations in extending consumer 
credit. 

On the other side of the fence 
was Walter E. Hoadley jr., busi- 
ness economist, Federal Reserve 
Bank, Chicago, who urged that 
“greater restraint be placed upon 
general credit extension, includ- 
ing restoration of consumer 
credit regulation” because of “in- 
flationary conditions and pros- 
pects now apparent.” 

Hoadley conceded that instal- 
ment sales credit “is still below 
its prewar volume, being limited 
primarily by the output of many 













































425,000,000TH GOODYEAR TIRE. A. B. Cunnington, employe of Goodyear since the 
company was founded in 1898, is shown here with the 425,000,000th pneumatic tire 
—— by 4 company. The tire, a 7.60x15 white sidewall Super Oushion for 
passenger , also is the 25,000,000th produced by Goodyear factories between Dec. 31, 
1946, ana How. 11, 1947, establishing a new alltime production record for the company. 


New Attack on Auto Dealers 
Launched by Grand Jury 


methods were so confusing that 
they left even the sales tax peo- 
ple puzzled, and his figuring so 
rough he could hang himself on 
the splinters. 

Skillman’s amazing chain of rea- 
soning, contained in a letter to Gov. 
Sigler, went this way: ” 

He ‘estimated that 400,000 new| ‘Tom the government. 
cars have been sold since postwar 5 ott, vice-president in 
models came on the market. Then charge of sales, emphasized bright 
he used the estimate that three- ee Se eee a 
fourths of all deals involved trade- | “°"iy in 
tne. en we a a 

From there he went on to say poy iy A con our ie 

“ ’ 
that “our experience has shown us tion was plagued by shortages. 


the average (understatement of 
used car trade-in values) is in the As we move into the 1948 models, 


neighborhood of $500 per car.” 


But Skillman was generous and 
computed on the basis of only $400 
per car to get “the astronomical 
sum of $120,000,000.” 

= » 7 
BVIOUSLY, to reason in such 
a@ manner, he condemned every 
single dealer for all of them must 
have handled at least one of these 
300,000 trade-ins. 

However, in the first place, no 
one seems to figure sales tax quite 
like Judge Skillman, so there are 
very serious doubts whether the 
whole business means ing. 

But assuming it does, there are 
a few other estimates that have 
a bearing on the story. 


Paul Graves, manager of the 
Detroit Auto Dealers Assn., says 
a spot check has indicated that 
in only one out of three new-car 
sales is a trade-in taken, in con- 
trast to the three out of four 
that Skillman figures. 

Then, estimates by dealers indi- 
cate that about 80 percent of all 
cars traded in to new-car dealers 
are wholesaled to used-car dealers. 

Thus, under the ordinary way of 
computing sales tax, these would 
not figure in sales tax at all, since 
the tax is only on retail sales by 
dealers. 

Judge Skillman said that he was 
basing his estimates of under-val- 
uation on the Blue Book which 
lists used car values regardless of 
condition. It appears that he is 


taking the top average retail value 
(See SMEAR, Page 44, Col. 3) 


















ETROIT’S one-man auto smear 
got out its second bucket last 
week, 

The grand juror, Judge W. Mc- 
Kay Skillman, charged that since 
the war ended auto dealers have 
cheated the state out of $3,600,000 
in sales taxes in connection solely 
with undervaluing of trade-ins. 

To arrive at such a figure, he 
had to malign every dealer who 
has taken in a car in trade. His 





however, that “from an over-all 
economic standpoint, further 
marked expansion in credit is seen 
as adding up more inflationary 
forces in our already money-price 
swollen nation.” 

“Comprehensive studies of the 
extent of relaxation of consumer 
credit terms since the end of Reg- 
ulation W on Nov. 1 are not avail- 
able, but there is sufficient evi- 
dence in the Midwest at least to 
indicate that considerable easing 
has occurred,” Hoadley added. 

King took issue with the gov- 






















Ferguson Returns 
To U. S. in Move 


To Bolster Firm 


DETROIT. — Harry G. Ferguson 
has returned to the United States 
to attempt to bolster the imple- 
ment business of Harry Ferguson, 
Inc., which suffered a severe blow 
last July when Ford Motor ended 
its arrangement with the concern 
and set up its own distribution or- 
ganization, Dearborn Motors. 


At the directors meeting here last 
week, Ferguson was elected presi- 
dent, to succeed Roger M. Kyes, 
who resigned, as did Charles R. 
Vincent jr., director and assistant 
to the president. 

-After Ford discontinued making 
tractors for Ferguson, Willys-Over- 
land completed an agreement to 
enable Willys dealers to serve as 
sub-distributors for Ferguson farm 
implements and tie the Jeep in 
with the program. Previously, man 

Ford dealers had distributed Fer- 
guson implements. 

In his report to directors, Fer- 
guson said: 

“Now that we have operations 
well under way in England, I will 
be able to devote myself to putting 
Harry Ferguson, Inc., in America 
into a forward aggressive pro- 





















Governor Urges 
Dealer Groups 
To Clean House 


DETROIT.—Following indict- 
ment of six new-car and three 
used-car dealers by the one-man 
auto grand jury, Gov. Sigler called 
on dealer groups in Michigan to 
clean their own houses. 

Unlike the grand jury report, 
however, which tended to smear 
the whole industry, Gov. Sigler 
pointed out: 

“I am convinced that a large 
percent of the men in the auto- 
mobile business are honorable 
gentlemen and that because some 
have been indicted does not nec- 
essarily indicate that all others 
are equally guilty of improper 
conduct in the transaction of the 
automobile business.” 

Meanwhile, the indicted dealers, 
and the wives of two of them, were 
arraigned and examinations set for 
early next month. More indictments 
were expected over the weekend 
from Judge W. McKay Skillman’s 
grand jury. 

Gov. Sigler addressed his request 
for house-cleaning to Frank W. 
Herrick, manager of the Michigan 
Automobile Dealers Assn., and R. 
A. Malrick, manager of the Mich- 
igan Used Car Dealers Assn. 

He also told dealers that if they 

(See SIGLER, Page 8, Col. 1) 


No Change in Dodge, 
DeSoto Distribution 


Chrysler division’s new distri- 
bution policy exclusively affects 
Chrysler-Plymouth dealers and 
does not apply to the allocation 
systems in effect for Dodge- 
Plymouth and DeSoto-Plymouth 
dealers, officials of the Dodge 
and DeSoto divisions said last 













eliminating 

Regulation W or at least Soende 
ening the terms of the regula- 
tion, because if the finance com- 
panies were going to compete 
successfully for a limited amount 
of available business against 
newcomers in the field, they 
should have an opportunity to 
set their own terms and pass on 
individual credit risks.” 

Schmus stated that bankers en- 
dorse unqualifiedly the new range 
of terms for instalment buying of 
automobiles and other goods as 
worked out by the special Ameri- 
can Finance Conference committee 
in advance of the demise of Regu- 
lation W. 

Other pertinent comments from 
finance leaders on the subject of 
controls were: 

E. M. Morris, chairman, Asso- 
ciates Investment Co.: “I would 
rather not see a return of credit 
controls if the industry can regu- 
late itself. That test has not yet 
come but we should know in two 
or three weeks. If credit terms do 
get out of line, then I am in favor 
of a return to governmental con- 
trols.” 

An attack upon factory-finance 
company partnership, with a par- 
ticular charge that General Motors 
is resisting “divorcement” from 
GMAC, was launched by David B. 
Cassat of Interstate Finance Corp., 
who said such an affiliation means 
that “inevitably the factory will 
prescribe, control and enforce the 
use of whatever plan is used by 
the finance company.” He assailed 
the government for inaction in ter- 
minating the affiliation. 





we got in our first full month of 

1947 model production.” 

Elliott pointed to important Stu- 
debaker truck gains and expressed 
the determination of the company 
to maintain its major truck role. 
He predicted a total of 70,000 
trucks for the year, a 50 percent 
increase over the record volume 
of 1946. 

Shipments of 1948 models have 
started from the South Bend fac- 
tory. Actual appearance of the cars 
in retail showrooms may be de- 
layed for several days, however, 
due to the problem of supplying 
Studebaker dealers with represen- 
tative models. 


Truck Seat Price 


Cut by Monroe 


MONROE, Mich.—Monroe Auto 
Equipment Co. has announced re- 
ductions in its easy-ride truck seat 
prices, according to Charles S. Mc- 
Intyre, vice-president in charge of 
sales. The company recently cut 
the price of its easy-ride tractor 
seat. 

New truck seat prices are: $69.95 
for the company’s easy-ride seat 
with spring cushion, a reduction of 
32 percent; $86.65 for the easy-ride 
seat with sponge rubber cushion, 
a 24 percent reduction. A reduc- 
tion also has been made in the 
price of the conventional compan- 
ion seat. The new price is $44.50. 


























Ferguson said that his company 
in England was producing 230 
tractors a day and 1,000 imple- 
ments a day in the Standard Mo- 
tors plant, Coventry, England. 

A new board of directors has 
been elected, including Harry G. 
Ferguson, chairman; Maureen A. 
Ferguson, Elizabeth M. Ferguson, 
Horace D’Angelo, Marion S. Har- 
lan, Herman G. Klemm, Philip C. 
Pageeand Robert G. Surridge. 

The new officers and executives 
are Ferguson, president; D’Angelo, 
executive vice-president-treasurer; 
Harry D. Myers, vice-president; 
Surridge, secretary and general 
counsel; Martin E. Fellwock, assis- 
tant secretary-assistant treasurer; 
Klemm, director of engineering; 
Philip C. Page, director of distri- 
bution, and Albert A. Thornbrough, 
director of procurement. 






































sales manager, and J. B. Wag- 
staff, DeSoto general sales man- 
ager, emphasized that the 
Chrysler division announcement 
would apply only to that divi- 
sion and was not a statement 
of corporation policy as a whole. 





FORD REGIONAL MANAGERS met with sales and advertising executives at Dear- 
born last week for discussions on next year’s products and merchandising plans. Left 
to right are (front row) C. J. Seyffer, Northeast regional manager; A. 8. > Le 

general sales 





Due to a misunderstanding be- Coast; Ira B. Groves, Southwest; W A. Williams, Ford 

THE AUTOMOTIVE industry in Wisconsin is organizing itself to be represented when| tween a company spokesmen | C. BR. Beacham, Southeast; W. K. imunds, Midwest; J. ©. Doyle, Central; L. v. 
the state celebrates its 100th anniversary of statehood in 1948. The statewide celebra- and a reporter for Automotive Brown, director, distribution department. Rear row: H. D. Everett jr., director, Mar- 
tion will be climaxed Aug. 7-29 in a gigantic exposition at State Fair Park, Milwaukee. Ni i keting Research department; David W. Lee, assistant director, truck and fleet sales 
The auto industry committee is headed by Robert A. Olen, general manager, Four ews, it was erroneously stated | aepartment; W. G. Kimbrough, manager, truck sales department; J. D. Ball, director, 
Wheel Drive Co., Clintonville. Here is the executive committee of the automotive group in the Nov. 17 issue that Dodge | truck and ficet sales department; I. L. Pierce, director, service department; R. R. 
Left to right, W. ©. Greb, Four Wheel Drive; J. P. Mosling, Oshkosh Motor Trucks,| and DeSoto policies were | Nadel, director, used car department; George J. Crimmins, director, business 
Inc.; Col. H. J. Mellum, Nash-Kelvinator; E. BR. Moore jr., Nash-Kelvinator Corp.; ed. ment department; Frank McGinnis, director, sales promotion; Crosby M. Kelly, direc- 
Olen; V. M. Daubenberger, Chevrolet; Jesse Folts, Nash-Kelvinator; Harry Pugh, Heil chang: tor, merchandising school; L. W. Smead, assistant general sales manager, and John 
Co. Meore is chairman of the executive committee, Pugh treasurer and Greb secretary. 'L. Roberts, director, administrative department. 
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eaters tell me 


By John 0. Munn 
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or salesmen’s comments, questions or requests may be 













































M* MAIL has been deluged with 
correspondence from dealers 
requesting a profit-sharing plan to 
fit their needs. Many of the deal- 
ers express their interest, but are 
skeptical as to whether profit shar- 
ing would work out under the par- 
ticular conditions that exist in 


their individual operations. The profit-sharing plan is re- 


versing this development and, when 
it is utilized, workers feel that 


ES ee operated. The they are essential members of a 
one that seems to be most popu- | team and it raises the dignity of 
lar in our trade is the profit per- their occupation. Workers want 

more than a salary in spite of 


what we hear today. They want 
recognition of their importance 
and a feeling that they belong. 


No-Profit Years 


Not Deterrent 


oo dealers who are very much 
interested raised the question 
as to whether profit sharing will 
work in off years. From my inves- 
tigations it is a sorry mistake to 
look at a non-profit year as a de- 
terrent to instituting such a plan. 


very 

ulus needed to produce profits 
in a depression year is a profit- 

Dealers tell me 
that in off years the employes 
felt that they had to devote 
themselves all the more to make 
@ profit for the company, and the 
effect of their efforts was much 
greater than any effort that could 
be made by management alone. 


of the profits and pays it into a 
trust fund, usually underwritten 
by an insurance company, to be 
paid to employes upon their re- 


tirement. 

Another plan is sharing the per- 
centage of the profits to employes 
determined by the dividends paid 
to the owners. Some dealers pre- 
fer the plan where each employe 
is made a stockholder. Other deal- 
ers distribute profits periodically, 
according to various keys. Other 
dealers set up pension plans, also 
usually underwritten by an insur- 
ance company, where both em- 
ployer and employe contribute. A 
variation of that plan is that some 
dealers make the entire payment. 


. * . 

: I have evidence, too, that em- 
Profit Sharing Held ployes can face losses. One dealer 
Aid to Dealers tells me that in one year when no 


profit was made it brought his 
workers to a clearer realization as 
to what profit sharing meant to 
them and gave them an even 
greater faith in the plan. 

7 * * 


Plan Called Builder 
Of Goodwill 
GO dealer has just written that 
he lost his shop foreman and 
four of his best mechanics, who 
rented a building across the street 
and went into business for them- 
selves. Obviously something was 
wrong there. Either the mechanics 
have an exaggerated idea of the 
value of their efforts or the dealer 
was not properly recognizing them. 
Suffice to say, that a dealer sup- 
plying the capital investment to 
equip these men should be able to 
offer them greater rewards for 
their effort than is possible through 
several capital investments scat- 
tered throughout the city. 

One dealer in a smaller town 
would like to institute a plan, 
but he is fearful to reveal to 
his workers the amount of 
money the institution makes for 
fear that the knowledge would 
become public and would result 
in automobile owners demanding 
more for their used cars. I don’t 
think a dealer needs to worry 
about such reaction. The public 
just now is giving dealers credit 
for becoming millionaires any- 
way. But for the long term, in- 
formation that the dealer is a 
profit sharer and has profit to 
share will do for him more good 
than the attempt to retain his 
profits in secrecy. People want to 
buy and work for a successful 
concern. Success breeds success. 
The public realizes that profit 
only comes to organizations who 
serve people satisfactorily. 

I have word that the newly 
formed Council of Profit Sharing 
Industries has taken as their first 
project the development of a profit- 
sharing manual. When that book is 
ready, column readers will be in- 
formed as to where it may be ob- 
tained. 

In promoting profit sharing I 
feel that I am not only serving 
automobile dealers, but I am rec- 
ommending a program that if used 
more generally in this country will 
so support our Free Enterprise 
System as to defeat ideologies that 
are insidiously creeping into the 
thinking of many people from 
whom you would least expect it. 


fer there are many multiple 
management plans by which 
the dealer works through commit- 
tees of his employes of the various 
departments. This stands to de- 
velop. the staff, and bonuses are 
awarded for particular achieve- 
ments. All of these plans, of course, 
complement one another and may 
be used in many combinations. 

Because there are so many rami- 
fications a dealer, according to his 
size and his town, ought to select 
the proper one to get the maxi- 
mum results. That is the reason I 
have been reluctant to make spe- 
cific recommendations. My corres- 
pondence indicates, however, that 
automobile dealers are in a better 
position to benefit through profit 
sharing than any other class of 
trade. 

Big industries have largely lost 
the personal contact that auto- 
mobile dealers retain. When we 
started with the Machine Age 
shortly after 1800, the worker 
was largely removed from con- 


La. Dealers Set 
1948 Convention 
For March 8 


NEW ORLEANS.—Wiley L. 
Mossy sr., Mossy Motors, Inc. 
(Oldsmobile), New Orleans, presi- 
dent of the Louisiana Automobile 
Dealers Assn., announced that the 
annual convention will take place 
here on March 8 at the Jung hotel. 

The state board of directors met 
recently in Monroe and appointed 
the following to the speakers com- 
mittee: S. J. Rogers, Lee Rogers 
Chevrolet Co., Monroe; Harry An- 
dress, Andress Motors Co. (Ford), 
Minden, and Brown Fortier, Hub 
City Motors (Ford), Lafayette. 

Mossy announced that the deal- 
ers’ wives will be invited to attend 
the night banquet; also a style 
show will be held for the wives at 
a luncheon. 


Cincinnati Dealers 
To Meet Dec. 8 


CINCINNATI. — Annual meeting 
of the Cincinnati Automobile Deal- 
ers Assn. will be held Dec. 8. 

A committee, consisting of C. L. 
Bernens, chairman, J. Cones, 
and R. J. O’Brien, is making plans. 


15,000 Disabled Vets 


Survivor Clause Backed . . . 





Study to Be Mechanics 

WASHINGTON.—About 15,000 
disabled veterans are studying 
to be automobile mechanics, ac- 
cording to the Veterans Admin- 
istration. About 12,500 of them 
are training in shops, with the 
remainder in schools. 

Shops planning to carry on 
mechanic training programs 
were advised that visual edu- 
cation films made for the Army 
to instruct mechanics in test- 


OKLAHOMA CITY.—Nearly -1,- 
000 dealers registered for the 14th 
annual convention of the Oklahoma 
Automobile Dealers Assn., held 
j here Nov. 12-13, according to R. 
Thornton Scott, general convention 


ing, maintenance and repair, | chairman. 
can be purchased from film Many officials and representa- 
dealers. tives of Eastern manufacturers 





THE NEW OFFICERS elected by Ohio Automobile Dealers Assn. at the annual con- 
vention in Cincinnati. Left to right, sitting: R. E. Reinhold (Nash), first vice-president 
and also of Cincinnati Automobile Dealers Assn.; D. C. (Chevrolet), 
A treasurer Brandenburg (Chevrolet), W: » president; 
Harold R. Wood (Chrysler), Columbus, second vice-president. Standing: Walt R. 

> ibas, executive secretary, OADA; L. F. » outgoing 


. » Youngstown 
L. Bell, Piqua, past president of OADA and regional vice-presi- 
dent and Ohio director of NADA. John L. Hanley (Ford), Toledo, secretary, was not 
present when the picture was taken.—(Photo courtesy of Cincinna‘ >. 


State’s Role in Inspections 


Splits N. Y. Groups 


ALBANY.—AIll interested groups 
in the state have come to favor 
compulsory motor vehicle inspec- 
tion as a means of reducing traf- 
fic accidents, it was revealed at 
the first of a series of three public 
hearings held last week by the 


joint legislative committee on mo- 
tor vehicle problems. 


Neither was opposition expressed 
to reexamination of accident-prone 
drivers. 

However, there was a sharp dif- 
ference of opinion as to whether 
the inspection should be made at 
state-owned or state-approved pri- 
vate garages. New York State Au- 
tomobile Dealers based their pref- 
erence of privately owned state- 
approved inspection stations on the 
speed and relative low cost with 
which such a system could be set 
up. 

Speaking for the dealers, C. D. 
Henderson, executive vice-presi- 
dent, pointed out that a system 
of state-owned stations could not 
be set up for a year or two be- 
cause of the present shortage of 
building materials and machinery. 


“As soon as we remove from the 
highways the unsafe cars and see 
that every vehicle in use is in good 
mechanical condition, the accident 
rate is bound to drop. The faster 
we can set up a system of com- 
pulsory motor vehicle inspection, 
the faster we can put a stop to 
unnecessary accidents,” he said. 

Henderson also declared that the 
cost of setting up state-owned sta- 
tions would be prohibitive, and said 
it was doubtful whether the proj- 
ect would be self-liquidating. 


On the House. . 





































Denver Dealer 
Splits $91,089 


Among Workers 


DENVER.— Employes of Dean 
Gillespie & Co., one of the na- 
tion’s. largest distributors of White 
trucks, last week cut up a financial 
melon representing 74 percent of 
the company’s profits for the year. 

At the employe’s annual profit- 
sharing party, Dean Gillespie, head 
of the firm and former U. S. con- 
gressman, announced that a total 
of $91,089 was being divided among 
employes. Included in the sum was 
$73,906 in direct bonus payments, 
$10,111 contributed to the employes’ 
pension fund and $7,072 paid out 
during the year on employes’ in- 
surance premiums. 

For many of the employes, the 
bonus amounted to a third of their 
wages for the year. 

Jack Monroe, vice-president and 
manager, said the bonus plan, start- 
ed in 1942, had developed a co- 
operative spirit and has increased 
production. He believes profit-shar- 
ing will spread as a means of as- 
suring employes a more equitable 
share of the wealth they help to 
create. 


Employe Counsel 
Hired by NADA 


WASHINGTON.—NADA has re- 
tained Guy Arthur as employe re- 
lations counsel to work with deal- 
ers, it was announced last week 
following a meeting of ,the asso- 
ciation’s executive board. No deci- 
sion was made on a successor to 
Lee Moran as executive vice-presi- 
dent. 

Arthur, who for many years was 
with the American Management 
Assn., recently set up a new em- 
ploye relations system for Camp- 
bell Soup Co. He will spend at least 
one week each month in the field 
contacting dealers, and will issue 
monthly reports on his suggestions 
and findings. 





Dave Wilkie 
Tennessee association has a goal of 800 members by Jan. 1; 766 


on rolls now . 


Today’s big news (Dave will deny it) is the fact that David J. 
Wilkie, automotive editor of the Associated Press, is celebrating his 
45th anniversary with the AP. Dave's by-line on things automotive 
in hundreds of newspapers is probably more famil- 
iar to you dealers and manufacturers than any 
other name in the industry . . . Wilkie started with 
the AP in 1902, at the age of 14, as a copy boy in 
the Detroit office; 
up to be a telegrapher, and in 1914 moved into the 
editorial department ... 

In 1917 Dave became the AP’s Detroit cor- 
respondent, really its bureau head. He held this 
post until 1939, 
to automotive editor of its worldwide network 
. . + Dave has had more than his share of auto- 
motive “scoops,” and here’s wishing a grand guy 
another 45 years of ’em... 


. . Manitowoc (Wis.) Herald-Times praised Lauson 
Chevrolet Co. for its resale contract which “is much more beneficial 
to the buying public than to the car firms.” A violator recently paid 
$250 which Lauson donated to the Friendship train. 


Oklahoma Parley Airs 


Distribution Criticism 


and organizations were present 
and informal discussions regarding 
“unequal distribution” were con- 
ducted, although no formal action 
by the association resulted. 

A resolution was passed urg- 
ing the NADA to use its influ- 
ences with factories to provide 
for survivorship and succession 
clauses in contracts between fac- 
tories and dealers. Present con- 
tracts are non-transferrable to 
members of the dealer’s family 
although such members may be 
partners. 

Officers elected to office for the 
ensuing year include H. Mead Nor- 
ton, Shawnee, president, succeed- 
ing Walter Allen. 


Fred Albert, Oklahoma City, was 
reelected secretary-manager. Hen- 
ry Coffeen, Oklahoma City, was 
named secretary-treasurer. 

Vice-presidents elected to office 
include R. T. Scott, S. J. Doyle, 
E. R. Weber, J. H. Kohler and 
Frank Kitchens. 

Merle E. St. Aubin, director of 
the service section of General Mo- 
tors Corp., spoke on “Service Has 
No Competitors,” pointing to the 
new importance of service to the 
automotive industry. 

St. Aubin said he believes the 
service department emphasis will 
eventually change from heavy re- 
pairs to quick service as more 
new cars become available. 

Paul M. Millians, vice-president 
of Commercial Credit Corp., said 
that as long as the public is will- 
ing to pay exorbitant prices for 
new cars, the “gray market” will 
continue to thrive. 

However, he warned dealers not 
to be over-confident because of the 
appearance of large sums of 
money and credit today. He said 
dealers should prepare for normal 
times by lining up a dependable 
source of credit for future use. 

Moran, former executive 
vice-president of NADA, forecast 
in the banquet address that if aid 
to Europe includes greater quan- 
tities of steel, the waiting period 
for new automobiles will be ‘“con- 
siderably lengthened.” Any change 
in prices, he said, is likely to be 
on the up side. 

He advised the dealers that they 
must prepare to service a greater 
number of the automobile vehicles 
being used. He urged them to im- 
prove their facilities, to modernize, 
and to keep modern their equip- 
ment in order to propzisy take 
care of their customers’ needs. 

“It is going to be a long time 
before every individual having 
the will and the means to buy 
@ new car or a better used car 
can do so,” Moran said. “It is, 
therefore, the responsibility of 
the automobile dealers to keep 
the present available motor cars 
and trucks in the best possible 
condition.” 

Moran said that the automobile 
business has become the business 
of supplying and servicing the 
motor transportation needs of our 
communities, and the dealer of to- 
morrow must be prepared to ac- 
cept that responsibility in full. 
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AUTOMOTIVE 


WE STAND FOR: 
11. Fair and equitable contracts between manufac- 





D ay > Se M_ turers and dealers in motor vehicles, parts and ac- 
E fa ec, cessories. 2. A fair profit to the dealer on every 
A ; used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline tax col- 

lected by state or federal governments applied to 
E iL the building and maintenance of highways. { 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


What the Motorist Pays 
To Remain on Wheels 


wr you look at a map of the United States showing 
the amount of tax a motorist of each state pays on 
every gallon of gasoline he uses, you can see at a glance 
that the auto is highly taxed by the states in this way alone. 

Twenty-four of the states impose a tax of five cents or 
more on each gallon. Forty- 
four states tax gasoline at the 
rate of four or more cents a 
gallon. Only one state has a 
tax as low as two cents a gal- 
lon and four have a three- 
cent tax. 


And that, of course, is only 
the beginning of state taxes 
on the auto. There are regis- 
tration fees, special carrier 
taxes, dealer fees and taxes, 
operator fees, title fees, prop- 
erty taxes as well as sales and use taxes in many states. 


This emphasizes the point that federal excise taxes on top 
of these state taxes are an unfair burden. People have found 
the automobile is such a useful device and so important to 
them that they will stand a lot of abuse to remain on wheels. 


However, whether they wish it or not, many in low-in- 
come groups find the burden of operating a car too much 
for them. There has been a lot of talk about the high price 
of cars, frequently by men in the federal government when 
agencies were trying to run all business. Most of the high 
price represents cost factors of the times we live in, but a 
sizeable amount could be knocked off the price by the re- 
moval of federal excise taxes. 

And the auto would still be paying more than its way in 
taxes. 


STATE GASOLINE TAXES 
October, 1947 





posed by 1947 Legistetwre 
TEE creme & Store Gersline Tox 

detected by 1947 Legions a 
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Why Credit Controls? 


een reports indicate that only credit and ex- 
port controls, comprising two of President Truman’s 
program, will pass Congress. 

We can’t imagine Congress again saddling tough time- 
payment restrictions on the little guy who isn’t flushed with 
cash. Certainly, since the end of Regulation W, there has 
been no wild instalment buying. So why not give our free 
economy a chance? 
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a word in 


M. Slocum 


(This column was written by a 
staff member in the absence of 
G. M. 8.) 


IS THE PRICE of our aid to 
Europe to be chains for our own 
economy? If that is the case, then 
we believe that this country can- 


not afford the price. 


Who are we to assume the role 
of saviour of the world when we 
can do it only by 

MUST WE putting our own 
country in very 


ACCEPT 
CHAINS? grave peril? 
Under such cir- 
cumstances, we must let Europe 
find its own means of long-term 
reconstruction and provide only 
whatever emergency food relief 
we can afford on a voluntary 
basis and through private chan- 
nels. 


We believe that there has been 
altogether too little consideration 
of the harm we are doing our- 
selves by trying to save the world. 

” * * 


IT APPEARS that the world is 
waiting for a bountiful America to 
drain off our production and in- 
crease inflation here to help others 


who are doing little to help them- 
selves. 

Most of the countries of Europe 
have state-controlled economies. 
Free enterprise has little chance 
to operate. And so to help these 
state-stifled economies, President 
Truman tells us that we must put 
our own economy in chains. 

That just isn’t good sense. 
Whatever prosperity we have, 
whatever surplus we have comes 
from our system of free enter- 
prise. 

But, we are told, we must give 
up that freedom in order to help 
others who are needy, in large part, 
we believe, because they have no 
freedom to work themselves out 
of their troubles. 


Shall we bring ourselves down | 


to their level and all starve to- 
gether? 

It is true that we are told these 
proposed controls are to be only 
temporary. But we submit that if 
we are going to take the role of 
saviour of the world, there will 
always be emergencies somewhere. 
If we accept state control in peace- 
time, the chains will grow stronger 
rather than weaker. 

And everytime we hesitate to 
help, some menace will be waved 
to spur us on down the rathole. 
This time it is the Red menace. 
Fail to help us and we will go 
Communistic, these countries tell 
us. Well, that will be their funeral. 
Communism has helped no one. 

a ° . 

WE UNDERSTAND that the 
would-be state planners have a new 
idea for sugar-coating rationing in 
order to get people to swallow it. 
Rationing would be based on a dol- 
lar-and-cents allocation to families 
according to their size. The plan- 
ners would sell this on the idea 
that there would be no discrimina- 
tion between families by virtue of 
financial position. 

That is all well and good, But 
there would also be no incentive 
for people to work harder, to cre- 
ate new and useful things or to 
think of new ideas. Such a scheme 
would take away the reward that 
spurs people on—the reward of 
something extra for those who con- 
tribute something extra. 

+. * * 


A FAR-SEEING, intelligent man, 
Cc. F. Kettering, once told us that 
nearly every country in the world 
except ours suffers from taboos and 
screwy beliefs that limit oppor- 
tunities; that only in America is 
there enough to eat, because only 
here is there freedom. 

It may be true that we live in 
one world, that we cannot adopt 
a policy of isolating ourselves from 
others. But if the price of living 
in one world is to adopt the dis- 
eases of others, then isolation is 
by far the lesser evil. 

The most important thing we 
can give to the world is our ex- 
ample of the benefits of the free 
enterprise system. Let us keep 
ourselves a bright example by 
holding on to that system. 

And let us not adopt the chains 
of others, under whatever holy 
guise, lest we lose the very thing 
that has made us great. 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Need Goodwill 


Due to radio and newspaper re- 
ports of alleged hand-in-hand work 
between new and used car dealers 
in order to get over-prices for new 
cars, public opinion of the legiti- 
mate automobile dealers seems to 
be at a new low. 


I believe the restoration of trust 
is a matter for the automobile in- 
dustry and calls for a unified ef- 
fort. I have seen similar over- 
charges in another country after 
the last war, which were success- 
fully utilized by the industry in 
presenting its story to the public 
by explaining the still very low 
prices and warning against the 
purchase of any new vehicle from 
any other source but the official 
dealer in each make. They also 
removed any granting of warranty 
claims from vehicles not delivered 
by the original dealer. 

If the manufacturers would place 
advertisements in newspapers, 
which would be signed by all car 
manufacturers, and they would 
state their case and offer official 
price lists to the public and warn 
against the purchase of new cars 
from dealers in used cars or any 
other unauthorized source, that 
would restore order pretty quick. 
Don’t pay more, should be the 
theme of the ad and each manu- 
facturer could mention his f.o.b. 
prices. It should also mention that 
any new car dealer found guilty 
would lose his franchise. 

Once the used car dealers begin 
to feel the growing resistance 
against the purchasing of new cars 
from them, they will shy away 
from that type of work and con- 
centrate on used vehicles, which 
become anyway more plentiful late- 
ly. It cannot be of little interest 
to the car manufacturer, when one 
can find 50 brand new cars of a 


famous luxury make in all colors| Dee. 


to choose from at a lot of a used 
car dealer, when one would have 
to wait a year or more for deliv- 





ery, as is the case here in Los An- 
geles. The story that these cars 
were all sold and delivered by pri- 
vate purchasers seems a little too 
hard to believe. 

All in all the story shows that 
the automobile industry did not 
go at all to the limit of the price 
level it could have gone and still 
sold all the vehicles it could pro- 
duce, but the public needs to know 
this fact as it was hidden from 
it by the overcharges for quick- 
delivered new cars from used car 
dealers, by under-value accepting 
of used cars and Xmas tree-like 
equipping of new cars with acces- 
sories. In order to restore the good- 
will of the motoring public, which 
will be needed in time to come, 
now is the time to act, at least in 
my humble opinion.—Geroce L. 
Guaser, Los Angeles. 


Star Stock? 

Does a stock certificate of the 
old Star Automobile Co. have any 
value?—H. C. Dart, Fort Wayne 


Better Business Bureau, Fort 
Wayne, Ind. 
Epiror’s Norse: As far as we 


know, the stock is worthless. 
Does any reader have definite 
information? 


Coming Events 


DECEMBER 


1-5—Atilantic City (Chalfonte Hote) 
and Haddon Hall). 68th annual meeting 
of the American Society of Mechanica) 
Engineers. 

Dec. 5-6—Bozeman, Mont. Annual conclave 
of Montana Auto Dealers Assn. 

Dec. 7-8—Biloxi, Miss. Convention of Mis- 
sissippi Auto Dealer Assn. 

Dec. 8-9—Wichita, Kans. (Hotel Broad- 
view). Annual meeting of Kansas Auto 
Dealers Assn. 

Dec. 8-13—Chicago (Navy Pier). Annual 
ASI Show. 

10-11—Bolse. Idaho Auto Dealers 

Assn. convention. 


Dee. 14-17—Chicago (Sherman hotel). Fifth 
annual convention and trade congress of 
National Auto Wreckers Asan. 





Dec. 
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HERE’S PART OF THE PROOF! 
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Board Acts This Week .. . 


UAW Shakeup Likely 
To Hit Garage Locals 


By Mac Gordon 
Staff Writer 

SHAKE-UP in the leadership 

of the UAW-CIO’s shop work- 
ers’ locals will be discussed this 
week at the scheduled meeting in 
Detroit of the union’s international 
executive board. 

UAW spokesmen, disclosing 
this last week, said that the ga- 
rage personnel shakeup would be 
a part of the general house- 
cleaning initiated among union 
payrollers last week. 

President Walter P. Reuther, 
boasting a 17-member majority on 
the 22-man board, is expected to 
have little trouble in pushing his 
program through to approval. 

This program includes, it was re- 
ported, the ouster of Ray Dooe as 
head of Garage Mechanics Local 
415. Dooe was said to be a backer 
of the Addes-Thomas-Leonard fac- 
tion, which Reuther’s forces tram- 
pled in the convention elections at 
Atlantic City. 

* + * 
[* ADDITION to personnel 
changes, the board will also con- 
sider preliminary strategy for a 
third round of wage demands, ac- 
cording to UAW sources. 

The wage issue took on new fo- 
cus last week when the Amalga- 
mated Clothing Workers-CIO won 
a 12%-cent hourly raise from man- 
ufacturers of mens’ and boys’ 
clothing. It was this union’s third 
boost in wages since V-J day. 

The UAW housecleaning got 
underway in Flint, where the 
new Reuther regional director 
fired 10 international organizers 
who had been employed when 
the leftwing was in control. Other 
such dismissals were later an- 
nounced by the new leadership 
ee 


In its study of the garage work- 
ers’ organizing drive, the UAW 
chiefs also will doubtless probe 
into the reasons behind the col- 
lapse of the Detroit strike. The 
auto union has also failed recently 
in attempts to organize additional 
Buffalo dealerships. 

While Dooe continues to main- 
tain that the Detroit strike is still 
“on,” all dealers originally struck 
report that enough workers have 
returned to permit resumption of 
normal operations. Reutherites at- 
tribute the failure of the walkout 
to faulty leadership on the part of 
Dooe. 


* * * 


CVERBAUL of the shop locals’ 
leadership will serve to touch 
off the projected nationwide organ- 
izing campaign in this field, UAW 
spokesmen said. A new garage me- 
chanics’ national council has been 
established, and a council director 
may be named by the board this 
week. 

Other union leaders whose jobs 
were placed in peril by the Reu- 
ther landslide included Maurice 
Sugar, long-time general counsel 
for the union, and Irving T. Rich- 
ter, legislative counsel for whom 
Reuther has been gunning. 


Among the international organ- 
izers dismissed last week was 


Chester (Moon) Mullins, firebrand 
of many past strikes at the Kel- 
sey-Hayes plant in Detroit. 


The extent of the Reuther con- 
vention sweep was so complete 
that impartial observers quickly 
dismissed charges of a “bought 
convention” and a “Reuther ma- 
chine.” 

The view of the Reutherites was 
that the delegates went to Atlantic 
City to finish the job of cleaning 
out the “Commies”—and “nothing 
they could do or say could change 
our minds.” 

+. * + 

N ANY event, Reuther was in 

full command. The UAW men 
who had opposed him were as un- 
mistakably on the unemployment 
list as any worker laid off by an 
auto plant. 

Richard T. Leonard, former 
vice-president and national Ford 
director, said that on Dec. 1 he 
would report to the DeSoto plant 
to resume his old job as a 
welder. 

George F. Addes and R. J. 
Thomas, former secretary-treasur- 
er and vice-president, respectively, 
said they did not yet know what 
they would do. But Thomas jok- 
ingly told reporters he would pay 
a visit to the Michigan unemploy- 
ment compensation offices. 

The new Communist party line, 
as enunciated in the Daily Worker, 
called on the defeated to “start 
working all over again in the 
shops.” 

The Worker blamed Addes, 
Thomas and Leonard for the con- 
vention defeat, declaring that they 
had “failed to unify progressive 
forces in the UAW.” 

- * + aa 

REPLACE Leonard as na- 
tional Ford director, unionists 
last week were mentioning the 
name of Ken Bannon, militant 
leader of Ford Highland Park Lo- 
cal 400. Bannon delivered Local 
400’s delegation solidly to the Reu- 

ther slate at the convention. 

Other labor developments: 

The four international officers 
and 18 regional directors of the 
UAW submitted non-Communist 
affidavits to the NLRB, as ordered 
by the convention 10 days ago. 
However, 
the United Steel 
voted to continue to ignore this 
section of the Taft-Hartley law. 
Officers of UAW locals also began 
Te the required testimon- 
ials. 


Goodyear and the United Rub- 
ber Workers-CIO agreed to re- 
turn to an eight-hour day and 
40-hour week—the first departure 
in the tire industry from the 
wartime six-hour day and 36- 
hour week. The agreement grant- 
ed Goodyear workers an 11%- 
cent-an-hour wage hike and paid 
vacations, 


The UAW reported that man- 
hour productivity in the auto in- 
dustry now exceeds the peak 1941 
average by 10.3 percent. 

International Harvester an- 
nounced wage increases of from 
% cent to 27% cents an hour for 
5,000 workers in 11 plants. The 
raises are designed to correct in- 
equities which produced sporadic 
walkouts over the past year 
through the Harvester system. 





the executive board of 
Workers - CIO 





Station Wagon, Two Others 
Added to *48 Crosley Line 


N2” YORK.— Three new 1948 
models were introduced by 
Crosley Motors here last week. The 
additions to the Crosley line are 
a four-passenger station wagon, 
quarter-ton panel delivery truck 
and a “sports utility” model. 

Crosley’s other models, including 
a two-door sedan, a convertible and 
a quarter-ton pickup truck, were 
also displayed in a special debut 
for the press. 

President Powel Crosley jr. 
said the station wagon, with a 
factory list price of $929, is of 
all-metal construction and incor- 
porates the low-cost features of 
other Crosley models. 

The sports utility model, de- 
signed with an eye toward the 
needs of youth, will be the lowest- 
priced vehicle in the Crosley line, 
listing for $799 at the Marion 
(Ind.) assembly plant. 

+ * 


PrActorry list price of the panel 
truck is $899, the same as the 


Superior Shows 
Latest Models 
In Coach Bodies 


CHICAGO.—More than 1,500 peo- 
ple viewed a showing of bodies 
and educational exhibits here last 
week by the Superior Coach Corp. 
The firm specializes in funeral 
coach and ambulance bodies 
mounted on Cadillac and Pontiac 
chasses, as well as seven-passen- 
ger sedan bodies for Cadillacs, and 
school buses. 

Featured in a Cadillac funeral 
coach was the new Superior Lev- 
O-Troll, providing fully automatic 
side servicing. The coach also con- 
tained Goodall fabric for wear re- 
sistance, interior four-color har- 
mony, and a drapery treatment 
running full compartment length 
instead of separate drapes for each 
window. 

The Cadillac ambulance body in- 
cluded such features as heater and 
air control in the rear compart- 
ment, a 22-inch wide cot of alum- 
inum, head rest adjustment, dis- 
pensary cabinet, hot and cold run- 
ning water, and a stainless steel 
lavatory. 

The factory delegation here was 
headed by J. H. Shields, executive 
vice-president; G. L. Runkle, chief 
engineer; E. L. Schofield, consult- 
ing engineer, and G. C. Rossman, 
advertising manager. 


Motorama 
GM Opens Auto Exhibit 


In Chicago Museum 


CHICAGO.—An industrial ex- 
hibit, designed and built by Gen- 
eral Motors to portray the 50-year 
development of the automobile, was 
opened to the public here last Fri- 
day at the Chicago Museum of 
Science and Industry. 

C. E. Wilson, GM president, offi- 
cially turned the new display over 
to Maj. Lenox R. Lohr, president 
of the museum, at a dedicatory 
nee preceding the formal open- 


The exhibit, named the Moto- 
rama, has eight sections, each tell- 
ing a part of the history involved 
in the development of the automo- 
bile. These sections are sub-divided 
into 78 separate units which give 
a more detailed picture. 


convertible. The sedan lists for 
$888, and the pickup for $839. 


25, 

of its new models, he said. 

Crosley’s current production is at 
the rate of 2,700 cars and trucks 
a month, but this monthly rate is 
due to be boosted to 3,000 a month 
early in 1948, Crosley said. The 
Crosley president estimated that 
nearly half the monthly production 
in the near future will be station 
wagons to meet a large backlog of 
orders already accumulated. 

> * * 


7s station wagon, with its rear 
seat removed, is designed to ac- 
commodate two passengers and a 
quarter-ton of baggage or other 
cargo, making it useful for family 
use during the week as well as for 
business, commercial or farm haul- 
ing, Crosley said. Used thus, the 
vehicle has about 26 cubic feet of 
cargo-carrying capacity, it was 
stated. 

The panel truck is a two-door 
model. Panel sides and top are of 
standard 20-gauge steel, all one 
piece. Interior dimensions of the 
panel delivery truck measure 45 
inches in width, 38 inches from 
the floor to roof and 46 inches 
from the drop tail door to the 
back of the driver’s compart- 
ment, giving a cargo carrying ca- 
pacity of 45.54 cubic feet. 

The maneuverability of the car 
in metropolitan traffic, because of 
its 145-inch overall length and 49- 
a width, was stressed by Cros- 
ey. 

+ e + 


(CROSLEY said that the sports 
utility model is a sporty two- 
Passenger car which is expected to 
have a special appeal for youth 
and to sportsmen for use on hunt- 
ing, fishing and recreational trips. 

He stated that the all-around 
usefulness of the sports model, 
which has utility rear quarters and 
a truck tail-gate, is expected to 
make it equally serviceable for 
farm use, light produce, commer- 
cial and industrial deliveries and 
for construction and maintenance 
patrol operations. 

The sports model, with its fab- 
ric top in place, has the same 
interior dimensions as the Cros- 
ley station wagon or panel de- 
livery truck and provides 45.54 
cubic feet of space for 500 pounds 
of cargo, according to the com- 
pany. It can be converted into a 
four-passenger automobile with 
addition of a double rear seat. 





Record Crowd 
Marks Old Timer 
8th Birthday 


NEW YORK.—With an atten- 
dance eclipsing all previous rec- 
ords, the Automobile Old Timers 
celebrated its eighth anniversary 
at a luncheon-meeting held at the 
Roosevelt hotel, Nov. 12, with mem- 
bers present from 16 states. 

George Romney, managing direc- 
tor of the Automobile Manufac- 
turers Assn., guest of honor, pre- 
sented an address entitled, “Yes- 
terday’s Accomplishments, Tomor- 
row’s Challenges,” in which he paid 
tribute to the American concepts 
of competition and voluntary co- 
operation that have developed most 
fully in the automobile industry as 
compared with the European car- 
tel system. 

Romney sketched many of the 

industry’s economic and social 
achievements. He noted that 
there were just 16 motor vehicles 
in the country in 1896, but that 

96,000,000 have been produced 
since that time and a new all- 
time registration peak of 37,000,- 
000 will be reached in this coun- 
try by the end of this year. 

Distinguished service citations 
were awarded to Alfred P. Sloan 
jr., William L. Hughson, William 
G. Bryant and George H. Robert- 
son. George Conrad Diehl, presi- 
dent of the national organization 
of motor car pioneers, presided at 
the luncheon. 

Seated at the dais in addition to 
the above named were: David C. 
Fenner, Dr. Randolph Ray, Alfred 
Reeves, Lisle R. Beardslee, Edward 
J. Riley, Arthur Lee Newton, Al- 
bert Bradley and Frederick H. 
Elliott. 

Diehl stated that the member- 
ship campaign attained a goal of 
2,500 and went over the top with 
an enrollment of 2,700. Prizes in 
the campaign were awarded to 
Marie A. Scholz of New York, 
William L. Hughson, San Fran- 
cisco, and J. E. Henry, Philadel- 
phia. 


A new amendment to the by- 
laws provides for past presidents 
and honorary presidents to auto- 
matically become life members of 
the board of directors. 

At the organization meeting of 
the directors, the following officers 
were elected for 1948: Sloan, hon- 
orary president; Newton, presi- 
dent; Fenner, first vice-president: 
George M. Slocum, Detroit, second 
vice-president; Hughson, third vice- 
president; George H. Robertson, 
New York. treasurer, and Freder- 
ick H. Elliott, New York, secre- 
tary. 

The following were elected 
members of the executive com- 
mittee: Newton, Fenner, Robert- 
son, Elliott, Frederick O. Bezner, 
John F. Creamer, Morton R. 
Cross, Diehl. Reeves, J. Maxwell 
Smith and W. Eugene Turton. 

Other directors include the fol- 
lowing named: Frederick O. Bez- 
ner, Julian Chase, Reginald M. 
Cleveland, Frederick C. Crawford, 
John F.. Creamer, Robert G. Pat- 
terson, Alfred Reeves, Fred T. 
Rooks, A. B. Smith, Hurlbut W. 
Smith, J. Maxwell Smith, Robert 
A. Stranahan, W. Eugene Turton, 
John Van Benschoten, Frank H. 
Wing, Fred M. Zeder, Morton R. 
Cross, Ralph De Palma, George 
Conrad Diehl, Henry T. Ewald, 
John H. Fassitt, Harvey S. Fire- 
stone jr., Bill Froelich, John F. 
Havemeyer, Charles M. Hayes, Col. 
W. S. Johnston, Matt F. Morse, 
Ransom E. Olds, Fred W. Pabst. 





A “GOOD CHEER” AT the eighth annual 
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YEAR OF DECISION... 
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greatest automobile producers in the world 


will remember 1947 as 
the year Kaiser- 
rmly established itself as one of ap ai 


It’s been a Kaiser and Frazer year! 


Last January, when production at Willow Run had climbed in six 
months from two cars a day to 350 cars a day, we predicted that 1947 
would be “‘a KAISER and Frazer year.” The public has made that pre- 
diction come true. Well over 125,000 cars have come off the production 
lines at Willow Run this year! And today Kaiser-Frazer is the fourth 
largest manufacturer of automobiles in the world! There is no room for 
doubt—it most certainly has been a Kaiser and FRAZER year! 


Millions of Miles of Motoring—Katser 
and FRAZER owners have driven these cars 
hundreds of millions of miles—in every part 
of the world. They write an average of a 
thousand letters a week—to tell how de- 
lighted they are with the performance, 
economy, roominess, and above all, the ride! 
Those owners who have taken long tours, 
have high praise for Kaiser-Frazer service. 


More Than 125,000 Owners—You see 
Karsers and Frazers wherever you go. 
Willow Run’s vast production is being taken 
by new owners as fast as the cars can be 
completed. By the time this advertisement 
appears, more than 125,000 Kaisers and 
FRazers will have been delivered. And pro- 
duction is still being increased as rapidly as 
highest quality standards will permit. 


Service Wherever You Go—The Kaiser- 
Frazer dealer organization is one of the four 
largest in the world. And the Willow Run 
school for dealers’ mechanics and service 
managers is one of the finest in the industry. 
So wherever you go, you will find a Kaiser- 
Frazer dealer ready and eager to serve you 
—with modern equipment, genuine factory 
parts, and highly-trained service men who 
know these cars thoroughly, inside and out. 


Early Delivery, Regular Price—Take a 
ride in a Kaiser or a Frazer. Drive one a 
few miles! Then you will know the reason 
why these 100% postwar automobiles are 
such a phenomenal success. Their beauty, 
advanced engineering, extraordinary ease of 
handling, and superb riding qualities, will 
make you want one. And you can get one— 
at regular price, with or without trade-in, 
and with full allowance for your present 
car—from your nearby Kaiser-Frazer dealer. 


KAISER-FRAZER CORPORATION 


WILLOW RUN, MICHIGAN 








Sigler 


(Continued from Page 2) 


were short in their salex tax re- 
turns to the state to come in and 
pay up, although he said that pay- 
ment would not protect them from 
prosecution should violations be 
found. 

Sigler’s letter said: 

“I am personally a great be- 
liever in a particular group clean- 
ing its own house and not wait- 
ing until the law compels it to 
do so. I should like to afford your 
organization an opportunity to 
give careful study to the right 
way of putting a stop to the 
kind of conduct discovered by 
— Skillman in his investiga- 

n. 


“I therefore invite your organi- 
zation to study the matter prompt- 
ly and give me the benefit of your 
ideas on how this matter can best 
be cleaned up for the public in- 
terest. 

“I have asked Mr. Alger (Fred 
M. Alger jr.), secretary of state; 
Mr. Nims, commissioner of the 
Department of Revenue, and Atty. 
Gen. Black to study carefully the 
matter and likewise report to me 
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THE DUAL TRAINING CAR presented to Grand Forks (N. D.) high 
school is the first In the state to obtain a dual training model, 
Border Chevrolet Forks. 


Trubey of 


their plans on how the subject can 
be most efficiently handled from 
the standpoint of the public inter- 
est. I should like to have your re- 
port for consideration at the time 
I receive the report from Messrs. 
Black, Alger and Nims. 

“I expect to propose to the spe- 
cial session of the legislature any 
amendatory statutes which will 
result in protecting the public to 
a greater degree than hereto- 
fore.” 

Tightening of sales tax provisions 
and elimination of “ambiguities” 





school. The 
to R. P. 


Co., 9 S. Sth St., Grand 


in the motor vehicle law already 
are subjects for the special session, 
which will start March 16. 


Canadian K-F Dealer 


Ellis Street Service Station, Ke- 
lowna, B. C., has been appointed 
exclusive automotive dealers in that 


area for Kaiser-Frazer. 
. * * 


Nenno Registers 


A business name has been filed 
in the county clerk’s office for Ray 
Nenno Auto Sales, 2784 Bailey Ave., 
Buffalo, by Raymond L. Nenno. 
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Tariff Cuts Discounted... . 





Canada Curbs to Bring 
Export Realignment 


(Continued from Page 1) 


—will not become effective until 
Jan. 1. 

Furthermore, according to Paul 
R. Mattix, export manager of the 
Automobile Manufacturers Assn., 
dollar exchange restrictions and 
import quota systems in other 
lands may entirely mitigate the 
apparent benefits of the tariff re- 
ductions. These curbs will continue 
after the car and truck duties are 
cut. 

“Canada-first” plan was 
put into effect last Wednesday, 
a day after the United Nations 
announced the 23-nation tariff 
agreement. Although the Domin- 
ion slashed its duties on a host 
of imported items, cars and 
trucks were in the exact opposite 
category. 

Under the embargo, which Cana- 
dian Finance Minister Douglas 
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Houdaille Damper 


is continuing to 
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Abbot said would be replaced by 
an import quota system in eight 
to ten weeks, the following Ameri- 
can-made cars are barred: 

All Chrysler Corp. convertibles, 
Chrysler eights, Buick, Cadillac, 
Oldsmobile 98s, Lincoln, Studebak- 
er, Hudson, Packard, Nash, Kaiser, 
Frazer and Willys. 

Only cars assembled in Canada 
will be available in the Dominion 
as long as the ban lasts. These 
cars include Ford, Mercury and 
Monarch, assembled by the Ford 
of Canada plant at Windsor, Ont.; 
Plymouth, Dodge, DeSoto and 
Chrysler sixes (except convert- 
ibles), made by the Chrysler of 
Canada plant at Windsor; and 
Chevrolet, Pontiac and Oldsmobile 
60s and 70s, manufactured by the 
General Motors of Canada plant. 

* * * 


UCH cars as will be offered on 

the Dominion market will cost 
substantially more than _ their 
American counterparts. The new 
excise tax is 25 percent on the first 
$1,200 of the manufacturer’s price; 
50 percent on the additional value 
from $1,200 to $2,000, and 75 per- 
cent on the excess over $2,000. 

This compares to the former Ca- 
nadian excise tax of 10 percent 
and the U. S. excise of approxi- 
mately 7 percent. Canada levies no 
excise tax on trucks. 

Rhys M. Sale, vice-president of 
Ford of Canada, announced in- 
creases of $144 to $216 in Ford 
car retail delivered prices to 
cover the new taxes. Included in 
the retail price is the Dominion’s 
8 percent sales tax. 

Similar price increases were an- 
nounced by dealers for GM and 
Chryslgr. Montreal dealers, term- 
ing the new taxes a “terrific blow” 
to Canada’s auto industry, raised 
their prices by amounts ranging 
from $150 to $500. 

The total retail delivered price 
of a Ford super deluxe 4-door se- 
dan Six in Windsor is now $1,798, 
compared to about $1,425 in De- 
troit. A Mercury town sedan now 
delivers in Windsor for $2,058, 
without accessories. 

Abbot’s announcement promised 
that the doors would soon be re- 
opened for U. S.-made cars now 
banned, through the establishment 
of the import quota system. Such 
a licensing setup is currently in 
effect in most countries. 

But it was highly doubtful 
whether the quota system would 
permit passenger-car imports 
amounting to 1% percent of U. S. 
production, the total which Can- 
ada absorbed in September. Dur- 
ing that month U. S. auto exports 
to Canada totaled 3,955 cars, out 
of a total American production of 
slightly in excess of 312,000 cars. 

7 7 © 


ByXxPortT managers for U. S. 

manufacturers said they expect 
to divide this 1% percent Canadian 
quota among countries which stil] 
are receptive to the American prod- 
uct. Nations whose allotment will 
be raised will include Cuba, South 
Africa and the larger countries in 
South America. 

For now, little of the Canadian 
quota will go to augment the do- 
mestic U. S. share, which takes 
about 93 percent of American pro- 
duction. 

Export officials pointed out, 
though, that if other countries 
follow the Canadian example, 
there will be no place but home 
for the cars usually allocated to 
the foreign markets. And the 
embargo trend may be spreading, 
since Mexico already has taken 
such action pending creation of 
@ quota system. 

An optimistic view of the situa- 
tion was taken by William A. 
Wecker, president of General Mo- 
tors of Canada, who said the em- 
bargo “affects less than 15 percent 
of our total car distribution in 
Canada.” He explained that “this 
proportion is divided among sev- 
eral car types for which the mar- 
ket normally is quite small.” 

A spokesman for Chrysler of 
Canada said his concern “cannot 
yet tell” the possible effect of the 


taxes and the embargo on produc- 
(See CANADA, Page 42, Col. 3) 
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Because the Pontiac car does such an outstanding job of pleas- 
ing its owners, Pontiac dealers are in an especially favored 
position to look forward to an unusually secure future. 

Pontiac dealers know that their long-range success depends 
fundamentally on a good product. Pontiac’s reputation over 
the yeas is their guarantee of a continually Finer Product in 


the future. People have come to accept Pontiac as a better car. 
This same Pontiac quality and extra value appeals to more 
people and gives Pontiac dealers the sales opportunities of 
A Wider Market—a market that extends both above and 
below Pontiac’s price class. 
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Pontiac dealers enjoy, too, the security and opportunity for 
steady growth afforded by Owner Loyalty. In fact, a recent 
independent survey showed that among all low, medium and 
upper medium priced cars, Pontiac has the largest percentage 
of owners who will buy the same make car again. 

But back of even the finest product there must be Factory 
Co-operation if the dealers are to prosper. Pontiac’s policy on 
this count is known throughout the industry for its far-sighted- 
ness, its splendid record of team-work—and its results. 


Any wonder the Pontiac dealer is proud of his business and 
optimistic of its future? 


A fine car 
“®) made finer 
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Local Gas, Use and Sales Taxes Are Multi Sails 


Cities and Counties Intensif'y Search 
For New Sources of Tax Income 


THIS PLASTER MOCK-UP of the Willys-Overiand 6-71 sedan was shown to more 
than 500 prominent industrialists at the company’s recent Institutional day. The aim 
of its designers has been to emphasize good taste rather than the extreme streamlining 
of today’s design, together with a distinctive front end which will emphasize the car 
as a Willys-Overiand for years to come. The car will be powered with a six-cylinder, 
70-horsepower engine. It has a 104-inch wheelbase, an overall length of 180% inches, 
a width of 67% inches, and is 621% Inches high. It will weigh about 2,500 pounds and 
will feature independent wheel suspension both front and rear. The car may be pro- 


duced late in 1948. 





CASCO 


By Bethune Jones 
Staff Correspondent 

HREATENING to add further 

direct and indirect automotive 
tax burdens at both state and lo- 
cal levels, municipal and county 
governments throughout the coun- 
try are intensifying their cam- 
paign for new revenue sources, a 
survey discloses. 

Increased state grants-in-aid or 
shared taxes and broader local 
taxing authority were enacted on 
a wide scale by state legislatures 
during 1947 in a trend which has 
progressed steadily in recent years. 

Indications are that such leg- 
islation, together with spreading 
adoption of new local non-prop- 
erty taxes where authority al- 
ready exists, will be sought even 
more aggressively in the future 
as local governments of both 
large and small population com- 
plain increasingly of inability to 


furnish the services demanded of 
them without new revenue 

sources to augment their tradi- 
tional dependency upon property 
taxes. 

Use taxes of $5 a year on pas- 
senger automobiles and $10 on 
commercial vehicles were among 
eight new levies which the New 
York state legislature empowered 
counties and major cities to im- 
pose under a measure enacted this 
year. Although the new local tax- 
ing authority has not yet been 
widely used, there already is talk 
of extending it to smaller munici- 
palities and possibly adding to the 
list of levies. 


New York city late in the spring 
abandoned a proposed motor ve- 
hicle use tax measure in the face 
of stiff opposition from automo- 
tive groups, but there since has 
been talk of reviving it. 

Minnesota’s legislature enacted a 


GIVES YOU = RIGHT ANSWERS! 


“MY AUTO WINDSHIELD FOGS UP... 
Q. WHAT WILL KEEP IT CLEAR?” 


\. GASCO 
dettoster fan 


this colorful package 
doubles as informative 


counter or window display. 


Pile ‘em up and pile up 
your auto fan sales! 


“MY AUTO DASHBOARD 
e LIGHTER BURNED 

OUT...DO | NEED A 

COMPLETE NEW ONE?” 


LOOK AT ALL THESE CASCO FEATURES! 


Mounts anywhere. Universal and flush mount- 
ing brackets for choice of positions in car — above 
windshield, on steering post, on headerboard, on 
dash, and don’t forget the extra sales made by 
selling a Casco fan for rear windows! 
Dependable CASCO Motor. Self-oiling, quiet and 
designed for long, trouble-free service. 

Rubber blades. They’re wind-tunnel tested for 
maximum breeze power yet .. . they’re completely 
SAFE — can’t hurt a child’s fingers. 

Swivel mounted. “You can AIM the air current”. 


CASCO dual-speed switch pre-selects the strength 
of breeze. 


Extra-strong die-cast motor case. The smart 
Ham-R-tex finish harmonizes with other accessories. 


*fair traded for your profit protection 


NO! JUST 
e SCREW INA 
FRESH 


‘ASCO 


HEATING ELEMENT 


REPLACEMENT 
HEATING ELEMENT 


You make a sweet profit on every 
dozen of these! Mounted on self- 
selling display. A cinch to install! 
Order No. L-16250-1. Retail: $1. 


each. Fair traded. 


Q “MY ORIGINAL POP-OUT 
* LIGHTER UNIT DISAPPEARED. 
WHAT'LL | BUY?” 


POP-OUT 


LIGHTER UNIT 


of course! by the maker of 9 out of 
every 10 new car lighters! 


There’s a big market for Pop-Out 
lighter replacements! 6 of these 
mounted on self-selling display. 
Fits all cars. Order No. L-16680-1. 
Retail: $1.50 each. Fair traded. 


how new and unusual atfomative acceooorien, WATCH CAS CO 


CASCO PRODUCTS CORPORATION © BRIDGEPORT 2, CONNECTICUT 


“wheelage tax” statute, empower- 
ing the Minneapolis city council to 
levy a tax of $10 on private pas- 
senger automobiles and $15 on 
trucks, provided a majority of the 
voters approve such a proposal at 
an election. Such a referendum 
had not been called at this writ- 
ing, however. 
+ * * 

Bb permitting two counties 

and one city to tax motor ve- 
hicles were passed by the Tennes- 
see legislature. Local taxing dis- 
tricts in Pennsylvania were em- 
powered to levy taxes on personal 
property, including motor vehicles. 
Authority to impose license fees 
on motor vehicles was included in 
broad new powers given the city 
of Boise by the Idaho legislature. 

Nevada’s legislature approved a 
measure providing for an increase 
of 1% cents a gallon in the state 
gasoline tax rate, with the added 
revenue to be allocated to the coun- 
ties in which the tax is actually 
collected. The measure is optional, 
with counties permitted to decline 
to have the added tax imposed 
within their borders. Only five of 
the state’s 17 counties accepted the 
increased levy. 

A bill to permit Jefferson coun- 
ty, in which Birmingham is lo- 
cated, to levy a i-cent county 
gasoline tax was passed by the 
Alabama legislature. 

Kansas City this year increased 
its municipal gasoline tax rate 
from1 to 1% cents a gallon in a 
move expected to produce an ad- 
ditional $332,000 a year. A new lo- 
cal gas tax, intended to produce 
$80,000 annually, was enacted this 
year in Cheyenne, Wyo. 

A total of 242 cities taxed gaso- 
line sales at the end of 1946, ac- 
cording to the International City 
Managers Assn. The local tax rates 
vary from a fraction of a cent to 
3 cents a gallon. 

General sentiment among munic- 
ipal revenue officials, however, ap- 
pears to favor increased sharing 
in the receipts of state-collected 
gasoline and other automotive 
taxes rather than the local impo- 
sition of such levies. 

This trend, which has the effect 
of either raising state taxes or 
keeping them at a higher level 
than would otherwise be necessary, 
was reflected in the granting of 
increased road aid to local govern- 
ments this year by the legislatures 
of at least 11 states—Arkansas, 
California, Colorado, Indiana, 
Maryland, New Jersey, New Mex- 
ico, North Dakota, Oregon, Utah 
and West Virginia. 

* + + 


| hd SEVERAL instances the legis- 
lation enacted this year for in- 
creased distribution of state high- 
way user taxes to local govern- 
; ment was accompanied by higher 
| state tax rates. 

In California, for example, sev- 
eral automotive taxes were in- 
creased, including a 1%-cent 
boost in the gasoline tax, to raise 
an estimated total of $990,000,000 
over a 10-year period for expand- 
ed road construction, with $204,- 

(Gontinued on Page 13, Col. 1) 


More than 25 percent of all mar- 
riage proposals in the United States 


| today are made in an automobile.— 


(Source: “This Strange World”) 
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DISTRIBUTORS AND DEALERS 
WILL BE APPOINTED AT THIS SHOW. 
. 


PLAYBOY MOTOR CAR CORP. 


FACTORY AND EXECUTIVE OFFICES 988 ELLICOTT ST., BUFFALO 8, N. Y. 


EXCLUSIVE WEST COAST REPRESENTATIVES 


INTER-TRADE ASSOCIATES, Ltd. 


551 FIFTH AVENUE — NEW YORK 17, N. Y. 





“DODGE,” THE RAM, is the mascot of the Los Angeles Rams professional football 
team and the real-life counterpart of the ram's head design of the radiator ornament 
on all Dodge cars. “‘Dodge’’ was presented to the Rams team by the Dodge dealers 
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of Los Angeles county. Seated is Lonnie Hull, Los Angeles Dodge dealer. Standing, 
from left, are Chuck Bowes, of the Hollywood office of Ruthrauff & Ryan, Inc., Dodge 


advertising agency; Foster Ely, Dodge Los 


Angeles city manager, and Harry Staples, 


manager of Herbert E. Woodward, Inc., Beverly Hills Dodge dealership. ¥ 


50% Cut in Road Deaths 
Held Possible by °49 


WASHINGTON. — Reduction of 
the nation’s motor vehicle fatality 
rate by 50 percent within ths three- 
year period 1946-1949 is clearly at- 
tainable if present safety efforts 
are intensified, according to Maj. 
Gen. Phillip Fleming, general 
chairman of the President’s High- | 
way Safety Conference. 

Gen. Fleming made that state- | 
ment as the principal speaker at | 
the Inter-Industry Highway Safe- 
ty Committee’s luncheon last 
week in connection with the 
White House luncheon of the 
new television safety film, “In 
the Driver’s Seat.” 

“When Paul G. Hoffman at the 
1946 President's conference issued 
the stirring challenge to cut the 
death rate in half,” said Gen. Flem- 
ing, “the national rate was 12 fa- 
talities per 100 million vehicle 
miles. This was brought down to 
9.9 in 1946, with the first eight 
months of this year showing a fur- 
ther decline to 8.1. 

“If we were to plot the figures | 
for the last 20 months on a chart, 
the figures would show that the 
downward trend, if continued, will 
reach the goal of six.” 


At the same time, Gen. Fleming 
paid tribute to the automotive and 
allied industries for their initia- 
tive in establishing the inter-in- 
dustry committee and asserted 
that the organization “will bring 
sorely needed support to the local | 
safety councils, motor clubs and | 
service clubs and to the public offi- | 
cials and others genuinely inter- 
ested in traffic accident reduction. | 


“Actually, it’s astonishing when 
you think of the many jobs done | 
in traffic safety over the years 
which were made possible only 
by industry work and the finan- 
cial assistance through the in- | 
strument of the Automotive Safe- 
ty Foundation. Through the se- 
lective work of the ASF in the 
fields of training of traffic law | 
enforcement officers, of training | 
fleet supervisors of thousands of 
fruck drivers, of training traffic | 
engineers, in assisting service 
groups in specific programs, and 
in many other endeavors, the 
foundation has been a vital force | 
in bringing the motor vehicle 
into true focus where it may be 
seen as a device no more dan- 
gerous than the man or woman 
who gets behind the wheel.” 
Lyman W. Slack, chairman of 
the National Inter-Industry High- 
way Safety Committee, presided at 
the luncheon, and described the 
plans and policies of the commit- 
tee, emphasizing its purpose of 
mobilizing support for the state 
and local safety activities. 

Last week the committee held | 
its first meeting since the eS8tab- 
lishment of its Washington head- 
quarters. Publication of a pam- 
phliet setting forth inter-industry | 
policies and operations on the na- 
tional, state and local levels was 
approved. Favorable action also 
was taken on a request from the 
National Committee on Safety 
Education for cooperation in pro- 
moting driver training in the high 
schools. Adoption of a slogan and 
design for use on all printing ma 
terials was considered. 


Jhe committee passed a resolu-! 


tion expressing its gratitude to 
Karl M. Richards, of the Automo- 
bile Manufacturers Assn., for his 


Oil Plan to Aid Europe? 


Banker Stresses Heavy Fuel Demand Abroad, 
Warns of Near-Sighted View at Home 


By George Deery 
Staff Writer 
AX OIL plan was described last 
week as holding perhaps as 

much hope for European recon- 
struction as the Marshall plan. 

In discussing the development of 
oil in the Middle East, Joseph E. 
Pogue, vice-president of the Chase 
National Bank and a member of 
the National Petroleum Council, 
told the Economic Club of Detroit: 

“It is perhaps not too much 
to say that a million barrels of 
oil per day delivered to the 
shores of the Eastern Mediter- 
ranean, which is the expectation 
by 1951-52, will do more to cre- 
ate a lasting industrial recovery 
in Europe and to promote peace 
than the sum total of the po- 
litical efforts to date.” 
Discussing localized shortages, 
especially along the Eastern Sea- 
board and in Midwestern states, 
he advised: 

“Let us not be misled by spot 


of terrific distortions in our econ- 
omy which have borne with special 
weight on the demands for petro- 
leum, 
* « * 

“NOR let us be misled by the 

great expansion in demand 
that may characterize the years 
immediately ahead, which will both 
create and require an economic 
setting conducive to vast capital 
expenditures, and may at times 
give the appearance of inadequa- 
cies of supply. 

“We are in the early stages of 
a revolution in the economics of 
energy which, given freedom of 
scope, can contribute signally to 
the progress of this country and 
to the reconstruction of the world 
at large. 

“Do we face a shortage of oil? 
Only if we create it out of a 
shortage of understanding and 
imagination. Only if we regulate 
one into existence.” 

Pogue indicated that for the next 


be balanced on a world basis al- 
most exclusively out of existing 
petroleum resources, even in the 
face of a tremendous expansion in 
demand. 
+ = * 

HE LOOKS for the supply and 

demand to be more closely bal- 
anced in 1948 upon the completion 
of transportation facilities now un- 
der way and the disposition of the 
tankers now held by the U. S. 
Maritime Commission. Spot short- 
ages could occur next year again 
if the season is abnormally cold 
or strikes cause further delay, he 
said. 

“The petroleum industry is 
fully alive to the situation and 
will make extraordinary meas- 
ures to move supplies into the 
deficit areas,” he predicted. 

“I doubt if anything but harm 
can come from any centralized ef- 
forts to direct, allocate, or con- 
trol on the part of government, 
either federal or state. 

“Few segments of the world 
economy are so little understood 
as the oil development in the area 
adjacent to the Persian Gulf. Far 
from being an object of American 
imperialism, this oil is not primar- 
ily required for the United States 
and no large quantities of it in the 


assistance in the safety campaign.! shortages this winter, the results| decade oil supply and demand can| foreseeable future need come here.” 
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Aluminum wheels ... made of high strength 
castings ... will cut wheel weights y 
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Lawmakers Eye Motorists’ Purses . . . 


Cities, Counties Seek 
New Tax Sources 


(Continued from Page 10) 


000,000 of the total for city 
streets and county roads. 
Colorado and Maryland both en- 
acted gasoline tax increases along 
with their increased aid to local 
governments. North Dakota coun- 
ties will share the receipts of in- 
creased car and truck license fees 
under legislation passed this year. 

Even without the new legislation 
enacted this year and similar ac- 
tion now being proposed, automo- 
tive taxes were among the most 
extensively shared state taxes. At 
the start of the year gasoline or 
some kind of motor vehicle tax 
revenues were being shared with 
local governments by a total of 
30 states. 

Sales taxes are among the 
sources coming in for increasing 
attention in the drive by local gov- 
ernments for new revenue. In New 


|has used a municipal sales tax as 
|a major source of revenue since 


the depression period, the legisla- 
ture this year extended local sales 
tax authority to other political sub- 
divisions. 

Counties in New York state 
were empowered to levy taxes 
up to 2 percent on retail sales 
except food and drugs, with cities 
of more than 100,000 population 
permitted to use such a levy if 
the county in which it is located 
does not choose to impose it. 

Erie county was the first to use 
the new sales tax authority in New 
York state, with the enactment of 
a 1 percent levy. Syracuse recently 
followed with the adoption of a 
2 percent sales tax. Proposals to 
replace such local taxing authority 
with a _ state-collected 2 percent 
sales tax have been opposed by the 


York state, where New York City | state administration in New York 


| THE Illinois legislature this year 
| £ authorized cities to levy a sales 
|tax of % of 1 percent, on approval 
in a referendum. Under terms of 
ithe measure, the state would col- 
|lect the tax for those cities enact- 
ling it. Chicago has been consider- 
ing use of the new authority. 

| New Jersey’s legislature enacted 
|a bill authorizing 11 seashore cities 
ito levy “luxury” sales taxes of 3 
| percent on hotel rooms, liquor and 
amusements and 2 percent on cig- 
arettes and tobacco products. Thus 
far being used only by Atlantic 
City, the new law replaces a 1945 
enabling act which was held un- 
constitutional by the courts be- 
cause it permitted Atlantic City 
alone to adopt a sales tax ordi- 
| nance. 

A measure enacted by the West 
Virginia legislature validated 
gross sales taxes being imposed 
by most of the state’s major mu- 
nicipalities. The new law, which 
was passed after the validity of 
such local levies had been ques- 
tioned, gives cities the right to 
levy gross sales taxes on busi- 
ness and industry up to the 
amount imposed by the state. 
Legislation to authorize local 
sales taxes was considered but not 
enacted this year in a number of 








GRIMES MOTOR CO. (Ford), Atlanta, recently celebrated Its 10th anniversary. J. B. 


Hedrick, vice-president and general manager, and wife are shown behind 


their daugh- 


ters, Norma and Jo Anne Hedrick, who are serving cake to 0. D. Grimes, president. 





other states, including Delaware, 
Oklahoma, Missouri, Nevada and 
Utah. Such a measure for the Dis- 
trict of Columbia was rejected by 
the House of Representatives. New 
local taxing powers granted by the 
Idaho and Pennsylvania legisla- 
tures may lead to local sales taxes 
in those states, but no such action 
had been reported at this writing. 
* + + 

ACTING under the authority of 

broad home-rule laws, San 
Francisco recently joined some 63 
other California municipalities in 








IF YOU'RE SELLING truck fleet own- 
ers operating against state weight re- 
strictions, or bus operators bucking fuel 
and tire bills, here's good news. You can 
buy Alcoa Aluminum high-strength cast- 
ings and finish them in your own plant! 
Aluminum will cut wheel weights in half— 


add a big chunk of payload! 





ON THE ROAD, os well as in the 
laboratory, wheels made of Alcoa Alumi- 
num Castings have come through millions 
of miles of actual running. Aluminum 
wheels have proved in operation to be 
as strong as wheels of heavier metals! 


How much will fleet operators 


prove riding quality! 





LIGHT WEIGHT means lighter toxes. 


yearly license fees if you cut their wheel 
weight in half? Their lighter weight will 
also make these wheels easier on tires, 
suspension system and drive—will im- 





ALCOA’S PIONEERING KNOWL- 
EDGE can help solve your wheel design 
problems. Light metals know-how—59 
years of it—coupled with complete mod- 
ern testing devices including x-ray inspec- 
tion, torsion and fatigue testing, assure 
dependable service from Alcoa Castings. 


SHARP CURVES AT 


save in 


requirements. 


Gulf Building, Pittsburgh 
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50 MPH! 


Alcoa laboratories put aluminum wheels 
through a test that duplicates stress of sharp 
turns at high speeds. The big machine 
grips the tire and spins the wheel while 
the shaft is pulled off center to create 
side strain. This and other tests mean 
lighter weight and sofety, too. 





DESIGN HELP Alcoa stands ready to 
assist you in making designs for cast 
aluminum wheels that will meet your 


Sales offices in principal cities, or write 
ALUMINUM’ COMPANY OF AMERICA, 1926 


19, Penna. 


ALCOA ALUMINUM CASTINGS 





adopting local sales taxes. Levied 
at the rate of ‘% of 1 percent, the 
new San Francisco tax is expected 
to yield $6,000,000 a year. Los An- 
geles previously enacted such a tax, 
yielding an estimated $7,000,000. 

Other major cities imposing lo- 
cal sales taxes include New York, 
where a 2 percent tax yielded 
more than $46,400,000 last year, 
and New Orleans, which gets 
some $6,000,000 a year from a 2 
percent levy. 

New state sales taxes enacted 
this year by Maryland and Ten- 
nessee were accompanied by pro- 
visions for increased state aid to 
local districts, while Ohio raised 
the amount of its sales tax collec- 
tions shared with municipalities. 
North Dakota municipalities want 
both new local excise tax powers 
and a slice of receipts from the 
state sales tax. 

Various types of business license 
and “privilege” taxes, often based 
on gross receipts and thus to some 
extent having an effect similar to 
sales taxes, are continuing to 
spread as a local revenue source. 


Although Missouri state law bans 
local sales taxes, “privilege” taxes 
based on gross business receipts 
are levied by Kansas City and St. 
Louis. 


Among the cities imposing bus- 
iness license taxes computed as 
@ percentage of gross sales are 
Richmond, Tampa, Wheeling, 
Harrisburg and Sacramento. 
Gross receipes taxes of similar 
character are being levied by 
others, including Salt Lake City, 
Roanoke and Columbus, Ga. 
Pennsylvania this year enacted 

legislation authorizing the Phila- 
delphia and Pittsburgh school 
boards to impose a mercantile tax 
of 1 mill on retail business and % 
mill on wholesalers. New York 
state’s legislature authorized cities 
of more than 100,000 population to 
levy a general license tax on busi- 
ness, trades, and professions of 
one-tenth of 1 percent of gross 
receipts. Such a municipal tax al- 
geady was in effect in New York 
City. 

Nebraska’s legislature this year 
increased the amount of occupa- 
tion tax which cities and villages 
may impose. 

* * am 
| JNCREASING use of business li- 
cense fees and taxes to meet 
rising costs of municipal govern- 
ment was recently forecast in a 
comprehensive study of municipal 
licensing in Utah cities and towns 
prepared under sponsorship of the 
Utah municipal league. The survey 
revealed that 10 Utah cities al- 
ready levy a business tax on a 
basis of gross sales, the most re- 
cent addition to the list being Salt 
Lake City. 


Philadelphia and Toledo were 
left as the only major cities levy- 
ing municipal income taxes when 
the Missouri supreme court this 
year sustained a lower court de- 
cision invalidating a St. Louis 
income tax measure. St. Louis 
had expected to derive $2,500,000 
a year from the tax, which was 





| adopted last year at a rate of 


% of 1 percent on the gross 
earnings of individuals and net 
profits of corporate and other 
businesses. 

A bill to cut Missouri's state in- 
come tax in half and authorize 
municipalities to levy an equal tax 
on income locally was introduced 
but not enacted in the Missouri 
legislature this year. It may come 
up again when the legislature re- 
convenes next year. School district 
authority to impose an income tax 
has been proposed in Kansas City. 


Al Hindman, Inc., 1142 N. Kingshigh- 
way Bivd., 8t. Louis, has been incorpo- 
rated, listing $30,000 authorized capital 
stock by Al and Ann Hindman and Harold 
D. Carey. 











STUDEBAKER’S BIGGEST YEAR was reported to 500 dealers in Chicago as officials 
began a series of meetings on 1948 models. The word ‘‘Studebaker,’’ carved in ice in 
front of the spenker’s table, was one of the decorative touches of the luncheon. 


Cincinnati Police Enforce Kokomo L-M Expands 


Daily U. C. Report Ruling Work is now underway for the 


CINCINNATI, O. — Police have|enlargement of the quarters of 
begun to crack down on local used- | Kokomo Lincoln-Mercury, Inc., 201 
car dealers who are lax in report-| W. Superior St., Kokomo, Ind., and 
ing daily transactions, both buying|is expected to be completed by 
and selling. January, 1948. 
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Used Car Notes... 


Texas Association Hits 
Price Control Proposal 


HOUSTON.—The annual conven- 
tion of the Texas Used Car Deal- 
ers Assn. here closed last week 
on a note of determination to re- 
sist resumption of price controls 
as they might be applied to the 
automobile industry. 

After the convention formally 
took a stand against any at- 
tempt to invoke price controls 
and hearing retiring President 
Mike Tipps, of Dallas, warn that 
such federal controls posed a 
threat to the free enterprise 
structure of the nation, it was 
told by Milton Raynor, of Chi- 
cago and Washington, general 
counsel for the National Used 
Car Dealers Assn., that NUCDA 
would oppose return of price con- 
trols in the auto industry as an 
impractical and unnecessary 
measure. 





Raynor addressed the closing 
session of the Texas dealers con- 
vention only a few hours after 
President Truman had declared 
need for return to modified price 
controls on merchandise in short 
supply. 

Raynor pointed out that OPA 
regulation MPR 540 had proved 
impracticable, unpopular and “a 
monstrosity” in its application. 

Raynor added that the demand 
for credit controls was less ap- 
parent in the automobile indus- 
try than others, citing that while 
credit usage had expanded in 
other phases of the national econ- 
omy it had actually decreased in 
the automobile field. 

He did say the NUCDA would 
favor leniency in credit on late 
model cars, indicating that credit 
terms ranging from 18 to 24 





when customers go back to 


being "hard to get" againee. 


remember that 


1 out of 


every 2 new car buyers 


in N.Y.C. and 


suburbs 


(that's every other one) 


reads The New York Times,* 


is your present advertising schedule in 


The New York Times big enough 


to sell the most where they buy the most? 





If you haven't yet seen the survey that proves this . . . just ask our office in the 


General Motors Building, Detroit, Telephone Trinity 3-3800, to show it to you. At your convenience, of course. 





months was favored in order to 
make the higher price cars more 
available in lower pay brackets. 


Raynor said that a model title 
law had been drafted in conjunc- 
tion with the American Automobile 
Assn. and that it would be offered 
before the Massachusetts legisla- 
ture and later in all other state 
legislatures. 


Acting on a resolution offered 
from the floor, the association 
went on record as opposing any 
increase in taxes on gasoline or 
oil that might be proposed in the 
next Texas legislature. 

The board of directors elevated 
Vice-President William Freeman, 
of Amarillo, to the presidency 
for 1948. Benton Hall, of Fort 
Worth, was elected vice-presi- 
dent, and Jim Herrick, of Waco, 
secretary-treasurer. 

Other resolutions placed the as- 
sociation on record as favoring co- 
operation with the national safety 
organizations in closer inspection 
of vital mechanisms of all cars 
sold; favoring initiation of a pro- 
gram to counteract the ICC ruling 
eliminating bumper-to-bumper tow 
bar hauling on used cars; and 
memoralizing of national legisla- 
tors to oppose Internal Revenue 
department Ruling 3742 which as- 
sesses income tax against the deal- 
er, during the time of OPA exis- 
tence, on the differential in the 
base price of the car. 

The latter resolution explained 
that “instead of making a dealer 
responsible for the actual profit 
earned on a particular transaction, 
the ruling establishes the theory 
of levying a tax on paper profits.” 
It also suggests that individual 
dealers advise the state association 
office of any application of the 
ruling in a local area, so that as- 
sistance can be given in combat- 
tine it if necessary. 

The convention went on record 
as favoring, in Texas, an amend- 
ment to statutes defining an au- 
tomobile dealer that would spe- 
cify that a dealer must have an 
established place of business, at 
a “fixed address.” 

LeRoy Ardis, field representative 
for the National Used Car Dealers 
Assn., urged strong local and state 
organizations as the best means of 
eliminating the “curbstone” dealer. 

Lee Filgo, of Dallas, member of 
the national association board of 
directors representing Texas, set, a 
goal of 100 new members from 
Texas in the Charlie Hilliard Week 
membership drive. Hilliard, past 
president of the national associa- 
tion, briefly addressed the meet- 
ing. Benton Hall, secretary-treas- 
urer of the Texas association, re- 
ported that the association had lost 
some membership in changing its 
organizational setup last year from 
a Southwest-wide association to 
one designated as a Texas asso- 
ciation. 


High Registration Helps 
To Reduce N. H. Prices 


CONCORD, N. H.—The New 
Hampshire used-car market has 
started to bog down after hitting 
an all-time record in prices, a sur- 
vey of dealers revealed last week. 

According to one dealer, one 
make of car dropped $150 in three 
weeks. Other dealers report sag- 
ging prices all along the line. 

One factor in the price drops, 
it was said, is the state’s high 
pleasure-car registration of 109,000, 
not far below the peak of 110,000 
registrations in 1941. 

Charles Carroll, Concord used- 
car dealer, declared: 

“We find cars hard to move at 
high prices so we are offering less 
for those we buy. In this way, we 
manage to lower prices. Actually 
the public is to blame for the high 
prices because the owners insist 
on getting much more than they 
paid for them.” 


* . oJ 
Ark. Begins Crackdown 
On Auction Records 


LITTLE ROCK, Ark.—Autom< 
bile auction firms here have been 
ordered to keep accurate records 
of auctioned cars in compliance 
with state law, under penalty of 
prosecution for violation. 

Reports ‘have been received by 
the prosecuting attorney that man) 
stolen automobiles have passed 
through auction channels here un- 
known to auction sales officials 

Brown Moter Co., Raymondville, listin:: 


$30,000 authorized capital stock by B. F 
and B. L. Brown and A. L. Hart. 
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What Henry wants most 
is to get out... 


What Peggy wants most 
is attention... 


What Willie wants most 
is a set of traps... 








Si 
tronger dealer SUPport ? 


your line? 
Expanded distribution ? 


or WHAT? 





More prestige os 





Faster turnover? 







What Millicent 
wants most 
is sincerity ... 





What do you 
want most, 
Mr. Advertiser? 














To get more of what you want from your advertising in Chicago, 
build your program around the medium which has best proved its 
worth to the retailers and manufacturers selling in this market. 

More than a century of service to the community and the nation 
has built for the Tribune a market-wide, all-income audience of con- 
sumers whose purchases account for the bulk of the automotive and 
home appliance sales made in Chicago and suburbs. 

In addition, the Tribune's appeal to the key families in hundreds of 
cities and towns adjacent to Chicago has made this newspaper a 
powerful regional medium famed for its ability to build sales and 
win dealer backing thruout the central states. 

On weekdays, the Tribune delivers from 490,000 to 660,000 more 
total circulation than other Chicago daily newspapers. On Sundays, 
the Tribune has from 450,000 to 775,000 more total circulation than 
other Chicago Sunday newspapers. 

You advertise with greatest effectiveness and economy in America’s 
richest inland market when you build your promotion around the 
Chicago Tribune. Rates per line per 100,000 circulation are among 
America’s lowest. 


You get more of what you want when you 
get behind products promoted in the 


Chicago Tribune 





General advertisers of automotive products, housing equip- 
ment and supplies, and radios place in the Tribune more of 
their promotion funds than they place in any other Chicago 
* newspaper. 


October average net paid total circulation: Daily, Over 1,025,000—Sunday, Over 1,600,000 


Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—E. P. Struhsacker, 220 E. 42nd St., New York City 17 
Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E, Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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une of the best overall efforts 
we've seen of a dealer telling his 
public about his organization is 
that of Mitchell Motors (Buick- 
Pontiac-Cad'llac-GMC Truck) in a 
series of ads in the Mitchell (S. D.) 
Daily Republic. 

Rodney FE. Prather, owner and 
manager, gives intimate and 
friendly details about the cars 
Mitchell Motors had sold and 
serviced. 

Pontiac was just a two-year-old 
when Mitchell took on the fran- 
chise 20 years ago, one ad pointed 
out. Another said there were good 
years and bad—a top year when 
Mitchell sold 346 new cars com- 
pared with none in 1944, one in 
1945. 

Over the 20 years, Mitchell 
sold 1,887 new cars and 3,136 used 


—Auto Advertising — 


Dealer Ads Score... 
Practical PR 
By Bob Finlay 


cars in such a way, an ad said, 
as to win public confidence. And 
the dealership will continue to 
operate in such a manner as to 
retain public good will, it was 
asse 
Several of the ads stressed serv- 
ice. One in particular was out- 
standing, being a full-page layout 
|of the men and machines “working 
together to make real service.” An- 
lother said that “an automobile is 
no better than the service. in back 
of it,” so “bring your car to a 
know-how organization.” 


Practical PR 


Much has been written on the 
broad aspects of public relations, 
but here is a practical tip by a 
man within an automotive setup 
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in getting stories out: 

“Never leave a piece of copy 
| with an executive or his secre- 
| tary. Both probably think them- 

selves born newspaper men or 
| women, and will louse up the 





copy if you leave them alone 
with it. 

“The only system that works is 
to try to get the brass to OK it 
while you are there, ready to do 
a selling job if necessary.” 


Dealer Request 


Directors of the North Caro- 
lina Automobile Dealers Assn. 
have approved a plan urging all 
factories to carry a streamer on 
their billboards reading: “N. C. 
Mechanical Inspection Effective 
January ist.” Already Ford, 
Chevrolet and Nash have agreed 
to cooperate. 


Television on Wedding 


An ABC television program fea- 
turing views of the wedding of 
Princess Elizabeth and Lieut. Phil- 
ip Mountbatten was to be produced 
last week in Philadelphia, Balti- 
more and Washington under the 
sponsorship of Chevrolet in those 


on how to avoid delaying red tape 


24, 1947 


| 


oe 


DEALER DAVID LOGAN, Logan Oldsmobile Co., 








THE BIG LOGAN BLOCK AT GRAND AND YAMHILL 


Portiand, Ore., has slanted the 


firm’s newspaper, radio and billboard advertising to ‘ladies who drive’’ as part of a 
new service program started this year. Full-color billboards spotted throughout Port- 
land and on highways leading into the city were put up during the last week of October. 
Logan backs up his advertising with a program designed to alleviate service and driving 
problems for women. The dealership occupies more than a city block at Grand and 
Yamhill streets where it has been for over 13 years. 


cities. The telecast was to last for 
a half hour, and comprise a mo- 
tion picture of the life of the 
Princess and last-minute telephotos 
taken at the wedding. 


K-F Enterprise 


Kaiser-Frazer is doing a neat 
advertising job in turning to its 





- GREATER NEW ORLEANS 





There's a NEW spirit in NEW ORLEANS... 
a spirit that moves to make dreams a reality! 


Long blessed by Providence with great 
abundance of mineral wealth, oil, raw méte- 


rials, timber, fisheries, 
a year-'round ideal 


great pool of trained manpower 
leans is on the march! Sales are up, employ- 
ment is high and per capita buying income 
is the highes+ in history by far 


The International House and Free Trade 
-and soon 


Zone, realities now. 


INTERNATIONAL TRADE MART 


furs, sugar, chemicals 
climate and now a 
New Or- 


The Inter- 





national Trade Mart show what is being ac- 
complished by the untiring drive of far-sight- 
ed civic and business leaders To bring New 
Orleans te the fore as the Nation's No. | 
port, the most logical point of trade between 
the Northern Hemisphere and the great 
South and Central Markets. is the constant 
aim! 


Yes! New Orleans is growing and keep- 
ing pace with it, right along, are the two 
newspapers that completely cover this great 
and expanding market at surprisingly low 
cost! 


FREE TRADE ZONE 





vel 





The Cimes-Picayune 


Morning * Evening ® Sunday 


New ORLEANS STATES 


Representatives. JANN & KELLEY. Inc 
Member American Newspaper Advertising Network 


advantage statements that might 
be construed differently. 

For instance, after the Wall 
Street Journal reported that 
“Dealers handling Kaiser-Frazer 
cars offer the highest trade-in 
allowances,” K-F used the state- 
ment in headlines in newspaper 
ads. 

“I hope that’s true of our deal- 
ers everywhere,” Joseph W. 
Frazer is quoted in the ads. The 
copy says, in part, “I feel that 
the used-car allowances being 
made by many automobile deal- 
ers today are far too low.” 

It makes an excellent tie-in 
with the times. 


Liberty 

A note from Liberty’s publisher, 
Paul Hunter, says that the conver- 
sion of the magazine from a week- 
ly to a monthly has been highly 
successful, with circulation now in 
excess of 1,600,000. Next year looks 
good, he reports. 


Dearborn Booklet 


A new booklet, “Four Speeds 
Ahead,” has been produced by 
Dearborn Motors Corp.’s advertis- 
ing and sales promotion depart- 
ment in conjunction with Meldrum 
& Fewsmith, the advertising 
agency. 


Names 


L. W. Ward, general sales man- 
ager of Pontiac, has announced 
appointment of B. B. (Cap) Kim- 
ball as advertis- 
ing manager. 

The _ appoint- 
ment climaxes 30 
years of employ- 
ment at Pontiac 
by Kimball, the 
majority of which 
has been spent in 
the division’s ad- 
vertising depart- 
ment. It is effec- 
, tive immediately. 
~~ Ward said that 
| Kimball has been with the divi- 
sion “almost from its entry into 
the automobile field and he has 
|seen its advertising appropriation 
grow from a few thousands of dol- 
lars to many millions. His knowl- 
edge of the particular problems of 
automotive advertising and good- 
will is deep and fundamental. His 
choice as advertising manager was 
a popular one both within and 
without the Pontiac organization.” 

Kimball succeeds P. R. Warmee, 
who has resigned to become a Pon- 
tiac dealer at Van Nuys, Calif. 








Farm Magazine 
Car Ads 


National farm magazines only, includ- 
ing: Capper’s Farmer, Country Gentle- 
man, Farm Journal, Progressive Farmer, 
Southern Agriculturist, Successful Farm 
ing 

January 





October October 
1947 1947 
| Ford $ 13,900 $157,800 
| Willys 16,400 121,400 
Dodge . 13,900 100,900 
Plymouth 10,235 99,090 
Studebaker 17,100 82,700 
Chevrolet 26,500 71,700 
Buick . 6,500 63,506 
Chrysler 27,06( 
Pontiac 8,900 26,100 
Oldsmobile 6,500 24,500 
Frazer 4,100 22,345 
Kaiser 4,100 22,345 

$128,135 $819,44( 

(Source: Leading 


National Advertisers) 
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The American success story... ‘‘do as the leaders do 


and do it better if you can’’...is considered good reasoning. 


Speeds 
iced by 
\dvertis- 

depart- 
feldrum 
tising 


So here’s the tip the S. E.C. can’t stop...many great American 
businesses, with the know-how and the capital to find out where 


they want to go, have chosen Liberty! Among these are: 


Assoc. of American Railroads H. J. Heinz Co. Pabst Sales Co. 

Bell Telephone System Hudson Motor Car Co. Paramount Pictures Inc. 

Continental Distilling Corp. Lambert Pharmacal Co. Pepsi-Cola Company 

Emerson Radio Liggett & Myers Tobacco Co. Philco Corporation 

ger. & Phonograph Corp. McKesson & Robbins, Inc. Reo Motors Inc. 

appoint- Ethyl Corporation Metro-Goldwyn-Mayer R.K. O. Pictures 

axes 30 Firestone Tire & Rubber Co. Pictures Corp. R. J. Reynolds Tobacco Co. 

employ- | General Mills National Distillers Products W. A. Sheaffer Pen Co. 
Pontiac Gillette Safety Razor Co. Corporation The Texas Co. 

all, the Samuel Goldwyn Productions New Haven Clock Co. Willys-Overland 

if which International Celkucotton Products Co. 

spent - (Kleenex & Kotex) 
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Yes, Liberty readers are buying a lot of great American products 
every day. That’s the reason leading advertisers are getting such good results 
from LIBERTY’S EXCLUSIVE “PLUS PACKAGE”... 







1. Greater ad visibility because of 50% top monthlies to gain circulation during 


editorial to 50% advertising policy. the 1947 periods audited by the ABC. 
Now selling over 1,600,000 copies. 







2. Greater ad readership in both four 






4. An active buying readership of over 
7,500,000, the majority under 45 years, 
who are in the acquiring periods of 






color and black and white as proved 
by Starch, 











3. Climbing, steadily climbing circula- _ their lives. 






tion. Liberty is the only general maga- 5. Low base rates give absolutely high- 









zine among the 3 top weeklies and 4 est circulation per advertising dollar. 













27,060 
26,100 ' 
— Advertising Offices . . . New York, Chicago, Detroit, Los Angeles 
22,345 
22,345 
$819,44( 
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63,500 p LIBERTY MAGAZINE, INC. Paul Hunter, Publisher 








AUTOMOTIVE NEWS, NOVEMBER 24, 1947 


. Dealer Business Counsel 


Fourth in Series on Controlling Factors 
That Merit Close Scrutiny 


By J. B. Van Tassel 


N MY last column I covered 
some of the individual financial 
control items and in this column 
I will cover some of the total finan- 
cial control 
items. The first 
of these items of 
importance is the 
total amount of 

selling capital. 
Selling capital 
consists of 1. 
cash; 2. new cars; 
3. parts and ac- 
cessories, and 4. 
4 other saleable in- 
a ventories. Selling 
4. B. Van Tassel capital is impor- 
tant because it is made up of only 
investments in merchandise that 
can be sold at a gross profit, plus 
the amount of cash you have on 

hand and in the bank. 


In normal times the investment 
in used cars is not considered as 
selling capital because used cars in 
these times are very seldom sold 


at a profit. However, in today’s 
market you would classify the in- 
vestment in used cars as selling 
capital in addition to the items as 
listed above. 

Therefore, the largest amount 
of a dealer’s net working capital 
in normal times should always 
be in selling capital, and not tied 
up in receivables and used cars. 


Selling capital is what we might 
term as future sales capital be- 
cause it represents that part of 
your net working capital invested 
in merchandise that can be sold 
at a profit. The other part of your 
net working capital that is tied up 
in receivables and used cars (in 
normal times) might be classified 
as past sales capital because it rep- 
resents that part of your net work- 
ing capital that is invested in mer- 
chandise that has already been 
sold. 

Hence, both these total selling 
control items should be in front of 
a dealer at least once a month and 
when the ratio of future selling 


cd 
‘a 


e 
cd 


e 
, 
mnt 


»~ 


capital gets too low as compared 
with past sales capital, every effort 
should be made to correct such an 
out-of-line financial condition im- 
mediately. You cannot stay in this 
business and sell and make a profit 
unless the dollar ratio of selling 
capital far exceeds the amount of 
past sales capital. 
+ 7 * 


ET WORKING CAPITAL is an- 

other very important control- 
ling factor in a dealer’s business 
because this control figure repre- 
sents the amount of working capi- 
tal which is owned by the dealer 
Also this control figure determines 
the borrowing capacity of a dealer. 


For examle, let us assume 
that a dealer’s total current as- 
sets less reserves amounts to 
$1,000, total current liabilities 
$500 and net working capital 
$500. This means that for every 
dollar of current assets, the deal- 
er owns 50 cents and his cred- 
itors own 50 cents, or the ratio 
of current assets to current lia- 
bilities is 2 to L 


This 2-to-1 ratio of current as- 
sets to current liabilities has al- 
ways been considered as par in our 
business. However, there is always 
the possibility that bankers will 
not loan money to a dealer who 


tog f 


HICKS MOTOR CO. (Ford), Covington, Ky., has completed excavation for the quick- 


| service wing of its new building. The building, on a lot of 35,000 square feet, is adja- 


cent to the public transportation systems to Cincinnati, being only two blocks from 
Suspension bridge. Modern equipment is being installed, with lifts in every mechanic's 
stall, so that a total of over 100 lubrication and quick service jobs can be handled 
during each working day. Hicks service department was one of the first in the area to 
maintain night service. This department will be open until 1 a.m. daily. 


only has a 50 percent investment 
in his assets, so it might be good 
business over the long pull to set 
the required ratio of current assets 
to current liabilities a little higher 
than the 2 to 1 par ratio. 


Little Softening 
Of Credit Terms, 


Survey Finds 


NEW YORK.—A survey by the 
American Bankers Assn. has dis- 
closed that all types of lenders in 
the consumer installment credit 
field are generally “holding the 
line” and there was little or no 
expansion of terms in the first 
week after expiration of Regula- 
tion W. 

The association said its informa- 
tion was based on a telegraphic 
poll of banks throughout the coun- 
try that included all classes of con- 
sumer credit lenders, banks, finance 
companies, and merchants. 


In the Middle Atlantic and New 
England states, the survey found, 
terms approximate those suggested 
some time ago by the association 
were being observed strictly. Terms 
were reported as “normal and con- 
servative,” with all lenders requir- 
ing a down payment of 33 1/3 per- 
cent on new cars and the volume 
of used car financing small. Fi- 
nancing of new cars was on a 24- 
month basis, while loans on used 
cars were being limited to a maxi- 
mum of 18 months. 


Some cash loan companies were 
advertising 24 months to pay, an 
increase of four months from their 
prewar policy, while a scattered 
few merchants were reported to be 
offering radios at 10 percent down. 


The survey revealed that lenders 
in the South Atlantic states, were 
requiring one-third down payment 
with maximum terms of 24 months 
on new cars and 12 to 18 months 
on used cars. South Central state 
financing agencies, it was indicated, 
are requiring similar terms on new 
cars, while used cars require one- 
third down and a maximum of 12 
months or less on the balances. 


Big Retailers Hit 
In Trade Law Row 


NEW YORK.—Seeking to bring 
back “loss leaders,” which would 


| hit small merchants and put pres- 


sure on manufacturers to reduce 
quality to meet demands for lower 
and lower prices, “giant retailers” 
are fighting for repeal of fair trade 
laws, it was charged by John W. 
Anderson, president of the Ameri- 
can Fair Trade Council, in address- 
ing that group’s annual meeting 
here. 

Anderson declared that repeal of 
the Miller-Tydings act, the federal 
enabling act upon which the state 
fair trade laws have been upheld, 
would “just about wreck” fair 
trade. 

State fair trade laws, authoriz- 
ing resale minimum price contracts 
between manufacturers and retail- 
ers, currently are effective in all 
states except Missouri, Texas and 
Vermont. Legislatures of the lat- 
ter three states this year rejected 
fair trade bills. 


New Home for West Allis 


Bids are being requested on a 
new dealership for West Allis 
Tucker Sales Agency, Inc., West 
Allis, Wis. The new structure is 
to be built of concrete block, with 
face brick, one story, with built-up 
roof, overhead doors, and oil burne: 
equipment. It is to be 61 by 110 feet 
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NEW YORK. —Reflecting the 


high rate of highway usage which 
has been mounting steadily since 
the end of the war, gasoline and 
other motor vehicle tax receipts 
continue to pour into state treas- 
uries at levels higher than antici- 
pated, a survey of revenue reports 
from state capitals throughout the 
U. S. reveals. 

Gasoline sales are at record lev- 
els in Idaho, averaging more than 
590,000 gallons a day in Septem- 
ber, according to Earl Floyd of 
the state’s motor fuels division. 

“Consumption of gasoline in 
Idaho for the first nine months 
of 1947 is 12,000,000 gallons 
ahead of the same period in 
1946,” Floyd said. “In addition to 
using 590,000 gallons of gasoline 
each day during September, there 
was an average daily use of 11,- 
300 gallons of diesel fuel and 8,800 
gallons of aviation gasoline.” 

The total of 17,703,005 gallons of 
gasoline sold in Idaho in Septem- 
ber this year compared with 16,- 
032,495 in the same month a year 
ago. Each month in 1947 has shown 
an increase over 1946, Floyd re- 
ported. 

Idaho’s highway fund has bene- 
fited approximately $5,080,000 for 
the first nine months of 1947, com- 
pared to $6,090,000 for the entire 
year of 1946, according to Floyd, 
who added there would be a “sub- 
stantial amount” returned to the 
state from refund deposits which 
are running “well above claims 
filed.” 

“This doesn’t mean, however, 
that Idaho has money to build 
every road that’s needed,” Floyd 
observed. “For instance, California 
with 2% times as many highway 
miles collects nearly 12 times as 
much gasoline revenue and around 
five times as much federal aid for 
its highway system.” 

Virginia gasoline tax receipts in 
September totaled $3,174,897, an 
increase of $392,304 over the cor- 
responding month last year, but 
a seasonal drop of $68,795 from 
August of this year. 

July of this year established a 
record for gasoline consumption in 
Virginia, with a tax yield of $3,- 
359,132. A cumulative nine-month 
report for 1947 shows that a total 
of $26,711,556 in taxes was col- 
lected through September of this 
year on 445,145,181 gallons, com- 
pared with $22,106,907 collected on 
a consumption of 407,000,000 gal- 
lons in the same period of 1946. 

Virginia revenue officials pre- 
dicted that despite declines in Au- 
gust and September, an autumnal 
upturn in gasoline consumption in 
the state would push receipts for 
1947 over the $36,000,000 mark. 
Collections last year reached $29,- 
000,000. 

Arizona’s motor fuel tax netted 
$678,132.12 in September, an in- 
crease of 3,475 over August and of 
10.457 percent over September, 
1946, it was reported by M. A. 
Goodwin, superintendent of the 
state highway department’s motor 
vehicle division. The tax on gaso- 
line produced $655,178.22, while the 
levy on other motor fuels yielded 
$21,953.90 in September. 

Gasoline tax receipts in Wis- 
consin for the first three months 
of the current fiscal year, start- 
ing July 1, totaled $9,120,586, as 
against $8,304,496 in the corres- 
ponding period last year. Motor 
vehicle license and registration 
fees in the same period this year 
brought in a total of $5,692,861, 
compared with $4,825,691 last 
year. 

Colorado motor fuel tax collec- 


Auto-Plane Completes 


First Test Flight 

SAN DIEGO, Calif.—Consoli- 
dated Vultee’s new experimental 
“flying automobile” was _ test 
flown over the downtown area 
here for an hour and 18 min- 
utes last week, but the vehicle 
will not be ready for the mar- 
ket for at least two years, ac- 
cording to officials. 

The auvto-plane has a 31%- 
foot detachable wing, a 190 h.p. 
engine driving a _ three-bladed 
propeller and a complete auto 
engine. The lower section is 
built like a small car. 
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Gallons exported from Okla- 
homa in the two months this 
year totaled 252,453,097 against 
230,386,489, an increase of 22,066,- 
608. Gallons consumed in _ the 
state totaled 117,073,667, compared 
with 106,691,741, an increase of 
10,381,926. Total collections from 
the state’s 5%-cent gasoline tax 
amounted to $4,515,476. 


Kentucky’s road and bridge fund, 


(Question:) What percentages of increase in service volume have been 
obtained in small congested shops? (A.) From 50% to 100%. 

(Q.) Is it necessary to build a tower and employ a dispatcher? 

(A.) No. Can be operated from service desk with present employees. 
(Q., What is behind the fantastic results obtained with Service Con- 
trol? (A.) A planned proven procedure of expediting cars through the 
shop and placing all operations under automatic control developed 


by the automobile manufacturer. 


(Q.) When does it become good business to build a tower and employ 
a dispatcher? (A.) If your service sales are $8,000 or more. 


WHAT FLASH-A-CALL DOES FOR YOU 


© Speeds up entire shop operation—improves efficiency 

® Saves productive time in all departments 

© Improves employee relationships 

® Builds bigger dealer profits and increases owner good-will 
® Finger-tip control of every department 

® increases dollar volume of work per mechanic 


APPROVED AND RECOMMENDED BY LEADING AUTOMOBILE COMPANIES 


Flash-A-Call Service Control Systems control the flow of traffic 
throughout all departments, and the movement of cars from one 
department to another. No waiting—more work can be accom- for new business. 


FLASH-A-CALL BENEFITS EVERYONE IN YOUR ORGANIZATION 


THE DEALER benefits profit-wise. Increases service volume, 
shop efficiency, etc. 


atire © rgani7ation Gentlemen: 
of e nouncements 
an 

NAME 

egets Now Avali COMPANY 
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. ws as Low AS 587-58 ADDRESS___ 
ne. 


NO TOWER OR 
EXTRA EQUIPMENT REQUIRED 


Flash-A-Call Service Control System can be operated by the present 
personnel, without a Tower or Dispatcher. Note the following benefits: 
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‘Black Gold’ Floods State Treasuries 


Record-Shattering Tax Receipts from Fuel and Vehicle Sources 
Reflect Steady Increases in Postwar Use 


tions in October amounted to §$2,- 
044,577, bringing the total thus far 
this year to $15,955,802, an increase 
of $5,378,198 over the correspond- 
ing 1946 period, it was reported by 
state revenue director W. F. Per- 
kins. 


Oklahoma gasoline gallonage on 
which tax collections were based 
for July and August showed an in- 
crease over the same period last 
year, according to the latest re- 
port by the Oklahoma State Tax 
Commission. 


derived mainly from a 5-cent gaso- 
line tax, and including federal aid 
for road building, totaled $19,350,- 
015 in the seven months since its 
fiscal year began last April 1, it 
has been reported by State Finance 
Commissioner.Clarence Miller. That 
total was 82.3 percent of the offi- 
cial estimate for the first nine 
months, and compared with $16,- 
173,771 in the corresponding seven 
months last year. 


In the first seven months of the 
Kentucky road fund’s current fis- 
cal year, gasoline tax collections 
totaled $12,674,485.75, an increase 
of $1,025,057.78 over the comparable 
period a year ago; other excise 
taxes amounted to $2,296,466.16, up 
$748,730.81; licenses and permits, 
$1,339,993.17, down $81,506.92; de- 















and inspection. 


time is lost. 


SERVICE 
CONTROL SYSTEM 


lished. Easy to operate. Pays for itself in a short time and then 
gins earning dividends for you. Keeps your phone lines open 


THE SERVICE MANAGER eliminates ‘‘bottlenecks”’ at peak 
volume periods. Work flows more smoothly. He knows at all 
time how much work has been done, how much is still to be done, 
its cost and when it will be ready. 


SERVICE SALESMAN knows what work he can expect and 
when it will be finished. He can recommend additional work in 

ports idle departments. Visible light panel indicators give 
im full information. 

THE SHOP FOREMAN is free to devote his time to supervision 


THE MECHANIC turns out larger volume of productive work. 
Parts flow to him promptly from the Parts Department; no 


YOUR CUSTOMER benefits by getting his car when promised. 
Encourages service taken in by appointment. 


INSTALLED AND GUARANTEED BY 
OUR OWN SERVICE ORGANIZATIONS THROUGHOUT THE U.S. 


Mail Coupon — No Obligation 


INTER-COMMUNICATION SYSTEM OF AMERICA 
Pec ct TS 


2435 S. INDIANA AV. CHICAGO 16, ILL. 


Please send us free literature (no obligation). 








A SCALED MODEL of the expanded and remodeled home of Fields Chevrolet Co., 
Portland, Ore., enables employes and customers to follow progress of the project which 
partmental and miscellaneous, will be sonenntotod by mid-December. Shown Inspecting the model (left to richt) are 

e . BE. londe, parts manager; Phillip L. Fields, general manager, and Wm. N. 
$161,678.61, up $83,941.74; federal Noonenkamp, service manager. The program will bring all operations of the Fields 
aid, $2,877,391.84, up $1,300,020.92. Chevrolet under one roof, and provides enlarged facilities for all departments. 
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Auto Austerity 


Taylor Finds Rise in Export, Government Quotas 
Allows Britons Only 25% of Car Output 
NEW YORK.—Only about one; points out, the British auto in- 


automobile out of every four made| dustry produced a maximum of 
in Great Britain is going to ordi-| 390,000 cars a year. In 1945, the 
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K-F Announces 
$400,000 Plant 
Heating Program 


WILLOW RUN.—A $400,000 plant 
construction program which will 
expand heating and _ ventilating 
systems in the 80-acre main manu- 








nary private buyers, according to| government sufficient facturing building was announced 
Henry J. Taylor, General Motors; materials to the industry to pro- last week by Kaiser-Frazer. 
radio commentator, who recently| duce 400,000 cars. But the allo- Harry J. Bernat, K-F chief con- 
returned from a tour of England| cation turned out to be mostly struction engineer, announced that 
and seven other European coun-/ on paper. installation in the plant power ] 
tries. The figure was established in re- house of a new boiler with an 80,- t 
Taylor bases his figure on a/lation to the industry’s increased 000-pound-per-hour steam capac- 
statement attributed to Sir Thomas | facilities, brought about by use of ity will highlight the program. s 
Miles, president of the yd of | several wartime aircraft and other Supplementing four other boilers, C 
Motor Manufacturers and Trailers | plants that were converted to au- *$ Lineoin- dealership Barbara, Calif house| the new unit is expected to in- 
and vice-president of the Nuffield | tomotive production in 1946. recently to celebrate the compiction of this Misslon-style dealership, James Van Ets,|crease plant heating capacity by 7" 
Organisation. Due to these conversions, the | former, 2, Lincaln-Mereury dealer im San Francaco, for 16 years was an executive of| 25 percent, Bernat said. 
__During prewar years, Taylor sutcmnattve industry now finds it-| features the latest equipment. r ” jaute needeieteen ase on : 
self with sufficient equipment to 
Crosle Launches produce at least 50 percent more|of priority demands by British; is running at 13,000,000 ingot tons |¢@Mtire program, which includes n 
y vehicles than it is making at pres- | government officials, governmental! per annum as against 10,000,000 | Construction of new fresh air in- fe 
Progr am to Boost ent without abnormal working | departments and other preferential| ingot tons in 1939. Yet, steel al- takes on the roof of the plant. le 
hours, Taylor found. users. located to the automotive indus- ek ag ee Ww 
9 ; The result is that business and| try for the last quarter of this Revolving Brush P 
Plant Ss Capacity Pt number of deliveries to or- professional men are now waiting| year is 28 percent lower than A revolving brush, turbine-driven 
CINCINNATI. — Crosley “Motors | dinary consumers in the home mar-/1g months for deliveries, Taylor| the tonnage allocated last year, | py the force of water flowing from al 
is beginning immediately an ex- | kets has declined sharply compared | said, although British output is| Taylor said. a hose, is being offered to car wash i) 
pansion program to increase its/to last year, Taylor said, due to a/currently running at the rate of| The only possible answer to the| business and private owners by ri 
change in the export quota from | 324,000 cars a year. problem, Taylor pointed out, is in-| Master Specialty Co., 3016 E. Lake al 


Cincinnati engine plant facilities 
by 21 percent, and its final assem- 
bly plant at Marion, Ind., by 40 
percent, it was announced last 
week by Powel Crosley jr., presi- 
dent. 

By taking over a Crosley-owned 
four-story building adjacent to its 
present Cincinnati factory, the 
company will add 22,520 square feet 
of floor space to its present facili- 
ties for production of the new four- 
cylinder Cobra engine, which pow- 
ers Crosley cars and trucks, it 
was stated. The new addition will 
bring Crosley’s Cincinnati manu- 
facturing facilities to about 128,000 
square feet, an increase of 21 per- 
cent. 

The Cincinnati plant is now pro- 
ducing 140 engines a day, Crosley 
declared, but expects to achieve a 
volume of 240 engines a day with 
increased second-shift operations 
after the new facilities are brought 
into production. The plant expan- 
sion will create a need for a 20 
percent increase over the 650 em- 
ployes at Cincinnati. 

At Marion, the company will add 
17,000 square feet of floor space 
to its present 180,000, and by in- 
stalling longer assembly lines and 
enlarging its paint, body trim and 
press departments, will lift the 
production rate from 120 cars a 
day to 160 a day, according to 
Crosley. 

Currently, the company is em- 
ploying 680 men and: women in 
its Marion plant, and has an aver- 
age current monthly payroll of 
$150,000. The present expansion pro- 
gram will call for the ultimate 
employment of 900 persons in the 
Marion assembly plant, Crosley 
said. 

As an indication of the company’s 
rapid growth in Marion since Jan- 
uary, 1946, Crosley pointed out that 
the company originally began oper- 
ations on a 44-acre tract and has 
since expanded its property hold- 
ings to about 70 acres to accom- 
modate plant expansion as needed. 


‘Stinson Sets Up 
New L. A. Region 


WAYNE, Mich.—A new sales re- 
gion encompassing nine counties in 
southern California, Arizona, and 
two southeastern counties in Ne- 
vada was announced last week by 
William H. Klenke jr., Stinson gen- 
eral sales manager. 

William Stewart Venn, a veteran 
of 25 years in the automobile busi- 
ness, will be Los Angeles regional 
sales manager, while Kenneth L. 
Chastain has been appointed the 
Los Angeles regional service man- 
ager. Venn formerly was vice-presi- 
dent and general manager of Pel- 
ton Motors, Inc. (Dodge-Plymouth), 
Los Angeles. 





































Insuline Corp. to Feature 


Anti-Static Radio Set 

Insuline Corp. of America, Long 
Island City, N. Y., has announced 
that it will feature a new auto 
radio interference suppressor set 
at the ASI show. 

The firm says its suppressor set 
eliminates the necessity of piece- 
meal purchasing of various con- 
densers required to assure noise- 
free auto radio reception. 


50 to 60 percent and as a result British steel production today 
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News to millions a year ago... 











Saturday Evening Post 
November 23, 1946 
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AUTOMOTIVE WASHINGTON 
House to Expand Probe 
Of Tax-Exempt Groups 
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By William Ullman 
Washington Correspondent 


OTWITHSTANDING that members of Congress for the 
most part concede that looking into the income of all 
tax-free organizations is fraught with explosive political pos- 
sibilities, they intend to proceed into other fields at the end 
of the hearings on farm cooperative exemptions, which is 


expected to come this week..”——~ 


That announcement was 


made by the House Ways and 
Means Committee last week. As a 


matter of fact, they might as well, 


for, with the possible exception of 
labor unions, none could be more 
worrisome from a political stand- 
point than the farm groups. 


Other organizations to be quizzed 
about their tax-free business enter- 
prises, in addition to the large and 
rich labor unions, include colleges 
and churches. Ways and Means 
committee members are particu- 


S2nViING THROUGH Selane2 





larly anxious to 
get the facts 
about private 
foundations 
which operate of- 
fice buildings, ho- 
tels, textile mills, 
department 
stores, automo- 
bile accessory 
stores, lumber 
mills, grocery 
stores and the 
Writtam Wheeas like. 


It was said that none of these 





has asked for a hearing and the 
committee wonders whether this 
silence may be interpreted as an 
agreement to take taxation if 
brought up for examination. 

“We have had no requests,” 
Chairman Knutson said, “for 
time in connection with such 
hearings, which leads us to won- 
der if those activities who oper- 
ate businesses in competition 
with private enterprise feel that 
the profits of such activities 
should be taxed.” 

The silence of all these exempt 
institutions is all the more surpris- 
ing, committee members have said, 
because definite announcement was 
made early last summer that Con- 
gress would investigate into the in- 
come of every institution now ex- 
empt under Section 101 of the In- 
ternal Revenue Code. 

. 


N THE basis of information 
which has come to them 
through staff investigations, some 
members have expressed astonish- 
ment at the magnitude of busi- 
nesses which are operated tax free 
by colleges and universities, foun- 
dations, labor unions and churches. 
When called to testify about the 
problem of tax exemption for farm 
cooperatives a few weeks ago, the 
Treasury department stated it 
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emanded by 


millions today? 


U.S. ROYAL ~Zz Fide won nation-wide 


acceptance in the shortest time in history 


No tire has made such a remarkable improvement im car performance as the 


U. S. Royal Air Ride. 


This great tire introduced a completely new “U. S.” principle that brought 
new riding comfort and driving ease to every car—large or small. 

Today, only one year after its introduction, the U. S. Royal Air Ride is recog- 
nized throughout the country as the greatest contribution to tire design in years 
—the pioneer in a new kind of tire performance that keeps pace with the 


modern automobile. 









A NEW KIND OF TIRE—A NEW KIND OF TIRE PERFORMANCE 


More air volume — absorbs road-shocks, makes driving smoother. 
Less air pressure —a softer cushion, a gentler ride. 
Narrow tread — steers easier, cuts driving fatigue far down. 

Flatter tread — more rubber at work to slow wear, lengthen tire life. 

No non-working rubber — runs up to 20° cooler, gives far greater safety from blowouts. 







UNITED STATES RUBBER COMPANY 


that there may be a form of “creep- 
ing socialization” in these institu- 
tions to positive opinion that a low 
rate of taxation should be imposed 
on all. In such event every dollar 
earned by a church, or a college or 
a labor union from a_ business 
which competes with a corporation 
or some proprietary business would 
bear some tax 

Both those who speak for the 
cooperatives and those who are 
fighting them have said privately 
that they hardly expect any dras- 
tic legislation on this problem on 
the eve of a presidential election. 
But since there long has been pres- 
sure from citizens who are not 
beneficiaries of farm cooperatives 
and other exempt associations to 
find some means of promoting tax 
equality, it is in deference to these 
that the committee is moving. 


An avenue of tax escape which 
will get attention before the hear- 
ings end is the exemption en- 
joyed by an assortment of con- 
cerns such as mutual insurance 
companies, building and loan as- 
sociations, cemetery companies 
and municipally owned enter- 
prises. 

Thus far the majority of legal 
authorities have held that all mu- 
nicipal enterprises are tax exempt, 
but the committee has been watch- 
ing the slow growth of municipal 
authorities and wondering whether 
some means may not be discov- 
ered to tax such enterprises. Among 
these are municipal transit com- 
panies, toll tunnels, port facilities, 
gas utilities, radio stations, steam 
heating plants and the like. 


In some big cities municipal 
transit systems now operate under 
tax-exempt authorities. 


Some of the exemptions enjoyed 
by foundations also worry the Con- 
gress. For example, the medical or- 
ganization which originally was 
exempt because it operated with- 
out profit but which during the 
war bought and now operates sev- 
eral large manufacturing plants. 

. * * 


could offer no advice about the 
farmers tax-free income until it 
had an opportunity to look into the 
even greater avenue of tax escape 
represented by foundations, asso- 
ciations, religious institutions, la- 
bor unions and others. 

As yet there are nothing more 
than scattered facts—such as in- 
formation about a cough syrup fac- 
tory run by a church, the great 
department store owned by the 
University of Pennsylvania, and 
the department store buildings 
owned by the University of Roch- 
ester and other schools. 

According to committee inves- 
tigators, New York university 
owns an accessory store in 
Louis, and some of the great uni- 
versities are supported largely 
from foundations which operate 
hotels, apartment houses and 
manufacturing plants. 

Ways and Means members have 
openly expressed amazement at the 
magnitude of these tax-free enter- 
prises and are wondering whether 

they ought not to bear some taxes. 

Some of the members are par- 
ticularly concerned about the busi- 
ness property reported to them to 
be controlled by labor unions and 
churches. = ee ee 
c- IS said that opinions among 

members range from mere fears 



















Attacks Administration 


Of Employment Act 


CE heralded as one of the 

most significant congressional 
moves since the creation of the 
federal budget system two score 
years ago, the Employment Act of 
1946 requires much better admin- 
istration if it is to achieve the pur- 
pose for which it was created, in 
the opinion of Senator Flanders, 
Vermont Republican, as expressed 
at a recent press conference. 


Senator Flanders said he was 
particularly disturbed that the two 
bodies created by Congress to oper- 
ate the act—the Council of Eco- 
nomic Advisers to the President 
and the Joint Committee on the 
Economic Report—have not func- 
tioned as a friendly team. In his 
view, the attitude of the council 
toward the joint committee was 
“one of aloofness during the first 
year.” Lately there have been some 
signs of improvement, he said. 


He called for some changes 
which will give the joint congres- 
sional committee greater stand- 
ing and prestige among the con- 
gressional committees and he 
urged particularly that Congress 
double the funds now made avail- 
able to the committee. 


The greatest weakness so far 
demonstrated in the operation of 
the act, Senator Flanders said, was 
that there has not yet been evolved 
a satisfactory working relationship 
between the President’s council and 
the joint committee of Congress 
whereby their respective economic 
studies and recommendations can 
be brought to a mutual focus on 
legislative problems facing the gov- 
ernment. 


If the employment legislation, 
which was enacted amid so much 
national ballyhoo, is to serve any 
useful purpose at all, in the Ver- 
monter’s opinion, the committee 
staff must be expanded, better 
working relations must be created 
with the President’s council and 
more money appropriated for the 
work of the joint committee. 


Wright Buick 


Wright Buick Co., Inc., Harri- 
man, Tenn., has been formed with 
authorized capital stock of $30,000 
to operate a general automobile 
sales and service dealership. Prin- 
cipals are S. W. Frogge, T. E. 
Wright and Faye L. Wright. 
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Leece-Neville Expanding 
With Small Motor Line 


CLEVELAND.—Leece-Neville Co., 
which for 38 years has largely con- 
fined its activities to building spe- 
cialized electrical equipment for 
use in the automotive, aviation, 
marine, diesel, and stationary 
fields, last week announced its ex- 
pansion into other volume produc- 
tion items. 

According to S. Floyd Stewart, 
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executive vice-president, volume 
production is already underway on 
fractional horsepower AC motors 
for oil burners, and fractional 
horsepower DC motors used in the 
automotive field. 


Service Station Equipment Co. 
Offers Booklet to Operators 


Service Station Equipment Co., 
Muskegon, Mich., manufacturer of 
Eco automatic tire inflation equip- 


ment and Bennett gasoline pumps, 
offers a 20-page illustrated booklet 
designed to show service station 
operators the profit possibilities in 
free service. 


Tracing the history of free serv- 
ice back to its origin in the first 
air compressors installed to save 
customers the labor of hand- 
pumping tires, the booklet outlines 
the fundamental selling principles 
involved in free service and how 
they are best applied to build 
profits. 


feit- I'bLe TELL You 


(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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By Fred Kempf 
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Lawsuits Affecting Dealers... 


Court Decisions 


By Leo T. Parker 
Attorney at Law 
At HIGHER courts consistently 
++ hold that an “independent con- 
tractor” cannot recover damages or 
compensation from an employer for 
an injury. Moreover, an employer 
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LIKE PITTSBURGH AND ITS MARKET 


You can't divorce Pittsburgh from its 144 satellite cities. 
They're permanently wedded, just as your salesmen and 
advertising should be. That's why it’s doubly important 
to route your advertising as you route your salesmen. 
It's easy to do if you concentrate in the Post-Gazette, the 
only Pittsburgh daily that will work effectively with your 


Boston 
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salesmen in selling the million central city people—then 
travel with them to help sell the two million more who 
live in the neighboring 144 cities and towns. 
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need not pay workmen’s compen- 
sation insurance, unemployment 
compensation nor social security 
taxes on employes who are legal 
independent contractors. 


But according to a recent higher 
court, a workman is not an inde- 
pendent contractor if the employer 
can discharge him. 


For example, in Industrial Com- 
mission v. Meddock, 180 Pac. (2d) 
580, reported July, 1947, the court 
was asked to decide whether an 
employer must pay premiums un- 
der the state workmen's compensa- 
tion act on his employes. The tes- 
timony showed that he paid his 
employes on the job basis instead 
of hourly basis. The contract of 
employment stated: 

“It is distinctly understood and 
agreed that the party of the first 
part (employer) shall exercise no 
supervision or control over second 
party (employe). . .” 

The testimony proved that the 
employer had the right to termi- 
nate the employment contract on 
One day’s notice. In view of this 
fact the higher court held that 
the employer must pay premiums 
to the state because the work- 
men are legal employes, and not 
independent contractors. This 
court said: 


“. . . The right to immediately 
discharge involves the right of con- 
trol. ... We cannot conceive of an 
independent contractor subject to 
being summarily, or within a pe- 
riod of 24 hours, dismissed without 
liability as the contract states, and 
yet not be under the order and 
control of another party.” 

For a comparison see Industrial 
Commission, 134 P. (2d) 162. This 
is a case where an employer made 
an employment contract with a 
contractor, Bruce Gibson, who 
agreed to furnish, at his own ex- 
pense, all labor, tools, machinery, 
equipment and supplies necessary 
to do the work and to conform with 
all of the state laws, rules and reg- 
ulations, and to carry all insurance 
required by law. One Evans, em- 
ployed by Gibson, the contractor, 
lost an eye while working. 

The main question involved was 
whether Gibson was an independ- 
ent contractor. The higher court 
held in the affirmative thus reliev- 
ing the employer from liability for 
injuries sustained by Evans. But 
in this case the employer could 
not discharge the contractor until 
the job was completed. Neither did 
the employer exercise control over 
the contractor or his employes. 

* * * 


Wage-Hour Ruling 


EMPLOYES are not exempt 
from the fair labor standards act 
who perform contract work while 
under control of the employer. 

For illustration, in Walling v. 
Rutherford Corp., 156 Fed. (2d) 513, 
it was shown that a manufacturer 
employed certain employes strictly 
on piece work payment basis. Also, 
the employment contract stated 
that the employes were “independ- 
ent contractors.” 

The court decided that these 
employes are legal employes and 
within the scope of the fair labor 
standards act, because the com- 
pany’s manager would complain 
if the employes failed to perform 
their work efficiently. 

Thus, the court held that since 
the company’s manager had “con- 
trol” over the employes, they were 
legal employes within scope of the 
fair labor standards act. 
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Four New Firms Receive 


Charters in Wisconsin 


New corporations formed in Wis- 
consin in October were: Pyle Chev- 
rolet Co., Racine, to deal in new 
and used cars and trucks. Incor- 
porators: C. N. Pyle, W. P. Pearce 
and B. J. Melik. 

Middleton Motors, Inc., Middle- 
ton, to operate a general garage 
business and deal in new and used 
cars. Incorporators: Robert W. and 
Maye Hudson and Burton Schu- 
macher. Gateway Motor & Auto 
Supply Co., Inc., La Crosse; in- 
crease in stock from 3,000 shares 
no par value to 500 shares of pre- 
ferred at $100 per share par value 
and 3,000 shares of common at no 
par value. Ace Auto Sales, Inc., 
Milwaukee, to conduct a general 
automobile sales business. Incor- 
porators: Otto S. Ziebarth, Carl A. 
Wischer and Gerald Powers. 


3-Street Intersection 


Site of Aschbacher Home 


Ed Aschbacher has opened a new 
Chrysler-Plymouth dealership at 
620-660 Ontario St., Buffalo. 

The facilities are set on a “pie- 
shaped” piece of property where 
Ontario, Kenmore and Dunston Sts. 
come together. At the point of the 
property Aschbacher has construct- 
ed a gasoline and quick service sta- 
tion. Between this and the main 
building, which is located at the 
other end of the property, is an 
area of some 30,000 square feet, 
which will be used for parking and 
used-car display. 

The main building — comprising 
20,000 square feet of showroom, 
service department, paint and col- 
lision shops, and parts department 
—faces on Ontario St. and backs 
up to Dunston St. 


Rose Celebration 
Detroit Dealer Marks 


15th Year 


Louis Rose Co., Detroit, marked 
its 15th anniversary as a DeSoto- 
Plymouth dealer last week with a 
dinner for its personnel and 
guests. 

Having started in the depression 
with a staff of six, the dealership 
has grown until now it employs 
216. Checks from a profit-sharing 
fund were distributed at the din-| 
ner to employes. Hosts were Louis | 
and Jack Rose. 

Harry Moock, vice-president of 
Chrysler Corp., spoke at the din- 
ner. Among the guests was J. B. | 
Wagstaff, DeSoto’s sales chief. 

a 6 + 





Dame Forms Nash Concern 


In Winter Haven, Fla. 


John W. Dame, vice-president 
and general manager of Tate-Phil- | 
lips Co., Winter Haven, Fla., has | 
announced the formation of Lake | 
Region Motor Co. (Nash). 

Officers of the Lake Region Mo- | 
tor Co. include: John W. Dame, 
president; J. K. Stewart, vice-pres- 
ident; John F. Nease, secretary- 
treasurer, and Floyd E. Clevinger 
general operating manager. Dame 
will continue in his present capac- 
ity at the Tate-Phillips Co., han- | 
dling the International Harvester 
line of trucks, tractors and grove | 
equipment. 


* * 


Skinner’s Name Is Added 


To Hobbs Chevrolet Title 


Paul A. Skinner has joined the 
firm of Hobbs-Skinner Chevrolet 
Co., 1525 E. Douglas St., Wichita, 
Kan., as a partner of Lee J. Hobbs, 
head of the former Lee J. Hobbs | 
Chevrolet Co. 

Hobbs and Skinner state that 
there is no change in personnel 
or policy. 


* * 
Chrysler Executives Attend 
Debut of Walton Shop 


Formal opening of a service sta- 
tion by Walton Motors, Inc. (Chry- 
sler-Plymouth), Chicago, was at- 
tended by J. A. O'Malley, vice- 
president and assistant general 
sales manager, and Roy H. Apple- 
man, sales executive, Chrysler di- 
vision, and several hundred cus- 
tomers and dealers from the Chi- 
cago area. 

Walton Motors, Inc. is headed by 
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Doings 


Joseph Levy, who founded the firm 
in 1911. 
- . * 


Oswego (N. Y.) Dealers 
Elect Sivers President 


Henry R. Sivers has been elected 
president of the Oswego (N. Y.) 
County Automobile Dealers Assn. 
Herman Clemons was named vice- 
president, and Harry H. Tiffney 
was elected to succeed Charles B. 
Loomis as secretary-treasurer. 

* + o 


Employe Lunches 


Chrysler Dealer Provides 
Meals at Cost 


Alfred DeCozen (Chrysler-Plym- 
outh), Newark, N. J., is now serv- 
ing lunches at cost to 80 employes 
of his organization. The dealership 
pays the wages of those who pre- 
pare and serve the meals. 

In addition to the noon lunch, 
DeCozen has started a 10 a.m. cof- 
fee hour at which time coffee or 
milk and buns or sandwiches are 





served to the employes at their 
jobs without charge. 


New Frazer Distributor 
Named in Los Angeles 


Appointment of a new southern 
California distributor, O. H. S. 
Farm Equipment, Inc., 1855 Indus- 
trial St. Los Angeles, has been 
announced by the Frazer Farm 
Equipment Corp. division of Gra- 
ham-Paige Motors Corp. Robert J. 
Robertson has been named general 
manager, Dan W. Aram, president 
of O.H.S., announced. 


Other officials in the new outlet | 


are J. R. Heintzelman, vice-presi- 
dent, and Clifton Seltenright, sec- 
retary-treasurer. 

* + * 


Correll Forms Firm 


Buck Correll has taken out a 
state license for operation of deal- 
ership in Cheyenne Wells, Colo. 
The business will operate under the 
name of Buck Correll Chevrolet Co. 


* * * 
Huey Motor 
Huey Motor Co. (Chrysler-Plym- 
outh), Hearne, Tex., entertained 


about 1,000 townspeople at a for- 
mal opening featuring a free bar- 
becue. 





THE FORMAL OPENING of Capital Garage (Nash), In Washington, attracted hun- 
dreds of visitors and many factory and zone office officials. J. B. Schaaff, general man- 
ager, took pride in showing his guests the new dealership which has 23 floor levels and 
225,000 square feet of modern sales and service facilities. 








LARGE VISION PANELS 
helped to make it a Winner! 




























ND it is just as true of real cars as it was of 
A -this tiny model automobile. For manu- 
facturers who have equipped their cars with 
larger windshields and windows have won the 
enthusiastic acclaim of the motoring public. 


In selecting Safety Glasses for your cars, 
“Pittsburgh” can serve you best. These Safety 
Glasses are of the highest quality and dependa- 
bility. They have proved their worth by years 
of satisfactory service in the automobile and 
aviation industries. They have earned the con- 
fidence of car buyers. They are the products of 
an organization whose resources—in research, 
technical skill and production knowledge—are 
unexcelled in the industry. And Pittsburgh 
Safety Glasses can now be mass-produced in 
curved as well as flat panels. 

No matter what your problem of glass appli- 
cation may be, consult our Safety Glass spe- 
cialists. Their extensive knowledge and experi- 
ence are at your disposal in helping you to 
arrive at the proper solution. Pittsburgh Plate 
Glass Company, 2368-7 Grant Building, Pitts- 
burgh 19, Pennsylvania. 
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This page, an adaptation of a two- 
page, full-color Hudson message 
appearing in the Saturday Evening 
Post for December 6 and Collier’s 
for November 29, is typical of the 
support Hudson is putting behind its 
dealers and behind a great new car. 


oz 3,000 Hudson distributors and dealers shown on 
this map are getting ready to display a great new car! 


The motor car you’ve been told was years away is com- 
ing soon! Hudson is building it now! 


Just imagine the lowest full-sized car on the highway, 
with more inside headroom than any other automobile 
built today ... a car you step down into as you enter, 
not up on ...a car that maintains road clearance. 


Imagine a car built so snugly low that a ride gives you 
a feeling of safe, serene, smooth going more pleasant 
than anything you’ve experienced before . . . a car with 
the roomiest seats in any American automobile! 


All of this only hints at the exciting new advantages 
offered by the motor car of tomorrow. Its arrival will 
mark a great day for the public, and for the Hudson 
distributors and dealers whose showrooms will set the 
stage for a first view of the newest new car in the world! 


Every one of these distributors and dealers is well located 

and thoroughly .equipped to serve an ever-increasing 

number of Hudson owners. Each dealer maintains a 
balanced stock of genuine Hud- 
son parts, and is further sup- 
ported by one of 166 Hudson 
strategically located Distributor 
Parts Depots throughout the 
North American Continent. 


For the biggest news in the 
motor-car world . . . watch the 
Hudson showrooms near you! 


sour 


HUDSON MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 
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Holland, McMurtrie Get 
Crosley Sales Posts 


Appointment of H. C. Holland 
as Pacific Coast sales representa- 
tive and Robert E. McMurtrie as 
central regional sales manager for 
Crosley Motors, Inc., has been an- 
nounced by Powell Crosley jr., pres- 
ident. 

Holland will make his headquar- 
ters in San Francisco, while Mc- 
Murtrie will be located in Cleve- 
land. 

« * +. 


Mallon, Head of Dresser, 


Elected to White Board 


At the regular monthly meeting 
of the board of directors of White 
Motor Co., H. Neil Mallon, presi- 
dent of Dresser Industries, Inc., 
was elected to fill the vacancy cre- 
ated by the death of W. King 
White. 


Mallon has been president and 
general manager of Dresser In- 
dustries, Inc., since 1929 and presi- 
dent of Dresser Industries, Ltd., 


Auto Personnel 





of Toronto, since 1931. He is also 
chairman and a director of Bryant 
Heater Co. of Cleveland. 


Wronke Is Named Director 
Of Design at Victory Mfg. 

Louis J. Wronke has been ap- 
pointed director of the new design 
and engineering department of Vic- 
tory Mfg. Co. plastic injection 
molders at 1722-24 W. Arcade PIL, 
Chicago 12, Ill. 

Wronke studied engineering at 
the University of Illinois before at- 
tending the Beaux Arts Institute of 
Design. 


* * * 


Frye Joins Griffin Lamp 
As Engineering Chief 


Harold F. Griffin, president of 
Griffin Lamp Co. Hamilton, O., 
has announced appointment of 
Harold B. Frye as head of the en- 
gineering department. 

Frye was formerly chief engi- 
neer of the K-D Lamp division 
of Noma Electric Corp., Cincin- 


nati, and chief electrical installa- 
tion engineer for Superior Body 
Co., Lima, O. 


Miller, Dingler and Switzer 
Shifted by General Motors 


Three shifts in assignments on 
the manufacturing staff of General 
Motors have been announced by 
C. E. Wilson, president. 

C. O. Miller, who has been direc- 
tor of the purchasing and salvage 
section of the manufacturing staff, 
has left that position to handle 
special assignments. Miller has 45 
years of service with GM, joining 
Olds Motor Works in 1902. 

H. L. Dingler, until recently di- 
rector of the industrial engineer- 
ing section, has succeeded Miller 
as head of purchasing and salvage. 
Paul A. Switzer has taken over 
Dingler’s former duties as director 
of the industrial engineering sec- 
tion. 

« + * 


Timken Transfer 


Timken Roller Bearing Co. has 
announced the transfer of William 
E. Bryden, sales engineer, from 
the Chicago office to the Cincin- 
nati office of the Timken Steel and 
Tube division. He will be succeed- 








“I came in on a mission—trans- 
mission that is.” 


ed at Chicago by William T. 
Strickland, sales engineer. 


« * + 


Smith to Head Studebaker’s 
Latin American Sales 

Dewey W. Smith, vice-president 
of Studebaker Export Corp., has 


been assigned to supervise Latin 
American markets, it was an- 


There’s more to Michigan than ring gear pinions and straight 
eights—thousands of miles of cherry and peach production lines that 
win rich markets each year with never a model change! 


Add the vast acreages of other crops as well as the millions 
of livestock, and you'll better understand why the Michigan Farmer 
is a mighty important factor in the “Automotive State.” 


You can reach these prosperous, substantial farm families at lowest cost with 
one publication—The Michigan Farmer—which reaches more than 
78% of the farm folks in Michigan. You can double the effectiveness 
of your general media with down-to-earth selling in the one 
magazine they read first when the mailman arrives. 













The Golden 
Crescent WMarket 


Rurally Rich 


... Politically Powerful 


Copyright, 1947, 
Capper-Harman-Slocum, Inc. 


nounced by R. A. Hutchinson, 
president. 

Prior to his present assignment, 
Smith was in charge of the Indian 
and Far Eastern divisions of the 
corporation. He has been with Stu- 
debaker for over 20 years. 

o * 


Poole Is Named Manager 
Of B. F. Goodrich Division 


Harold J. Poole has been named 
manager of farm service tire sales 
for B. F. Goodrich Co., it is an- 
nounced by Joseph A. Hoban, mer- 
chandise manager of the Replace- 
ment Tire Sales division. 

Poole had been assistant national 
service manager since 1943. He is 
succeeded in that post by James 
E. who had been manager 
of the fleet maintenance depart- 


ment. 
* * + 


Brooks Succeeds Beardslee 
As GM Secretary 


General Motors Corp. has an- 
nounced the retirement of Lisle R. 
Beardslee as secretary of the cor- 
poration. Attaining the retirement 
age, Beardslee was with GM for 
27 years. 

He will be succeeded by George 
A. Brooks, who joined GM’s legal 
staff in 1934. Brooks was also ap- 
pointed secretary on the corpora- 
tion’s financial policy committee. 

+ + a 


Tucker Is Elected 


Walter G. Tucker was elected 
chairman of Hydraulic Press Mfg. 
Co., Mount Gilead, O., it was an- 
nounced following the resignation 
of Col. H. A. Toulmin jr. as board 
chairman, president and general 
manager. Paul C. Pocock, formerly 
vice-president in charge of sales, 
will assume active direction of 
the company’s operations as exec- 
utive vice-president and general 
manager. 

Warren R. Tucker was elected 
vice-president in charge of engi- 
neering and research. 

* * . 


New Airtemp Office 

The Airtemp division of Chrys- 
ler Corp., manufacturer of heat- 
ing, air conditioning and commer- 
cial refrigeration products, has 
opened a regional office in Los An- 
geles at the Chrysler Motors of 
California plant. Legler Paxton 
has been named regional manager 

- * * 


General Adds Grid Star 


M. Baker, one-time Akron 
university football and track star, 
has joined General Tire & Rubber 
Co. as manager of interplant tech- 
nical service, it was announced by 
A. W. Phillips, general manager of 
manufacturing. 

+ > + 


Moser Gets Pharis Post 


William M. Moser has _ been 
named technical director of Pharis 
Tire & Rubber Co., Newark, O., 
it is announced by Furber Mar- 
shall, Pharis president. Moser for- 
merly was a research chemist for 
Standard Oil Co. of New Jersey. 


* * * 


Rappaport Joins Nemco 

Max Rappaport has been appoint- 
ed to the sales staff of National 
Electronic Mfg. Corp., Long Is- 
land City, N. Y., manufacturer of 
auto radio antennas and acces- 
sories. 

* * 


Mack Boosts Fikejs 


Appointment of Harold J. Fikejs 
as manager of Mack Truck Co.’s 
Milwaukee direct factory branch 
is announced by A. C. Fetzer, Mack 
vice-president and general sales 
manager. Fikejs joined Mack in 
1946. 


Poteet Made Manager 


The new district manager for 
Toledo Steel Products Co. in the 
eastern New York territory is J. D. 
(Jim) Poteet, Sales Manager How- 


ard K. Lang has announced. 
+ * + 


Sherrill Names Petella 


Claude Petella, familiar in auto 
racing and advertising circles, has 
been named sales manager for 


Sherrill Instrument Co., Peru, Ind 
7” * * 


Hobbs Heads Assn. 


John W. Hobbs, president of John 
W. Hobbs Corp., Springfield, Il. 
has been elected president of the 
Springfield Manufacturers Assn. 


> 
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Automotive Finance .. . 


Thanksgiving Versus 
The Double Talk 


By George Deery 
Staff Writer 








same period a year ago. Sales dur- 


yw Thanksgiving fast ap- 
proaching, investors in stocks 
of the better situated companies, 
dealers and observers of the busi- 
ness scene have ample reasons to 
consider and give voice to their 
gratitude. 

Yes, we can hear a dissenting 
voice from those traders who seek 
to shave a point here and there as 
frequently as possible, but this 








Auto Stocks ing the quarter just closed totaled 
Nov.17 Nov.10 | $27,404,445, against $16,405,075 in 
Chrysler ........ 61% 638 the same 1946 period. 
Crosley ......... 8% 8 Electric Auto-Lite Co.: For nine 
General Motors.. 58% 58% | months to Sept. 30 net of $7,816,- 
Hudson eeeveceseces 18% 19% 946, equal to $3.38 a share, com- 
Kaiser-Frazer ... 15% 15% | pared with a net loss of $379,630 
WROD, wessecsesees 17% 17% |in the like period of 1946. 
Packard ........ 5 5% 
for dessert, and who can’t on| Studebaker ..... 20 20% Socony Vacuum Oil: For nine 
the last Thursday in November,| Willys .......... 9% 95% | months to Sept. 30 net earnings of 
there’s the cumulative effect of all — — | $66,000,000, equal to $2.12 a share. 
the above factors on the public’s Average for This compares with $36,000,000, or 
psychology, which is extremely im- Nine Stocks . ..23.80 24.08 | $1.12 a share, in the like period of 


portant in maintaining good busi- 
ness conditions. 
* * * 
Now many financial writers are 
attributing the public’s lack of 
interest in the market to the spe- 





publish their predictions of the 
details of the final outcome. They 
have been right most of the time 
in the past. 

So why all the fretting? Actu- 
cial session of Congress. To some| ally, too, Congress has had many 
students of the securities business, | other sessions, and the nation has 


1946. 


White Motor: Nine months—Con- 
solidated net income, $3,926,586, 
equal to $5.71 each on _ 687,500 
shares, on net sales of $85,318,149. 
September quarter: Net income, 
$1,313,731, or $1.91 a share. No com- 
parative figures are available. 


27 


$217,529 net profit before $464,365 
net capital gain from sale of fixed 
properties for third quarter of 
1946; sales, $5,321,975 against $4,- 
871,523. 


Jacobs (F. L.)—Year to July 31: 
Net loss, $219,796 after $1,034,000 
deduction for cost of tools, dies and 
miscellaneous charge-offs. Net loss 
for previous fiscal year was $401,- 
325. Sales totaled $32,888,000 com- 
pared with $10,676,000. 


Eaton Mfg. and Subsidiaries— 
Nine months: Net profit, $5,548,192, 
equal to $6.22 a share, compared 
with $1,793,730 or $2.01 a share 
last year. September quarter: Net 
profit, $2,058,932 or $2.31 a share, 
compared with $865,887 or 97 cents 
a share for September quarter a 
year ago. 


page has not been written for the| there is a question of whether the/ not gone to that place where the 






























past year with any considerations 
of their interests in mind. 

It will still continue to slant 
its contents to those who buy 
and sell securities on the saner 
and safer premise that you can’t 
“get rich overnight.” While wait- 
ing for appreciation, they like 
a good income while their money 
works for them. 

Like the stubble in the corn field 
this season of the year, the hue 
and cry of the fast traders can be 
disregarded. A scan through his- 
tory books reminds us that this 
nation was built by substantial 
colonists from the Old World who 
picked up where the get-rich-quick- 
with-gold boys left off. It wasn’t 
the in-and-outers who landed at 
Plymouth Rock or merged com 
mon interests to create Maryland. 

To further the agricultural anal- 

ogy, we are reminded of the farm- 
er’s prosperity, which is every- 
body’s prosperity, by the golden 
pumpkins. That alone is a business 
blessing for which all can be 
thankful. 


or was scared off by the alarms 
from Eastern trading centers. 
While the Marshall plan is in 
for a thorough airing in Wash- 
ington, there actually is little 
doubt now as to the final out- 
come. Many in the know in the 
capital have not hesitated to 






AT else? There’s plenty else 

on the business dinner table to 

satisfy everyone but the profes- 
sional mourners. 

Here’s a full course of business 
facts, figures and predictions that 
make Thanksgiving this year one 
of added significance: 

Just as the leaves change color 
in the autumn, business senti- 
ment has substituted its bluer 
tinge to a rosier shade. Business 
is expected to continue on its 
present high plane through most 
of 1948. 


If business leaders thought that 
the present prosperity was going 
to follow vegetation and fall prey 
to the withering frosts of the pre- 
Thanksgiving period, they would 
not be planning on further plant 
expansion and new equipment on 
a high level. In the past two years 
it has totaled around $38 billions. 

Production is expected to main- 
tain the current high rate well into 
next year as a result of unprece- 
dented employment rolls, consumer 
spending, and the generous 1948 
take by farmers, which won’t be 


One ca 
may solve al 


YOUR NEW-PLANT HEADACHES 


public thought of this reason first| furnace tender has no rest. 


* * * 
Earnings 


Timken-Detroit Axle—For three 
months ended Sept. 30, net profit, 
$2,382,623, equivalent to $1.09 per 
share, compared with $849,906, 
equivalent to $.39 per share for 


Thermoid and Subsidiaries—Nine 
months: Net earnings, $610,973, 
equal to 77 cents a share on 652,- 
464 common shares, compared with 
$422,763 or 53 cents a share on 
602,464 shares last year; sales, $17,- 
810,527 against $15,796,491. Septem- 
ber quarter: Net profit, $104,913 
or 10 cents a share, compared with 


Gabriel Co.—Nine months: Net 
profit, $274,588, or 71 cents each on 
324,249 common shares, against 
$237,036, or 68 cents each on 299,129 
shares last year. September quar- 
ter: Net profit, $87,766, or 23 cents 
a@ common share, against $56,282 
or 14 cents a share for third quar- 
ter a year ago. 







MANY FINE, READY-BUILT PROPERTIES 


AVAILABLE NOW...PHONE TODAY 


—— 


far from their income this year. 
For those who want another help- 
ing, there’s the peak in building 
activity; the belief that buying for 
inventory is not likely to drop 
much; that even though exports 
may decline, much of the slack 
can be taken up in some lines by 
domestic use; that no end to the 
world food shortage can be seen 
for at least a year dnd a half. 
For those who still can find room 


Favored Parts Stocks 


Listed in Survey 

Recovery of the auto parts 
group early this year was much 
better than average, according 
to the current Standard & 
Poor’s Auto Parts survey. “The 
subsequent reaction was more 
severe, and the performance for 
some months thereafter was 
about in line with the general 
market,” it adds. “However, ap- 
parently reflecting excellent 
earnings and dividends assured 
for 1947, action recently has 
been above average and, based 
on the favorable outlook for an 
extended period, a further up- 
trend is looked for. 

Thus, representation in select- 
ed issues is warranted. Most fa- 
vorably regarded are Bower, 
Briggs, Campbell, Wyant, Cleve- 
land Graphite, Dana, Electric 
Auto-Lite, Libbey-Owens-Ford, 
and Thompson Products, 
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NEW PLANTFINDER— FREE... 
Describes immediately available 
properties —lists others soon to 
be made available — indexed, 
cross-indexed for your conven- 
ience. Write for free copy— 
to the address listed below, on 
your company letterhead, please. 





One telephone call to our nearest 
Regional Office may well get the 
wheels turning in your new or branch 
plant months quicker. 

Right now—today—hundreds of 
sound, well-built, modern manufac- 
turing plants and other production 
facilities are available for immediate 
purchase or lease. General manufac- 
turing plants, chemical processing 
facilities, buildings adaptable to tex- 
tile requirements—in big cities and 
small towns—north, south, east or 
west. The chances are excellent that 
among these you may find precisely 
what you are looking for, or some 


property that can be easily and eco- 
nomically adapted to fit your needs. 
Already, hundreds of industrial 
executives and proprietors of smaller 
businesses have solved their plant 
relocation and expansion problems 
by acquiring Government - owned 
properties—and at favorable com- 
petitive costs. Why don’t you take 
advantage of this practical way to 
save yourself time, worry and money ? 
Our nearest Regional Office can 
tell you what properties are avail- 
able now, advise you how to bid on 
them, provide you with descriptive 
literature and other information. 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 





ROOM 307-425 SECOND STREET, N.W.—WASHINGTON 25, D.C. 


Regional Offices: Atlanta + Birmingham «+ Boston + Charlotte + Chicago «+ Cincinnati « Cleveland + Denver 
Detroit « Grand Prairie, Texas « Helena + Houston « Jacksonville *« Kansas City, Missouri « Little Rock 
los Angeles «+ Lovisville + Minneapolis + Nashville + New Orleans « New York « Omahe + Philadelphia 
Portland « Richmond « St. Lovis + Salt Loke City + San Antonio «+ San Francisco © Seattle + Spokane « Tulsa 
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| Current Prices 


The following list of advertised 
delivered prices of various makes 
of cars is based on prices in effect 
Nov. 17, 1947. They include factory 
retail prices at the factories and 
provisions for dealer delivery and 
handling charges and for federal 
taxes. They do NOT include trans- 
portation charges, state sales taxes, 
license or title fees, or various 
items of factory installed or op- 
tional equipment: 

BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 


convertible, $2,333; stat. wag., $2,805; 
Series 70 Roadmaster—4-dr. sed., $2,232; 
2-dr. sed., $2,131; conv., $2,651; stat. 
wag., $3,249. 

CADILLAC—Series 61—4-dr. sed., §2,- 
324; sed. cpe., $2,200; Series 62—4-dr. 


sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
15—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 


$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; chassis, $992; 


-dr. sed., $1,345; 2-dr. sed., 
$1,286; spt. cpe., $1, 281; conv., $1,628; 
stat. wag., $1,893; Fleetline—4-dr. sed., 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘6’’—4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 
371.87;; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘‘V-8’’—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1.408.71; bus. cpe., $1,329.77; conv. §1,- 
740.24; stat. wag., $1,972.26. 

HUDSON—Super ‘‘6’’—4-dr. sed., $1,- 
749.25; 2-dr. sed., $1,704; spt. cpe., $1,- 
744.25; bus. cpe., $1,628.25; convertible, 
$2,021.25; chassis, $1,347.75; Commodore 
“@"’—4-dr. sed., $1,896; spt. cpe., §$1,- 
887.25; Super ‘‘8’’—4-dr. sed., $1,861.50; 
spt. cpe., $1,855; chassis, $1,415.75; Com- 
modore ‘8’’—4-dr. sed., $1,971.50; spt. 
cpe.. $1.954.50; convertible, $2,196. 

NASH — ‘‘600"" Slipstream—4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1,778.95; 
600" Super Series—-4-dr. sed., $1,508.05; 
sed. cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.06: sed. cpe., $1,762.95; stat. 


66" Six—4-dr. 
sed., $1,556; 2-dr. sed., $1,513; club A 
$1,488; convertible, $1,845; stat. wag., 
$2,456; chassis, $1,134; Series ‘‘68’’ Eight 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
club =: $1,546; convertible, $1,903; 
stat. $2,514; chassis, $1,193; Series 
“76"" “gix-4-ar. sed., deluxe |4-dr. sed., 
$1,773; standard 4-dr. sed., $1,659; de- 
luxe 2-dr. sed., $1,705; standard 2-ar. 

sed., $1,584; standard chassis, $1,274; 
Series ‘‘78’’ Eight—deluxe 4-dr. sed., $1,- 


$1, 643; 
TS Eight—4-ar. sed., $1,917; 2-dr. sed., 
$1,865; convertible, $2,307; chassis, $1, 441. 

PONTIAC — Torpedo “@"? — 4-dr. sed., 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- 
484; spt. cpe., $1,438; bus. cpe., $1,387; 
convertible, #1, 811; Torpedo ‘‘8’’ — 4-dr. 
sed., ; 2-dr. sed., $1,500; sed. cpe., 
$1, 531; ‘spt. cpe., rie 485; bus. $1,- 
434; cohvertible, $1,853; Streamliner ‘6’’ 


—4-rd. sed., $1,598; sed. cpe., $1,547; 
stat. wag., $2,235; deluxe stat. wag., 
$2,312; Streamliner ‘‘8’’—4-dr. sed., $1,- 


645; sed. cpe., $1,595; stat. wag., $2,232; 
deluxe stat. wag., $2,359. 
MEROURY—4-ar. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; con- 
vertible, $2,002.20; stat. wag., $2,207.49. 
LINCOLN — 4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,721.95; club 
cpe., $2,532.57; club (custom interior) 
cpe., $2,700.90; convertible, $3,142.60; 
Continental “12 Cyl.’’— club cpe., §$4,- 
661.59; convertible, $4,745.72. 
STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
Re Deluxe—4-dr. sed., $1, 619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1,519.25; ‘ conv., $1,969.75; Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe., $1,845.50; bus. 
cpe., $1,750.75; Commander Regal Deluxe 
4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50. 
SAISER—4-dr. sed., $2,119.99; Custom 
—4-dr. sed., $2,301. 
FRAZER—4-dr. sed., $2,310.24; Man- 
hattan—4-dr. sed., $2,727.28. 


PLYMOUTH — Deluxe—4-dr. sed., $1,- 
299.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; De- 
luxe—4-dr. sed., $1,377.50; 2-dr. sed., 
$1,324.75; spt. cpe., $1,351.25; bus. cpe., 
$1,293.25; conv., $1,668.50; stat. wag., 
$1,879.25. 

DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 


town sed., 
$1,681.25; ‘nt cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $i, 981. 

DE SOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; OCustom— 4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; T-pass. sed., $2,111.75; lim., 
$2,238. 

CHRYSLER — Royal — 4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 
$1,762.25; bus.cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., 
$2,089.75; bus. cpe., $2,005.50; New 
Yorker—4-dr. sed., $2,211; 2-dr. sed., $2,- 
184.50; spt. cpe., $2,195; bus. cpe., $2,- 
105.75; conv., $2,604.50; Town & Country 


—6 cyl. 4-dr. sed., $2,802.25; 8 cyl. conv., 
$3,184.50; -pass. sed., $2,175.75; 
lim., $2,301.50; Windsor — 8-pass. 


PACKARD — Eight—4-ar. sed., $2,150; 
sed. cpe., $2,125; am. wag., $3,350; De- 
Eight—4- dr. sed., $2,375; sed. 
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Highways & Saf. ety . 


Reciprocity Foes Called 


Barrier to Prosperity 


New that world peace has been 
here for a couple of years, the 
states are starting to war against 
each other. In this case the war 
is reciprocal. The recent threats 
and outright cancellation of reci- 
procity agreements between states 
mentioned on this page in the past 
several weeks brings to mind the 
warning of John Hassey at the 
Governor’s Highway Conference in 
Massachusetts this year. 


Declaring that reciprocity be- 
tween states is a matter of vital 
interest to every person who 
owns a car or truck, he granted 
that there had been wonderful 
advancement in reciprocity 
among the states but added that 
“the situation still remains se- 
rious, and something should be 
done about it. 

“Existing trade barriers ... now 
contained in the statute books of 
the various states impede, and 
oftentimes prevent, the movement 
of agricultural products, products 
of forest, petroleum, minerals, 
goods and people by motor ve- 
hicles. These barriers in interstate 
commerce are not in the public 
interest. 

“All states should have recipro- 
cal agreements, one with another, 
which permit the least hindrance 
to the movement of inter-state 


“ THE early depression years, 
these barriers to _ interstate 
trade, taken individually, seemed 
relatively harmless. . After a 
few years of steady building, it 
was suddenly realized that these 
walls between states had reached 
such a height that they could no 
longer be scaled. These dwarfs had 
banded together and collectively 
they had the strength to constrict 
the trade of an entire nation. The 
cost ran into billions of dollars. 

“Today, virtually every state in 
the Union has imposed some form 
of trade barrier. There are well 
over a thousand of these restrictive 
measures on the statute books of 
our states. The result is bitterness, 
retaliation, boycotts, and border 
wars. There are guards on the bor- 
ders of several of our states ready 
to enforce—with guns—these inter- 
nal barriers to trade between each 
other. 

“Thus are we killing the goose 
that laid the golden egg. Thus 
are we destroying the very thing 
which made the United States 
the most prosperous country on 
the face of the earth, a free mar- 
ket. 

“Among trade barriers, nothing 
has been a more serious obstruc- 
tion than the multifarious highway 
trade barriers which have been im- 
posed by every state and many mu- 


The Safety Honor Roll 


Dealers named recently to take an active part in the safety move- 
ment include appointments in Ohio and Kentucky in compliance 
with NADA President M. O. Anderson’s request that a special com- 
mittee be named to promote and direct the national dealer asso- 
ciation’s safety program in each state. 


The Ohio committee is composed of Perry Bondy, Akron, chair- 
man; Joe Toepfner, Columbus; R. J. Rodgers, Dayton; Harry L. 
Bell, Piqua; L. F. Donnell, Youngstown; Ray Brandenburg, Wash- 
ington Court House; E. J. Lehman, Akron, and Walt R. Hamer, 
Columbus. J. A. Dishman, president, Kentucky Automobile Dealers 
Assn., selected Ralph Farmer, Lexington, chairman; Fred Bryant 
and Shug Glenn, Lexington, and Fred Koster and Lew Ullrich, 


Louisville. 


nicipalities .. . 
truckmen conform to these mul- 
tiple restrictions but they must 
first find out what they are, which 
is a most difficult task because of 
their complexity and because they 
are subject to such frequent 
changes .. . It is self-evident that 
in some parts of the country these 
restrictions make a haul through 
several states utterly impossible.” 
. 


Wis. Truck Plan 


Carriers Form Unit 


For Safety 


A statewide safety program has 
been inaugurated by Wisconsin 
Motor Carriers Assn. 

E. J. Konkol, association man- 
ager, said last week that the group 
has formed a Wisconsin chapter 
of the safety and operations sec- 
tion of American Trucking Assns. 
Special efforts will be made to en- 
roll in the program not only mem- 
bers of the commercial trucking 
industry, but also industrial plants 





Not only must| operating fleets of trucks, the an- 


nouncement said. 

Arthur Thomas of Express 
Freight Lines, Inc., of Milwaukee, 
is the general chairman, and Har- 
vey Mohr, safety and traffic engi- 
neer of the state motor vehicle de- 


partment, secretary. 
* + * 


More Parking Space 


Cleveland’s municipal parking fa- 
cilities are to be expanded accord- 
ing to Mayor Thomas F. Burke. 
Nearly two years ago the city’s two 
free lots were opened with 1,600 
cars utilizing the space each day. 
Now, an additional 900 spaces will 
be added. From the lot, at the foot 
of E. Ninth St., the city provides 
bus transportation to the heart of 
the downtown area for only 5 
cents. Also, the mayor has an- 
nounced that the parking lots will 
have comfort facilities, drinking 
water, lights and telephones. 





J. W. Oreveling, J. R. Sorrell and 
William E. Ponder have incorporated Pack- 
ard Corpus Christi, Inc., at Corpus Christi, 
$30,000 authorized capital stock. 


Passenger Car Registrations, 14 States for October, ’47-’46 


traffic. 
STATES 
2 States for = 1867 
October 1753 
Arkansas a 121 
juctiditasnstittlienneaiilamemmaanaal 
Michigan 4 il 
Nebraska “6 Mi 
New Hampshire | 
‘46 
New Mexico *47| 
46| 
North Dakota ‘a : 
Oklahoma a 1s 
Rhode Island ‘47 153) 
"46 136} 





Utah ‘47 3 


s 

Vermont 4a| 
‘a6 i 

est Virginia 

' ‘4a 
Wyoming ‘47 | 

‘46 
14 States for ‘47| 4897) 
Se peacsininieenciesine ‘46| 4481 
Year to *47| 181951) 
Date '46| 66773) 






un 


495 1587 2768 

s| 3508! L i 
age 

10} 420} 20 oe 

as 3335 - 63) 393 w 4124 

433; 25; 328; 995| 3295 


27 ee 118 iT 34) =123) = 610 
6 + 57 8 24; 100 * 


Hi i ii ’| S| Ms 
5 a 1 1 48 

| 126 | 13| aH ri 

a 13 

a 77) 13 12 ort 710 

36 | 40 | a3 
24) 313] S| io) 30 i 

26| 288) 58 3| 











8| 122 28] J al 183 
d 214 = 17 175 
165 5 14] 122 
g| 121 | a 76 
20; 430 a #1 
| $3 tal tor 
é] 119) i @ 
HH 1 * 
598; 10264 ‘irs 196) 1157 sry 1 1028 
658: 9042| 1480! 109} 928] 2788 vr 


40344 | 483510) 70399 


12588|176947| 47845| 757| 40563) 97751|216621 


11854) 54125) 157454 Hytty 30 | rere 35016| 17824) 76910) 79628 | 137386 | 


Ail ili Pahl 














ia 


Studebaker 


, } 




















m8, 78 LL LS 
ia a a 
i 
i 
a i 2 aa ese a 
a 
“Jat : aa ae ye a Ts 
i 
eee ee 
cee ss el Te 
ae a oe eT 
137 9 7 ea fe see 
aa ee ee aa 
meee S| BS) | ele Oe) Bes) eel a ew 

il ei] ee an eee se ees] a] |S 





Commercial Car Registrations, 16 States for October, 1947-1946 































































~ 
STATES 4 s i ‘ z i 
He ii BES El alé g|i\2| 2 | E| oe: 
pias © 7 aia a L a eee eee 
nn gC a ae 
ae Ee oe as 
mae 7 ae ae ee | a ee ee 
aie SC Cae ee oe ee 
wee ae te a a 
nor Wate ee Se a a ae 
ee eee ee 
Oklahoma ; ‘47 | 537 8 3| 171 5 ! 2 a " iZ| 5 ' "| a 4 any 
Rhode Island rH : | 1a ‘i 9) 3 : | : al tf 2 " | 3 7k "I 3] os 
a a 
Vermont HI i | a 2| ial So y | iH : | | 3| o | 
wad Wi [Re 
vane bH | al a fT oo a | 3 i dor aeaey "3 i 212 
= at a ee % i 
oa - ‘ a4 8 | teege SO 4 on 3359 Sas) Shae wel isos 15069 2 Herr se — 108 al ant —] ml sest| see 2535 1100 











e an- 


ress 
1ukee, 
Har- 
engi- 
le de- 


ng fa- 
scord- 
surke. 
's two 

1,600 
| day. 
s will 
2 foot 
vides 
art of 
ily 5 
} an- 
s will 
nking 


*hristi, 

































































{ Regular Monthly section for the men who make, sell and service 


and Commercial Vehicles. 





Jack Weed 


WENTY-THREE years seems 

like a heck of a long time— 
especially when one recounts the 
progress in truck design and the 
changes that have taken place in 
that score and three years. 

But it seemed only yesterday to 
me when Mike Hurwitz, the pres- 
ent Diamond T _ distributor in 
Washington, D. C., dropped in to 
ask me to come down to the open- 
ing of his brand new building held 
last week. 

For 23 years ago, I was master 
minding sales with the Commerce 
Motor Truck Co. and Mike roamed 
the wide open spaces—on our map 
—of the Eastern Seaboard with 
Baltimore and Washington as his 
base point. 

So Mike should know that area 
truckwise at least—and it is evi- 
dent that he does from the size 
of the operation he has built up 
since he went off factory pay- 
rolls. 

Mike has an operation—I 
haven’t seen it as yet so I don’t 
know how he manages it without 
getting involved—where he also 
owns a truck equipment and body 
distributorship and a parts whole- 
saling business. 


He seemingly has been able to 
work sales on each so that one 
sales outlet helps the other. For 
instance, when selling bodies to a 
fleet account, his salesmen also go 
after the signal lights and other 
accessories that are handled by 
the jobbing concern. Nice busi- 
ness, if you can do it without com- 
plication. 

The same day Mike and the head 
of his body department were in, 
Eric Schade, of Grote Mfg. Co., 
also had lunch with us. Eric got 
a kick out of having lunch with 
me and meeting one of the jobbers 
handling the Grote line. 

* 7 * 


Gane back to Mike’s equipment 
business in connection with his 
truck distributorship—very few 
truck men have found it good busi- 
ness to combine both. As Al Cos- 
grove of Chevrolet puts it, “it’s 
mighty hard to hunt with the 
(See TRUCKIN’, Page 35, Col. 1) 
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Commereial Car News 


Trucks, 


’A7 Truck Sales 
Due to Set New 
Alltime High 


Registration for Nine 
Months 56% Ahead 
Of 1946 Period 


Teo registrations for the first 
nine months of this year are 
running some 56 percent or 233,429 
units ahead of last year for the 
same period. And 1946 was the peak 
civilian truck sales year of all 
time. 


Thus, even if truck sales stop- 
ped now for the balance of the 
year 1947 would still set a new 
high in truck sales. 

Not a company in regular pro- 
duction sold less than the number 
it did last year, and three com- 
panies, notably General Motors 
Truck, Diamond T and Four Wheel 
Drive, have more than doubled 
their 1946 sales for the correspond- 
ing period. GMC jumped its sales 
at this time from 14,436 to 35,443, 
Diamond T increased from 3,370 
units to 7,774 and FWD from 407 
vehicles to 896. 


* > * 


[X THE race for industry leader- 
ship, Chevrolet continues to lead 
Ford in sales for the nine-month 
period, but Ford took top place 
in 24 states. With only 3,942 units 
separating them nationally, it is 
easy to see that in most states it 
was only a matter of a few units 
that kept either of these top com- 
panies from being the leader. 


In the race for third-place hon- 
ors, Dodge leads Harvester by 
some 12,227 units, yet Harvester 
was able to take third over 
Dodge in 18 states. 


Two states more than doubled 
their intake of trucks during this 
nine-month period over last year 
and one other state practically 
doubled. Montana increased from 
2,966 to 6,096 and New Hampshire 
increased from 1,176 to 2,889. The 
state to barely make the “double” 
was Oregon which jumped from 
4,692 to 9,244 vehicles registered. 

+ * * 


TOP 10 companies in registration 
for the nine months were: 


Company 1947 





Ss aon 157,382 106,065 
2F ,068 
3 71,327 
4 55,128 
5 29,714 
6 14,436 
7 7,096 
Se SEES sotapatdecicrsen 9,846 6,876 
9 White 9,735 6,654 
10 Mack ce 7,913 4,274 
* * * 


NEw heavy truck buying states 

in the Deep South have shoved 

New Jersey, a state that always 

showed up in the top 10 truck 
(See SALES, Page 33, Col. 5) 


Buses 


Top Trucks 
New truck registrations for 
nine months, plus 16 states for 


October: 


1947 1946 
Pos. Make Pos. 
1—162,102 Chev. 110,502— 1 
2—156,693 Ford 88,357— 2 
8— 98,550 Dodge 712,728— 3 
4— 86,653 Inter’l 56,984— 4 
5— 87,023 Willys 30,886— 5 
6— 36,302 GMC 15,069— 7 
I— $1,755 Stude. 17,621— 6 
8— 10,062 Reo 7,108— 8 
9— 9,925 White 6,801— 9 
10— 8,088 Mack 4,287—10 
1l1— 8,010 Diamond T 3,500—11 
12— 4,529 Federal 8,359—12 
18— 3,630 Divco 2,738—14 
14— $8,411 Autocar 3,249—13 
15— 3,215 Brockway 2,725—15 
16— 2,409 Hudson 1,972—16 
1j— 910 FWD 415—17 
18— 441 Sterling 394—18 
19— 405 Ward LaFrance 
20— 190 Oshkosh 
Total All Makes 
667,208 431,180 


For further details see page 
28, today’s issue. 


Truck Loadings 
Up 6.7 Percent 
For Month 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in September increased 6.7 
percent over August and 23.7 per- 
cent over September, 1946, raising 
the index figure for truckloadings 
to a record high of 217. The pre- 
vious record was the 206 index for 
March of this year. 


Statistics compiled last week by 
American Trucking Assns., Inc. 
showed the index figure for the 
first nine months of this year 
averaged an even 200, compared 
with an average of 180 for the 
same period of last year and 187 
for the first nine months of 1943, 
the industry’s alltime record year 
until now. 

ATA’s index is computed on the 
basis of the average monthly ton- 
nage of the reporting carriers for 
the three-year period 1938-1940 as 
representing 100. 


The record-setting index of 217 
for September compared with an 
August index figure of 196 and a 
figure of 170 for September, 1946, 
when strikes tied up many truck 
lines, particularly along the Atlan- 
tic seaboard. 


Comparable reports received by 
ATA from 274 carriers in 43 states 
showed these carriers transported 
an aggregate of 2,675,324 tons in 
September, as against 2,506,464 tons 
in August and 2,162,139 tons in Sep- 
tember, 1946. 

Approximately 81 percent of all 
tonnage transported in the month 
was hauled by carriers of general 

(Continued on Page 32, Col. 1) 





Increased Truck Rates Are Defended 


CUMBERLAND, Md.— Charges 
that motor carrier and railroad 
rate increases have contributed 
substantially to price inflation were 
termed “entirely unjustified” last 
week by a _ trucking industry 
spokesman, who pointed out truck 
rates have gone up only 30 per- 
cent since 1939, while the general 
price level increased 81.5 percent 
and agricultural commodities went 
up 116 percent. 

Ralph D. Yates, assistant to 
the director of the traffic depart- 
ment, American Trucking Assns., 
Inc., told the Tri-State Traffic 
Club here the trucking industry 
has been among the hardest hit 
victims of the inflationary spiral. 

Basing his remarks on a study 
by W. A. Bresnahan, ATA’s direc- 
tor of research, Yates said both 
the railroads and motor carriers 
have experienced serious financial 


squeezes and both have found it 
necessary to increase rates. The 
general public, he added, is in- 
stilled “with an entirely erroneous 
impression of the situation” based 
on impressions rather than on 
facts. 


Yates presented five charts to 
show the trend since 1939 in truck- 
loadings, expenses, gross and net 
revenues, operating ratios and 
price levels. The first used the av- 
erage monthly tonnage for the 
three years 1938 through 1940 as 
a base, with the average repre- 
senting 100, and showed increases 
to 150 in 1941, to a peak of 186 
in 1943, and to 184 last year. The 


In This Seetion ¥ 





index for the first nine months of 
this year stands at an even 200, he 
said, adding it is a virtual certain- 
ty that the index for the full year 
will reach an alltime record. 

“On the basis of this chart 
alone,” he continued, “the average 
person might naturally conclude 
that the trucking industry has 
been doing all right for itself. For 
under normal circumstances in- 
creased volume of business usu- 
ally means increased profits, and 
that has been the case with re- 
spect to most industries.” 

This has not been true in the 
case of the trucking industry, 
Yates said, pointing out that 
Wages increased 56.5 percent 
from 1941 to 1946. He said there 
also was an 84 percent increase 
in the per-mile cost of tires and 

(Continued on Page 31, Col. 1) 


{merica’s 5,000,000 


Factories Allay Fears 
Of Splitting Franchises 


100% Absorption Desired on Truck Operation in Car 
Dealership, but No Move for Separate 
Contracts Is Contemplated 


HERE seems to be some mis- 
understanding on the part of 
passenger-car dealers who also sell 


trucks as to how far the factories 


are going in suggesting separate 


truck buildings for truck sales and 
service, especially in metropolitan 
areas, 

Many dealers seem to think that 
getting larger dealers to set up 


separate facilities is but the first 


step toward possibly separating the 
ear and truck franchise entirely 
at some future date, and the num- 
ber of “Big Three” dealers who 
would be willing to give up their 
truck franchise today is just about 
infinitesimal—if there are any in 
the country. 

This was not the case, how- 
ever, before the war. Many a 
dealer looked upon his truck line 
as an added appendage to his 
car franchise, just as many 
looked upon their service depart- 
ments in those days. 

There is much the same line of 
reasoning behind the need for add- 
ed space and separate truck serv- 
icing facilities today in metropoli- 
tan dealerships as there has been 
during and since the war for in- 
creased service department space. 
And according to factory sales 
executives who have been ap- 
proached on the subject, most of 
the new separate truck buildings 
that have been erected since the 
end of the war were voluntary 
moves on the part of the dealer 
who came to realize that if he was 
going to be in the truck business 
he should be in it right. 

+ + = 


Wk years and the experience 
since the end of the war has 
done much to change the minds 
of even the “mass selling” dealers 
who would rather “lay ’em on the 
street” in volume than make the 
same amount of money with a less- 
er volume. 

These dealers are natural trad- 
ers and would rather trade fast 
and often than do a more prosaic 
but less hazardous business. They 
love the gamble that mass selling 
gives them—the action, the thrill, 
and the feeling of having done 
something worthwhile when they 
hang up new selling records year 
after year. 

During the war years and since, 
these dealers have found that 
their service departments are not 
only a source of “paying the 
nut” but in the majority of cases 
have been sources of good, steady, 
reasonable profits. They have 
been able to see the wisdom of 
increasing their service facili- 
ties and equipping them to do a 
much larger service job than 
they ever dreamed of doing pre- 
war. 

But when the same type of logi- 





First Canadian Roadeo 


Scheduled for Dec. 2 


TORONTO, Ont.—First Cana- 
dian Roadeo is to be held here 
on Dec. 2, under the auspices 
of the Automotive Transport 
Assn. of Ontario. The roadeo 
will determine the champion 
straight truck and tractor semi- 
trailer drivers. 

To qualify for the contest, a 
driver must have been working 
for his present employer at least 
@ year and during that time 
must have had a perfect safety 
record. Prizes are offered to all 
entrants and special prizes to 
the winners in each class. The 
contest is part of the highway 
safety drive in Ontario. 






















cal thinking is applied to the truck 
end of their business they look 
askance at any thinking that 
trucks should be treated any dif- 
ferently than passenger cars—al- 
though practically every dealer will 
admit that truck selling—and serv- 
icing—to be successful, must have 
a different type of salesman and 
a different type ot mechanic. 
* 


We HAVE gone deeply into the 
thinking of each of the four 


passenger-car companies which sell 
(Continued on Page 34, Col. 3) 


Chevrolet Sets j 
New High for 
Truck Sales 


DETROIT. — Chevrolet sold a 
record-breaking 29,461 trucks dur- 
ing October, more truck sales than 
have been reported in any single 
previous month in Chevrolet’s 35- 
year history, it was announced last 
week by T. H. Keating, general 
sales manager. 

Production and sales have been 
climbing steadily since the new 
“advance-design” line of trucks 
first was announced to the public 
last June. The previous record- 
breaking month for truck sales was 
June, 1941, when 28,367 commercial 
units were sold. These figures rep- 
resent sales in the United States 
by dealers to consumers. 

Reflecting an increased demand 
for trucks over prewar conditions, 
Keating pointed out that approxi- 
mately 31 percent of the unfilled 
orders on Chevrolet books are for 
trucks. During the last years be- 
fore the war, approximately 19 per- 
cent of Chevrolet’s total sales were 
trucks. 





Leaders 
Krug Praises Carriers’ 


Fast Reconversion 


WASHINGTON.—In reporting to 
President Truman on transporta- 
tion as a factor in his study on 
“National Resources and Foreign 
Aid,” Secretary of Interior J. C. 
Krug found that of all the trans- 
portation agencies, the motor car- 
rier industry has made the speed- 
iest postwar reconversion. 

In contrast with the railroads, 
it is now in a position to carry a 
larger volume than ever before, 
he indicated. 

“In 1946,” Krug reported, “the 
tons of freight loaded into trucks 
was 84 percent higher than the 
average for 1938-1940 and far high- 
er than any previous year except 
1943. More than 1,000,000 new trucks 
will be built during 1947 and these 
additions will raise the nation’s 
fleet of private and for-hire trucks 
to approximately 6,000,000 units, an 
alltime high. 

“The favorable position of the 
motor carrier industry is explained 
largely by the fact that a large 
number of for-hire trucks are man- 
ufactured by plants which also 
manufactured trucks during the 
war, and had no problem of com- 
pletely retooling, as did the pas- 
senger automobile industry, which 
changed over to produce airplanes 
and other war material and had to 
reconvert to the manufacture of 
automobiles. 


Ark. Dealers to Meet 


LITTLE ROCK, Ark.—The 15th 
annual convention of the Arkansas 
Bus and Truck Assn. will be held 
here Dec. 12 and plans for an in- 
tensive safety campaign during 
1948 will be completed. 
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lence to the criticisms of private | Regina, Sask. 


slowed down or crowded by the big 
vehicles. But at last the motorist 
has been answered, this time by) 
four veteran Canadian truckers 
who drive over some of the mosi 
rugged terrain in Canada. 


official publication of the B. F. | summer.” 
Ltd, has created a question fo- 





Pelton Motors, Los Angeles Dodge dealer, by Herbert P. Stoussat, president ean Wes- 
Truck Products Cn. reMern distributer of the Oltman-O'Nelll line of all-stepl bodies. | C2" be discussed and reported. 








Here’ 


















The tremendous capacity and “reach” 
of this giant railroad crane is fully con- 
trolled by Midland Air Equipment. This 
is one of several cranes, shovels and 
draglines controlled by Midland. 


Just as 


Exactly this same control — always safe and sure 
is provided for truck operators in Midland Power 
Brakes. 


The success of Midland equipment on heavy power 

shovels and cranes will indicate to you, the rugged 

construction and positive action of Midland Power 
. Brakes for trucks and truck and trailer outfits. 


Available in complete kits ready to install. Intem 
changeable in fleet operation. Economical. Air or 
vacuum. 


Backed by Midland’s famous “Factory Rebuilt Ex 
change Plan” and serviced by a nation-wide Mid- 
land distributor and dealer organization. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mi. Elliott Avenue « Detroit 11, Mich. 
Export Department: 38 Pearl St., New York, N. Y. . 


MIDLAND 
AIR EQUIPMENT 


N TROLS AN D BRAKES 





Truckers Talk Back 


Canadian Drivers Reply to Motorists’ Laments 
About Road Hogs and Slowdowns 


VANCOUVER, B. C.—For years; truck driver, according to Glen 
truck drivers have listened in si-| Drake, Smeed’s Security Storage, 


motorists who felt they were being “My chief complaint,” Drake 


said, ‘is the number of passenger 
car drivers who refuse to dim their 
lights for an approaching vehicle 
because they are too lazy or too 
indifferent to tap the dimmer 
switch. It was blinding lights from 

Intended to present a cross- |a passenger car that ditched my 
section of opinions among Cana- | big five-ton International KS-8 on 
dian truck drivers, Truck Topics, |a highway near Saskatoon last 


Goodrich Rubber Co. of Canada, | Thoughtlessness among passen- 


er car operators causes driver 
rum in which various problems Terris Woodward his sae 
relative to the trucking industry highway troubles. A driver for 
% Canada Dry Ginger 
The Packette is  single-unit package delivery body and mounts on all makes fiat-| In answer to the question, “What| Woodward believes the biggest 
face cowl chassis of 120 to 137-inch wheelbase. is your chief complaint regarding/fault of passenger car drivers is 
passenger car drivers?” Ebert Lee,|their habit of pulling out in front 

Hobbs Touring Guides the guides list eating and sleeping roe Zz + bot toot le Ge of ereniies traffic without due 
c , regard for life or ‘ 

Rand McNally & Co. announces| Places by routes, rather than al- passenger car drivers who mix them, = M a wae < 
publication of a new kind of mo-/phabetically. Eating and sleeping | ajcohol with their driving over the| sider that stopping a heavily load- 
toring guide to tourists. Originat-| places are rated to suit differing | weekends.” ed truck is considerably more diffi- 
ed by Howard Hobbs, travel expert, | tastes and pocketbooks. Discourtesy is the curse of the cult than stepping a passenger car. 


OWER.-- and CONTROL! 


MIDLAND 
POWER BRAKES 


Provide Trucks with 
BRAKE CONTROL 





TRUCK SECTION 


“Another thing,” Woodward said. 
“Some car drivers don’t pick up 
speed enough on ascending a hill 
and make it tough on truck drivers 
who are gunning their buses hard 
in order to make the top of the 
grade. Then, too, there is the odd 
type who thinks he’s a sissy if a 
truck manages to get by him.” 

and lack of ordinary 
good judgment are most con- 
spicuous faults of the average 
passenger car driver, in the opin- 
ion of Robert Thomas, driver for 
Earl Thomas Wood & Coal Co., 
Saint John, New Brunswick. 

“I find that very few passenger 
car drivers give hand signals for 
right or left turns or for starting 
from curb or roadside,” Thomas 
said. “Seldom do they get off the 
main highway when fixing flats 
and often park at curves and 
corners. 

“Also, they leave doors open on 
the traffic side,” he concluded. 
“Some even drive at 10 miles per 
hour and then get sore if a truck 
passes them.” 


New Panel Body 
Offers Full Use 
Of Cargo Space 


BETH-PAGE, L. L, N. Y.—An 
aluminum alloy walk-in delivery 
truck body completely free of up- 
right inside braces that ordinarily 
obstruct loading from panel to 
panel has been made available to 
Chevrolet dealers exclusively by 
J. B. E. Olsen Corp. here. 

By employing a monococque con- 
struction, the designers are said 
to have eliminated all interior 
braces and uprights which ordi- 
narily make full loading difficult. 

By constructing the body of 
iuluminum alloy instead of sheet 
metal, the weight of the Kurb- 
Side body has been reduced to per- 
mit a load saving factor of ap- 
proximately 1,000 pounds. In addi- 
tion, aluminum alloy is resistant 
to rust and corrosion, according to 
Olsen Corp. 

Kurb-Side is made in two sizes, 
the larger T-311 which has a body 
140 inches in length and the small- 
er T-8-9 which is 120 inches in 
length. 

T-311 is 70 inches in height and 
78 inches in width and is adapt- 
able to the 137 inch truck chassis. 
The T-3-9 is 70 inches in height and 
78 inches in width and is adaptable 
to the 125-inch chassis. 

Olsen said maximum visibility is 
provided by use of large sheets of 
rounded safety glass, thereby elim- 
inating blind spots caused by cor- 
ner posts. Controls are placed well 
forward to permit easier access 
and greater payload space. 


Legler to Direct 


Dearborn Service 


DETROIT.—Appointment of Jos- 
eph B. Legler, former General Mo- 
tors and Nash-Kelvinator service 
and sales execu- 
tive, as national 
service manager 
of Dearborn Mo- 
tors Corp. is an- 
nounced by Mer- 
ritt D. Hill, Dear- 
born general sales 
manager. 

Legler will di- 
rect service sales 
and training ac- 3 
tivities for Dear- : 
born’s 37 distrib- 3. B. Leger 
utors and 3,000 Ford tractor deal- 
ers. For the past seven years Leg- 
ler has been with the Kelvinator 
division of Nash-Kelvinator as 
parts and commercial sales man- 
ager. 
































Sommers Motor Names Clark 


Edward J. Clark has been ap- 
pointed sales manager of Sommers 
Motor Lines, Springfield, Mass., it 
has been announced by Leon St. 
Jean, vice-president. Clark was 
formerly in the sales department 
of Associated Transport, Inc., West 
Springfield, Mass. 
| + 


” * 





Eis Shifts to Neoprene 


Eis Automotive Corp., Middle- 
town, Conn., announces its com- 
plete line of hydraulic brake boots 
will now be moulded from high 
grade Neoprene stock, which is 
said to be unaffected by oil, gaso- 
line, grease and road sludge. 
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‘Continued from Page 29) | 


tubes, a 68 percent increase in 
insurance and safety expense per 
mile because of inexperienced 
workers and inferior packaging 
materials during the war, and a 
75 percent increase in the cost 
per mile for repairs to equip- 
ment. 

As a result, the margin between 
expenses and gross revenue be- 
came increasingly narrow. The 
operating ratio in 1939 was 94.8, 
leaving 5.2 cents out of each gross 
revenue dollar before payment of 
income taxes. In 1940, it was 95.4; 
in 1941, it was 94.9, and in 1942, 
it was 94.4. But in 1943, it climbed 
to 96.4. 

“Things became worse in 1944,” 
Yates said, “and the ratio jumped 
to 97.8—worse than in the reces- 
sion year of 1938 (when the ratio 
was an even 97). Then in 1945 the 
gap between revenues and ex- 
penses closed almost to the van- 
ishing point, with a ratio of 99.8.” 

He pointed out that the figures 
were for all types of Class I motor 
carriers—those with annual gross 
revenues of $100,000 or more. For 
common carriers of general freight, 
the 1945 revenue situation was even 
more dismal, since they had a ra- 
tio of 100.1, giving them a net loss 
for the year’s operations as a 
group. 

With some rate increases, new 
equipment and operating econ- 
omies during 1946, the carriers 

managed to get their operating 

ratio down to 96.4. 

*“For the first half of 1947,” he | 
said, ‘the ratio was 94.2, but this 
is not as encouraging as it might 
appear. To begin with, the first 
half is always better than the last | 
half, and if things follow their} 
usual pattern, the ratio for this} 
vear will be about 96. Indications | 





Timken Building 
Duo-Grip Brake 
For Heavy Units 


DETROIT.—To meet demands 
for improved braking on farm trac- 
tors and emergency braking on 
heavy-duty trucks and buses, Tim- 
ken-Detroit Axle Co. last week an- 
nounced that commercial produc- 
tion of its new Timken “Duo-Grip” 
brake was underway. 

The Timken “Duo-Grip” braking | 
principle is the result of many 
years of research and development 





Timken’s ‘‘Duo-Grip’’ brake. 





in the emergency brake field, states 
Ray L. Morrison, general manager 
of the Timken Brake division. En- | 
gineering soundness and mechani- | 
cal simplicity are described as the 
outstanding features of this new 
brake, which is available in a 
range of capacities from 6 inches 
to 14 inches diameters. 


Operating parts consist only of | 
two shoes, located on the inner 
and outer surfaces of the brake 
drum, which are actuated through 
a lever as shown. Since brake drum 
and brake shoes are stampings, and 
since fewer working parts are 
used, manufacturing cost has been 
reduced to a minimum. 


} 
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Thompson Motor 


Thompson Motor Co. (Kaiser- 
Frazer), Eagle Pass, Tex., has 
moved from 601 Quarry St. into 
new and larger quarters at 1205 
Main St., it has been announced 
by Kenneth Thompson, owner and 
manager 


I 
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Truck Rates Defended 


{TA Official Contrasts 30% Hike Since Prewar 
With General Price Rise of 81.5% 
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are that it will go even higher, 
because the industry has been con- 
fronted with further increases in 
cost during the last half of the 
year. So while the industry’s posi- 
tion has improved from the near- 
disaster of 1945, it is still not near- 
ly as satisfactory as it might be. 


“These figures show pretty con- 
clusively that the trucking indus- 
try has not made a ‘killing’ during 
these years, despite the work they 
have done and the great increase 
in the volume of business handled. 
Instead, to state it mildly, the in- 
dustry’s financial results have been 
less than satisfactory.” 


“Still,” he said, “we have the gen- 
eral public instilled with an en- 
tirely erroneous impression of the 
situation, and this impression seem- 
ingly is reflected in the thinking 
and activity of some government 
agencies. It all seems to lead to 
the inevitable conclusion that both 
the railroads and the trucking in- 
dustry are confronted with a prob- 
lem of public education.” 
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A RECORD FOR OVER-THE-HIGHWAY delivery of household goods was estab- 
lished recently when a truck-trailer arrived in Los Angeles exactly 94 hours after leav- 
ing New York City. This modern ‘‘prairie schooner,”’ a lightweight Fruehauf van, 
pulled by a Reo tractor, rolled more than 3,000 miles with a 10,000-pound load. Drivers 
A. B. Roelle and J. Culver of E. H. Warren Co., Detroit, who made the run, have a 
16-year ‘“‘no accident’’ cross-country driving record. 





N. Shore Motor to Build Wis. It is to be built of concrete 
blocks and brick, 75 by 150 feet, 


Plans are being completed for | and will have a built-up roof, over- 
the construction of an addition to|head doors, steel sash and an oil 
North Shore Motor Co., Shorewood, | burner. 
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Trailmobile Hires 


Howard Firm 
As Consultants 


CINCINNATI.—Wade T. Chil- 
dress, president of Trailmobile Co., 
announced last week that he had 
retained the services of Harold F. 
Howard Co., management consul- 
tants of Detroit. 

Childress said that Trailmobile 
intends not only to improve the 
appearance of the entire line, but 
will also make mechanical changes 
to permit greater payload capacity 
with lighter trailer weights. The 
Howard company will serve as 
consultants in this and other 
phases of the company’s business, 
he added. 

“Too many of the present users 
of tractor trailers are now operat- 
ing with worn out equipment,” said 
Childress, “and will be forced into 
a replacement program by the very 
high costs of maintenance and the 
demands for less delays in trans- 
portation schedules due to break- 
downs. 








bigger business ... 












Norristown Mack Distributors, Inc. 


quarters for 


thriving Chester and Montgomery Counties. 
Inset: Mr. Wayne L. Perry, live-wire president of 
this hustling Mack dealership. 


truck value 


This big Mack tractor is one of a fleet 


mente 


FOR MACK DEALERS 


by bigger engines. 


— head- 


in Pennsylvania’s 


e@ Truck users today are calling for larger trucks, powered 





Liberalized wartime legislation on weights and sizes is 
being retained in the interest of more efficient motor 
transport. Operators find that profitable hauling calls for 
bigger payloads. They've learned there’s no economy in 
underpowered units constantly operating under strain. 


Mack dealers sell trucks that have been pace-makers in 
heavy-duty hauling for 47 years. They have the advantage 
of an expanding market and a line that goes hand-in-hand 
with today’s trend to bigger, more powerful truck equip- 
ment. Their profit picture is brighter, too, because they‘re 


dealing in dollar volume — not unit volume. 


All the way up — the comprehensive Mack line meets the 
hauling needs of every type of business. There’s no job 
too tough for a Mack — and there’s no sale out of reach 


of a Mack dealer. 


every capacity range. 


of 49 Mack trucks and tractors oper- 


ated by Jones Motor Co., Inc., Spring 
City, Pa., a customer of Norristown 


Mack Distributors, Inc. 


Trucks for Every Purpose 


Wholesale Department, Mack Trucks, Inc., 
Empire State Building, New York 1, N. Y. 


Mack dealers get full support from a nation-wide organi- 
zation of seasoned experts in heavy-duty truck selling. 
Mack's long experience is always available to 

help Mack dealers close profitable sales in 














32 
Truck Loading 


s for Month 


Show 6.7 Percent Rise 


(Continued from Page 29) 


freight. The volume in this cate- 


3.2 percent over August and 18.8 


gory increased 7.3 percent over| percent over September, 1946. 
Another 


August and 24.5 percent over Sep- 
tember, 1946. 

Transportation of petroleum prod- 
ucts, accounting for about 9 per- 
cent of the total tonnage reported, 
showed an increase of 4 percent 
over August and 16.5 percent over 
September, 1946. 

Carriers of iron and steel hauled 
about 5 percent of the total ton- 
nage. Their traffic volume increased 


Car-Matching Luggage Sets 
Offered by Contempo 

A new luggage company specifi- 
cally organized to service automo- 
tive dealers with traveling bags is 
Contempo Luggage, 175 Fifth Ave., 
New York City. 

Contempo is handling a variety 
of men’s and women’s lines in top 
grain cowhide, “Tufraw” rawhide, 
and rawhide bound canvas. All 
styles come in a variety of car- 
matching shades. 


hicle parts, motor vehicles, agri- 
cultural products and rayon yarn. 
Tonnage in this class increased 
12.1 percent over August and 29.2 
percent over Se , 1946. 

The September tonnage of car- 
riers reporting from the Eastern 
district represented an increase of 
74 percent over August and 24.7 
percent over September of 1946. 

Carriers in the Southern region 
reported increases of 10.9 percent 
over August and 30.4 percent over 
September, 1946. 

Tonnage reported from the West- 
ern district revealed an increase 
of 4.3 percent over August and 19.9 
percent over September of last 
year. 





AMERICAN AUTOMATIC DEVICES 
CO., announces the addition of a new 
heavy-duty truck and bus mirror to its 
King Bee Protecto mirror line. This new 
mirror, Model No. 446, extends far beyond 
the body of the truck so that complete 
vision can be obtained with the widest 
trailer hooked onto the narrowest cab and 
is specially engineered to eliminate the 
need of brace rods or extra bracing of any 
kind. It will be displayed at the ASI show 
in booth No. D 307-11. Address inquiries 
to the company, 530 S. Throop St., Chi- 
cago 7. 
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Ford Truck 


DEARBORN.—J. D. Ball, direc- 
tor of truck and fleet sales of Ford 
Motor Co., has announced that 
many truck clubs are being formed 
by truck specialists in Ford dealer- 
ships in the United States. 

In these clubs, truck special- 
ists—men who devote their en- 
tire time to fitting trucks to haul- 
ing jo ers and other 
key men in dealerships, pool 
their knowledge and experience 
to solve problems in the indus- 
try and pave the way for more 
extensive and efficient truck 
transportation, according to Ball. 

At luncheon and dinner meet- 
ings the truck and fleet specialists 
concern themselves with all ele- 
ments affecting the hauling of 
freight by trucks. They keep a 
sharp eye on the attitude of the 
public toward motor trucks on the 
highways. 

Ball said a primary objective is 
to help, through promotion of cour- 
tesy and safety, to win the good- 
will and esteem of all users of the 


IMMEDIATE DELIVERIES PLUS 
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Dealer Specialists Unite in Campaign to Solve 
Problems and Foster Goodwill 


















TRUCK SECTION 


Clubs Grow 








highway toward the trucking in- 
dustry. 

Another goal of the clubs is to 
improve further the position of 
the truck driver. The groups aim 
to establish the driver in the same 
category in the transportation field 
as the master of a ship or the pilot 
of a plane. 

Ball reported the clubs plan to 
form committees to study legis- 
lation affecting the industry; to 
look into insurance coverage and 
rates; to promote uniform weight 
and length regulations, and to 
foster better relations between 
truck operators, truck dealers 
and salesmen. Experts are in- 

vited to attend meetings of the 
clubs to lead discussion on such 
matters as trade practices, truck 
bodies and special truck equip- 
ment. 

One of the first Ford truck clubs 
was formed in the Long Beach 
(Calif.) district. Phil Johnston, 
manager of King Motor Co., Hunt- 
ington Park, is president. R. C. 
Greer of Boyd Gibbons, Los An- 
geles, is secretary-treasurer. 

Another club was launched at 
the same time in the Twin Cities 
district of Minneapolis and St. 
Paul. 

Although encouraged by Ford 
Motor Co., Ball .said, the truck 
clubs are independent. They are 
operated by the truck and sales 
personnel of dealerships in all lo- 
calities. 

“The clubs represent the first 
nationwide effort by truck and fleet 
men to combine their efforts with 
those of truck operators for the 
common good of the industry,” Ball 
stated. 


Dearborn Sets 
Three Meetings 
With Distributors 


DETROIT. — Dearborn Motors 
Corp. will celebrate its first anni- 
versary Thanksgiving day. 

The company was formed Nov. 
27, 1946, when Frank R. Pierce, 
as president and the first employe, 
opened a one-room office at the 
Dearborn Inn. 

The company will point up its 
first birthday anniversary with a 
series of three three-day meetings 
starting at the Netherlands Plaza 
hotel in Cincinnati, Nov. 24-26, 
when Dearborn’s distributors from 
the eastern region will meet with 
Pierce and Dearborn executives to 
review progress and outline plans 
for 1948. 

Distributors for the Pacific Coast 
will meet at the Camelback Inn, 
Phoenix, Ariz., Dec. 1-3. Western 
regional distributors will gather at 
the Muehleback hotel, Kansas City, 
Dec. 15-17. 

In addition to Pierce, men at- 
tending the sessions will be: Thom- 
as A. Farrell, vice-president; Mer- 
ritt D. Hill, general sales man- 
ager; Robert C. Powers, procure- 
ment and engineering manager; G. 
D. Andrews, advertising and sales 
promotion manager; Harry V. 
Snow, tractor and implement sales 
manager; O. L. Wigton, eastern 
regional manager; Lawrence H. 
Pomeroy, western regional man- 
ager; A. F. McGraw, Pacific Coast 
sales manager; Leo F. King, parts 
manager; Joseph B. Legler, service 
manager; L. V. Elmore, assistant 
service manager, and David Meek- 
er, director of education. 


Arizona Haulers 
Elect Sutter 


PHOENIX, Ariz—H. M. Sutter 
of Arizona Express Co., Phoenix, 
was named president of the Ari- 
zona Motor Transport Assn. at its 
10th annual convention here. Jack 
Neil of Denver-Chicago Trucking 
Co., Phoenix, was named vice-pres- 
ident, and Spencer H. Nitchie, Bu- 
tane Corp., Phoenix, secretary- 
treasurer. 

A feature of the convention was 
a truck “roadeo.” Drivers partici- 
pated in three divisions, straight 
truck, tractor-semi and _truck- 
trailer. Three kinds of fuel—gaso- 
line, diesel and liquified petroleum 
gas—were used by various models. 
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TRUCK SECTION 


Truck Boomtown 
Division Point on Chicago-Minneapolis Run 
Becomes Thriving Community 


MAUSTON, Wis.—The story of dustries have been established here. 
how trucking boomed this village’ Formerly there were none. 





into a thriving community was re- 
lated recently by the Minneapolis 
Tribune. 

Until about 15 years ago, the 
Tribune says, Mauston was just 
another coffee-stop in the center 
of Wisconsin, midway on the high- 
way between Chicago and Minne- 
apolis. 

Then the big trucking lines de- 
cided to make Mauston their di- 
vision point on the overnight run. 
During the week trucks halt here 
and change drivers. On weekends 
trucks coming from both direc- 
tions lay over for 24 hours. 


“The people of Mauston are so 
used to the sight that by now as 
they walk to church on Sunday 
mornings they hardly notice the 
dozens of huge semi-trailer trucks 
parked on the tree-lined streets in 
back of the courthouse and high 
school,” the Tribune article relates. 


With Mauston a division point, 
truckers make up more than a 
third of the town’s employed popu- 
lation. Convenience to their work 
has moved the drivers to settle in 
this town, bringing the total popu- 
lation over the 3,000 mark. 

Since the trucking boom, two in- 


Truck Rate Boost 
Approved in S. D. 


PIERRE, S. D.—Higher Class A 
trucking rates, which in some in- 
stances will amount to a 25 per- 
cent boost on short hauls, were 
ordered in effect as of Nov. 1 by 
the South Dakota state public utili- 
ties commission. Class A _ trucks 
are those which operate over a 
fixed route. 

The new rates prescribe one tar- 
iff for both joint and single line 
hauls, but allow arbitrary higher 
rates of actual mile traveled in 
the Black Hills because of the 
more difficult operations. Commis- 
sion members said the new rates 
equalize those published by the 
railroads Aug. 1 after an increase. 


And truck drivers themselves 
have been opening their own bus- 
inesses to prepare for the day 
when they become too old to pi- 
lot the big hauls. 





















minded of the power behind Maus- 
ton’s prosperity. On 


ing, “Reserved for Trucks.” A resi- 
dent explains: 


“We just seemed to have devel- 
oped the habit of keeping the 
streets clear for them on Sundays.” 


Nuzum-Cross to Build 


Nuzum-Cross Chevrolet Co., New- 
ton, N. C., has purchased a busi- 
ness site on S. Ashe Ave., just back 
of the county building and plans 
have been announced that a mod- 
ern garage building will be erect- 
ed soon. 


Guide to Past 


Harvester Booklet Tells 


Facts on Old Models 


CHICAGO. — International Har- 
vester has published an unusual 
booklet, “Historical Facts About 
Early International Harvester Au- 
tomotive Vehicles,” designed to give 
collectors of antique automotive 
vehicles complete and definite in- 
formation on how to identify and 
properly classify any International 
automotive vehicle produced by 
Harvester up to 1915. 

This booklet, published in com- 
memoration of the 40th anniver- 
sary of International trucks (1907- 
1947), contains descriptive informa- 
tion which will help to identify 
these early International vehicles. 
There is also a complete list of 
serial numbers of all International 
auto wagons and auto buggies as 
well as the comparatively few pas- 
senger cars Harvester built dur- 
ing 1910 and 1911. 

Also included in the contents of 
the booklet are reproductions of 
two early auto wagon and auto 
buggy instruction manuals. These 
will be helpful to antique automo- 
tive fans who own these vehicles 
and a great interest to collectors 
of early automotive literature. 

The booklet will be distributed 
to members of all antique automo- 
tive clubs and will also be avail- | 
able through International Harves- 
ter branches. 





or seat repairs. 





Metal Protectives 


Listed in OTS Manual 

WASHINGTON.—The U. S. Office 
of Technical Services last week an- 
nounced publication of a special 
bibliography containing a complete 
list of OTS technical reports and 
documents on protective coatings 
for metals. 

Free copies may be obtained by 
addressing the Reference Service, 
Office of Technical Services, De- 
partment of Commerce, Washing- 
ton 75, D. C. 


Durable frame 
for heavy duty 
vse fits right 
‘ever the gas 
tank. Has fore 
and aft adjuster. 
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Townspeople don’t need to be re- | 


weekends, | 
there aren’t any parking signs say- | 





Both your customer and you get a good 
deal when you sell this new Bostrom 
No. 47 hydraulic truck seat. The truck 
owner gets the kind of seat he wants— 
a seat that saves him more money than 
it costs. Besides, he gets a full measure 
of driver comfort that makes for extra 
safety and efficiency. You get a quick 
sale, easy installation, and a neat mar- 
gin of profit. Get complete facts from 
the truck manufacturer you represent 
or write direct to Bostrom Manufac- 
turing Co., Milwaukee 2, Wis. 


nore truck lay-ups 


NOTE THE EXCLUSIVE 
FEATURES OF 
THE BOSTROM NO. 47 





W. W. TOWNSEND, left, general manager of Tractores Universales, Mexico City, | 
Mex., presented a wooden plow, still generally used throughout Mexico, to Deer Lake 
Hills Farm, farm training school at Clarkston, Mich., operated by Dearborn Motors. 
Frank R. Pierce, Dearborn president, accepted the plow on behalf of the school. The 
wooden plow, hand-fashioned from oak wood, is pulled by a span of oxen. It plows 
@ maximum depth of three inches and a good farmer can plow about one-eighth acre 
per day, Townsend said. About 900,000 of these plows are still in use in Mexico. To 
the right is a modern steel plow, tractor powered, with which American farmers can 
plow from eight to nine acres per day. 


other products and accessories. In- 
corporators are Daniel R. Ganey, 
Richard J. Fency and Irvin N. 
Walker. 


Ganey-Fency Motors 


At Crystal Lake, IIll., Ganey- 
Fency Motors, Inc., has been 
formed to deal in cars, trucks and 


Here’s the Seat Truck Owners 
Are Asking About 


@ ELIMINATES SEAT REPAIR BILLS 
© PROVIDES SAFETY AND COMFORT 
@ FITS RIGHT OVER THE GAS TANK 
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states prewar, to 15th place in the 
rating by registration. 


The top 15 states are: 








1947 1946 
1 New York ................ 42,250 30,429 
2 California  ..........6, 6 41,589 26,390 
See: EID = Sedthneetscencsecesccvoees 39,781 28,276 
4 Pennsylvania cow 38,046 24,416 
SRCRMEIDEED . uovereceteevevscnseveves 35,606 22,600 
STEN Launiechivevvecpesicrecversse 34,458 21,711 
7 Michigan .................... 24,782 17,194 
PIE Séccetsrcesesosvscuses UV 14,738 
9 Indiana soe 19,616 12,015 
10 Tennessee « 18,302 11,330 
11 North Carolina . 17,347 8,848 
i ee eee 16,581 8,386 
13 Georgia ...... . 15,931 9,880 
BD: } DOWD. witrdrociviniciccctnvese sere 15,206 9,264 
15 New Jersey .............. 14,946 11,661 





Carriers in Vt. 


Reelect Lumbra 


MONTPELIER, Vt.—George J. 
Lumbra of Burlington was _ re- 
elected president of the Vermont 
Truck and Bus Assn. at its annual 
meeting here Sept. 30. Three new 
directors were also named: Lee 
Bemis, W. H. Lillicrap and Dana 
Haskins. 
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STUDEBAKER PONTIAC 






WILLYS , 4 ; a 
'41—Jeep, $475. '47—Commander Fordor, $2,225 41—4 door, $1,000; 4 door, $975; 2 
*40—Sedan, $430. ’42—-Champ. Tudor, $805. door, $650. 
WILLYS 40-—4 door, $525. 
DURHAM, N. C. '47—Jeep, $905. 35—4 door, $100. 
(Durham Auto Auction, Homestead STUDEBAKER 
Sales & Service. J. B. Leathers, | manager. o PORTEMOUTH, ve : {7—4 door, $2,250. 
. W. Miles, auctioneer uctions he . M. Auto Auction Co. R. R. Buchan- 
LOS ANGELES, CALIF. *42—Custom eet 210. every Thursday. Prices are for Nov. 18; | an, manager. Johnnie Midgette, auctioneer. , TOLEDO, OHIO 
(Pacific Coast Wholesale Auto a ‘41— Dix. Sedan, $980. 37 cars sold out of 90. ’47’s and °46’s off | Prices are for sale Nov. 11.) (Auctions held Thursday. Pr.ces are for 
Auction, Inc., 1101 S. Hope St., Los An '40—Dix. Sedan, $1,005. $200 or more. Clean 40’s, 41's and ‘42s BUICK Nov. 6. Colonel Carl Marker, auctioneer.) 
geles. Sales Monday, Wednesday and Fri) 1) hie Che,” $820. still top prices.) '41—Club coupe, $1,185. BUICK 
day. Prices are for Nov. 7, 10 and 12; 186 * ©P& GORD BUICK '40—4 door, $500. '46--4 door, $2,140; 2 door, $2,285. 
cars sold out of 375.) | ‘S7—DIx. Sedan, 2 at $3,965. ’46—Super Convert., $2,450. '89—4 door, $600. ‘41—2 door, $1,050. 
BUICK | 46 Dix. Sedan, 2 at $3,260 '42—Spec. Sedanette, 1 at $1,350; 1 at CHEVROLET 40—2 door, $805. 
'47 Roadmaster Conv., $3355. | °41—DIv. Sedan, $855. $1,445. ‘47- -2 door ,$1,860. : ; CADILLAC 
*46—-Roadmaster Conv., $2875; Roadmas-| +49 — ton Panel, $465. ’40—Super Convert. $1,130. 46—Pickup, $1, 200 ; pickup, $1,300. a 47- 4 door, $4,020. BY 
ter Sedan, $2,600. 40—1l% ton Pickup, $930. CHEVROLET '41—4 door, $800; 4 door, $1,012; 2 41— (62) 4 door, $1,750. 
'42—Super Conv., $1,525; Spec. Bus.| +9 fix. Sedan, 2 at $1,645. '47—FL Aerosedan, $2,200. door, $8500; 2 door, $650; 2 door, $850 ; : CHEVROLET 
Coupe, $1,275. 29 Dix. Cre, $845. '41—SD Club Cpe., $1,175. "40—2 door, $680. ‘47 FM club coupe, 2,090 ras 
*41—Spec. Sedanette, 2 at $2,420. ERCURY '40—MD Tudor, $1,100. "39—Pickup, $400. '46—4 door, $1 645 ; A door, $1,525. — 
40 Super Sedan, $905. '89—Conv., Rt DE SOTO : DE SOTO , 41—Club coupe, $995; 2 door, $1,$45; 
"89—Spec. Conv., $880. NASH '46—Deluxe Fordor, $1,800. 47—Convertible, $2,150. 7 pode pa $765: 4d 50: 2d 
CADILLAC '41—6 Clb. Cpe., $750. ’42—Deluxe Club Cpe., $1,300 *86—Convertible, Seats este -2 door, $765; 4 door, $850; 2 door, 
‘47—62 Fy 450. '40—6 Conv., 2 at $1, 585. '47—Deluxe re Se 250 *47- —Pickup, si2 210. ’39—2 door, $750; panel, $510 
wh ee, See OLDSMOBILE ‘4 Deleee Fondat, 3060. '46—Pickup, $1,100; 4 door, $2,000. CHRYSLER 
CHEVROLET '47—66 Conv., $2,540. FORD ° FORD '46—Royal 4 door, $1,975. 
‘47—FM Clb. Cpe., $2,105. 42, 98 Conv., $1,525. '47—SD Fordor, $2,050. '47—4 door, $1,725. . DODGE 
'42—Spec. Dix. Sedan, ' $1,260. '42—66 Sedan, $1,355. '42-—SD Convert., $1,190 "46—4 door, $1,675; 2 door, $1,560; 4| “41—4 door, $1,040. 
’41 Spec. Dix. Sedan, 3 at $3,360; Spec. '41—86 Conv., $1,200. 40-85 Tudor, $628. ’ door, $1,625. pe FORD 
Dix, Clb. Cpe., 3 at $3,460; Spec. Dix. '40—66 Sedan, 2 at $1,880 ‘8885 Serdar $780 '41—2 door, $900. ‘47—2 door, $2,00. . 
Conv., $1,810. PLYMOUTH FRAZER '40—Pickup, $575; 4 door, $550; 2 door.| '46—Club coupe, $1,625 
'40—Spec. Dix. Sedan, $1,300; Panel, '42—DiIx. Sedan, ecko ’47—Manhattan_ Fordor, $2,100 $750; 4 door, . ‘41—2 door, $1,000. 
'42—Dix. Clb. C OLDSMOBILE "88—4 door, $150. '40—Convertible, $90. 
CHRYSLER '41—Spec. Dix. Coie | Spe. * $1,200. '16—Sedanette, $2,000. LINCOLN SoS doer, ee ourey 
*47—Traveler Sedan, $3,285. *41—Spec. Dix. Conv. Cpe., $790 ’42—6 Fordor, $1,050. ’89—Zephyr 4 door, $600. '47--C tible, $2.450 
'46—Town & Country Conv. $2,675 PONTIAC PLYMOUTH OLDSMOBILE '41—-Club coupe, $925. 
"B9—Royal Cpe., $725. 416 Sedanette, $1,160. '47—SD Fordor, $1,980. '41—4 door, $475. Bahn 
CROSLEY '40--8 Sedan, $1,050. "'46—SD Tudor, $1,745. "B89—2 door, $225. OLDSMOBILE 
'47—Pickup, $690. STUDEBAKER ’42—SD Tudor, $910. ‘38—4 door, $400. '47—(79 4 door, $2,275; convertible, $2,- 
’ : PONTIAC PLYMOUTH . ‘ 3 900 - Aone 
DE soTO 47—-Champ. Sedan, $2,100. ‘ i ; 790; (78) 2 door, $2,390; club coupe. 
"42—Dix. Sedan, $1,400. '42—Champ. Sedan, $1,145. 47—} Sedanette, $2,325. 41—4 door, $600; 4 door, $800; 4 door, $2,325. 
40—Champ. Sedan, $755. *46—8 Sedanette, $1,950. '46—(76) 4 door, $2,055; 2 door, $1,925 


*41—DiIx. Sedan, $1,100. 


’42—DIx. Sedan, $1,075. ’39—Com. Sedan, $700. 42—-8 Fordor, $1,075. 40—4 door, $650. 


’39—-2 door, $800; 2 door, $760 
PLYMOUTH 
’47—2 door, $1,930; 2 door, $1.935. 
’46—0O door, $1,625. 
’42—Coupe, $1,050. 
’41—Convertible, $1,160; 2 door, 2 door, 
$950; 4 door, $775; 2 door, $930. 
’40—Club coupe, $875; 4 door, $875. 
’89—Coupe, $635. 
PONTIAC 
*40—2 door, $940. 
*89—4 door, $545. 
STUDEBAKER 
'47—Champion 2 door, $1,925. 
) 


*39—Coupe, , 
WILLYS 
'47—Station wagon, $1,600. 
OKLAHOMA CITY 
(A. I. Pollock) 
(Auction held on Wednesdays. Prices for 


Nov. 5.) 
BUICK 

"47-4 pose, $2,785; 2 door, $2,650; con 
vertible, $2, 

46-4 oe, $2,235; 4 door, $2,475; 4 
door, $2,250. 

"432 door, $1,455. 

*41—-Coupe, \ 

’88—2 door, $390. 

CADILLAC 

*41—-(62-S) 4 door, $1,440. 

CHEVROLET 

’47—4 door, $1,880; 2 door, $2,415; 
club coupe, $1,890; 2 door, $2,125; FL 
2 door, $2,343; club coupe, $2,120; 2 door, 
$2,110; FL 2 door, $2,405; FL 2 door, 
$2,330: club coupe, $2, 240; pickup, $1,940; 
FL 2 door, $2,460; pickup, $995; FL 3 
door, $2,170; 2 door, $2,300. 

'46—FL 2’ door, $1,980; 4 door, $1,645; 
2 door, $1,655; pickup, $1, 480; FL 2 door, 
$2,000; 4 door, 1,860; FL 2 door, $2,075; 
FL 2 door, $1,830; club coupe, $1,695 : 
FM 4 door, $1,815. 

’42—4 door, $1,100; 2 door, $1,080; 
2 door, $1,185; 2 door, $1,275; 2 door, 
$1,375; 2 door, $1,350; convertible, $1,220 

*41—Club coupe, $1,200; 4 door, $1,085; 
pickup, $1,100; 2 door, $1,075; convertible, 
$1,005 ; coupe, $1,135; coupe, $1,260; 2 
door, $1, 150; 2 door, $1, 170; 2 door, $1,- 
220; 4 door, $875; 2 door, $925 ; 2 door, 
$1,050. 

*40—2 door, $850; club coupe, $905; 2 
door, $950; 2 door, $920; 4 door, $945; 
panel, $830. 

"39-2 door, $690; club coupe, $875. 

CHRYSLER 

*41—-2 door, $1,170. 

*39—Coupe, $625. 

CROSLEY 

‘47—2 door, $610. 

DE SOTO 

’46—-Custom 4 door, $1,060. 

*41—Convertible, $1,075. 

DODGE 

'47—Pickup, $1,700; pickup, $1,580; 
club coupe, $2,585; 2 door, $2,400 

’46—Club coupe, $2,065. 

’42—4 door, $1,200. 

*41—Pickup, $840. 

FORD 

'47—Convertible, $2,315; convertible, $2, 
275; 4 door, $2,155; 2-ton truck, $1,700; 
2-ton truck, $1,700; 4 door, $2,155; 2 door, 
$1,800; club coupe, $2,260; 2 door, $1,890; 
2 door, $2,050; convertible, $2,100; 2 
door, $2,300; 2 door, $2,000; 2 door, $2,- 
155; 2 door, $1,985; 4 door, $2,150; 
Sportsman, $2,450. 

'46—Club coupe, $1,760; 4 door, $1,630; 
2 door, $1,695; pickup, $1,440; club coupe, 
$1,775; pickup, $1,405; club coupe, $1,735; 
station wagon, $1,800. 

*41—Station wagon, $600; 2 door, $960; 
2 door, $1,140; 2 door, $1,125; club coupe, 
$1,025; 2 door, $1,110; 4 door, $1,165; 
2 door, $1, 050; 2 door, $960 ; coupe, $835; 
2 door, $830; 2. door, $1,110; 4 door, $1. 
135; 2 door, $1,210; pickup, $640; 2 
door, $1,145; 4 door, $1,005; station wa 
gon, $590; 2 door, $1,085; 2 door, $1,060; 
2 door, $995. 

"'40—2 door, $860; 2 door, $1,050; 2 
door, $960. 

"892 door, $315; 2 door, $385; coupe 
$620; 4 door, $980. 

*88—2 door, $395; 2 door, $760; 2 door, 
$630; 2 door, $680; 2 door, $410; 4 door, 
$690; coupe, $325. 

*36—2 door, $490; 2 door, $365. 


Sixty-nine Fruehauf Factory Service Branches, 
across the nation, distribute and service the new 
Fruechauf line of Truck Bodies. Any one of these 
nearby Branches will assemble your new body in just 
a matter of a few hours and install it on your truck 
chassis — or you can do it. Only 10 easy assembly 
operations needed. Get full particulars about Amer- 
ica’s greatest Truck Body value. Visit the nearest 


Branch or write for Booklet. 












"HUNDREDS OF BODY 
COMBINATIONS TO FIT THE i 













BODY DIVISION 


GMC 
*42—Pickup, $780. 
i -ft. bod; 
san pice 12:6 an by FRUEHAUF TRAILER COMPANY « DETROIT 32 naan 
N 


and mounting on truck 
chassis ready for finish 
paint, $50 additional. Taxes 
extra, 


69 Factory Service Branches 


TRUCK BODIES 


'41—Custom 4 door, $1,010. 
*39—Convertible, $730. 
MERCURY 

"47—2 door, $2,180; club coupe, $2,490; 
door, $2,175. 
‘46-—2 door, $1,840. 
'40—Club coupe, $730. 

OLDSMOBILE 
'46—2 door, $2,080; 4 door, $1,935; 4 
loor, $2,000 
(Continued on Page 37, Col. 1) 
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Used Car Auction Prices 


(Continued from Page 36) 


*41—-2 door, $1,105; 4 door, $1,130. 


'36—2 door, $235. 
PACKARD 
"374 door, $525. 
PLYMOUTH 
5 "47—Convertible, $2,210; 
9 ¢ 
*46—2 door, $1,570; coupe, $1,700. 
’41—2 door, $1,010; 4 door, $1,000. 
*40—2 door, $665. 
PONTIAC 
‘47—4 door, $2,660. 


club 


'42—Club coupe, $1,050. 

"41—2 door, $1,155. 

"38—2 door, . 
WILLYS 


‘47—-Jeep, $1,100; Jeep, $1,575. 


PHILADELPHIA, PA. 


(Ed. Hough Auto Auctioneers) 
(Cars listed below sold during week of 


Nov. 12.) 
BUICK 

’47—-Super convertible, $3,000. 

*46—Super 2 door, $1,800; super 2 doo:, 
$2,200. 

*37—Coupe, $320. 

CHEVROLET 

‘47—FM 2 door, $1,970; FM club coupe, 
$1,980. 

‘46—SM 2 door, $1,645; 
$1,525; FL 2 door, $1,750; 
$1,700. 

’42—-F L 2 door, $1,085. 

’41—Club coupe, $1,060; 
2 door, $915. 

"42—FL 2 door, $1,085. 

"39-2 door, $780; coupe, $435. 

CHRYSLER 

’46—Windsor 2 door, $2,135. 

*41—Royal 2 door, $1.160; Royal club 
coupe, $1,200; 2 door, $930. 

'37—Convertible, $500, 

DE SOTO 

’41—Convertible, $960. 

DODGE 

'47—-Convertible, $2,275. 

"46—2 door, $1,836; 2 door, $1,510. 


FORD 
’47—2 door, bes’ 875; $1,950; 
club coupe, $1,960. 
*46—-Club coupe, $1,600; 2 door, $1,460. 
CURY 
$1,785. 


SM 2 door, 
FL 2 door, 


2 door, $1,000; 


2 door, 


MER 
’47—Club coupe, $2,200; 4 door, 
NASH 


‘47—2 door, $1,675. 
OLDSMOBILE 
"47—(98) 2 door, $2,825. 
'41—(76) 2 door, $1,070. 
"88—2 door, $485. 
PACKARD 


2—Clipper 2 door, $1,060. 
PLYMOUTH 
"46-2 door, $1,530; 2 door, $1,610; 2 
door, $1,635; 2 door, gees 2 door, $1,610. 
’41—2 door, $1,020 
'37—2 door, $420. 
PONTIAC 
’46—2 door, $2,000; 2 door, 
*41—2 door, $075. 
"B9—-2 door, $630. 
*36—Business coupe, $330. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sales. Auc- 
tions every vite. Toe are for Nov. 7.) 


c 
’47—4 door, $2,950; 4 door, $2,500; con- 
vertible, $3,000. 

"46—4 door, $2,200; 4 door, $2,340. 
*42—Convertible, $1,300. 
*41—4 door, $1,080. 

CADILLAC 
*46—4 door, $3,200. 
’42—Convertible, $2,000. 
*41—Club ome RS ox 

VROLET 

‘47—FL 2 Fy $2,300; club coupe, $1,- 


$2,000. 


925; pickup, $1,600; pickup, $1,865; club 
coupe, $1,010. 
'46—4 door, $1,700; 4 door, $1,550; 


pickup, $1,125; 2 door, $1,625; 2 door, 
$1,560; 2 door, $1, 705; 4 door, $1, 700. 
494 “door, $1,025; 2 door, $1,100. 
*41-—-2 door, $1,000; 2 door, $1,055; 2 
door, $775; pickup, $950; 2 door, $775; 
2 door, $1,150; 2 door, $1,090; pickup, 
$1,130; 4 door, $1, “160. 
*40—Pickup, $925; pickup, $775; 
$1,000. 
*39—2 door, $500. 
*38—Coupe, $450. 
"37—2 door, $375. 
DE SOTO 
*46—4 door, $1,815. 
DO 


DGE 

'47—-Pickup, $1,585; 2 door, $2,275. 
'46—4 door, $1,950. 
ORD 

’47—2 door, $2,075; club coupe, $1,950; 
2 door, $2,025; club coupe, $1,965; 2 door. 
2,075; convertible, $1,825; convertible, $2,- 
150; 4 door, $2,075; 2 door, $2,150; 4 
door, $2,050; 4 door, tn OOe 2 door, $1,- 
925; club coupe, aan 

RCURY 
*47—Club coma 2.250; 4 door, $2,400. 
*42—Convertible, $975 ; club coupe, $980. 


2 door, 


OLDSMOBILE 
"B8—4 door, $325. 
PACKARD 
'48—Convertible, $3,550. 
PLYMOUTH 
’47—4 door, $2,050; 2 door, $1,700. 
'46—4 door, $1,710. 
PONTIAC 


‘46—4 door, “ 950. 

42—2 door, $1,050 
STUDEBAKER 

'47—2 door, $2,250. 


BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales. A. R. Wal- 
drep and Doc Lilies, auctioneers. Auctions 
Mondays and one ne Prices for Nov. 10.) 
UIC 
*47—Super 2 door, $2,850; RM 2 door, 
$2,800. 


'46—RM 2 door, $2,250. 
'41—2 door, $900. 


CHEVROLET 

‘47—FL 2 door, $2,025; SM club coupe, 
$1,800; FM 4 door, $2,080; FL 2 door, 
$2,360; FL 2 door, $2,240; FM club coupe, 
$2,050. 

‘46-—SM 4 door, $1,730. 

‘42—-Coupe, $1,050; 4 door, $1,090; club 
coupe, $1,050; 2 door, $1,125. 

*41—2 door, $1,260; 2 door, $1,200; 
club coupe, $1,070; 4 door, $1,380 


'40—4 door, $1,125 
"$2 > 4 door, $750. 


coupe, 


CHRYSLER 
*47—Royal 2 door, $2,220. 
’46—Windsor 2 door, $2,250. 
'42—New Yorker club coupe, $1,010. 
DE SOTO 
"47—2 door, $2,175. 
"46—2 Goor, $1,900. 
DODGE 
"47—2 door, $2,300. 
‘41—2 door, $1,200. 
FORD 
*47—Convertible, $2,230; 
2 door, $2,150; 2 door, 
$2,150; 4 door, $2,010. 
46—4 door, $1,460; 


2,170; 
2 door, 


4 door, 
2,150; 
coupe, $1,630; 
coupe, $1,630. 
‘41-4 door, $975; 
"40—4 door, $900. 


HUDSON 
'46—Super 2 door, $1,400; 
670; 2 door, $1,650. 
MERCURY 
*47—Club coupe, $2,300; 2 
’41—4 door, $1,110. 
OLDSMOBILE 
'46—4 door, $1,990. 
*40—2 door, $750. 


2 door, $810 


coupe, $1. 


door, $2,350. 


PLYMOUTH 
’47—2 door, $2,200; 2 door, $2,100; 2 
loor, $2,010. 
"46—2 oor $2,100; 2 door, $1,560; 2 
loor, $1,530. 


*4i1—Convertible, $980. 
’40—2 door, $755. 
PONTIAC 
"47—(8) 2 door, $2,270; 2 door, $2,330. 
’41—4 door, $850; 4 door, $1,050; 2 















STRONGER HOUSING 


"46-2 door, $2,505. 
door, $1,100. 
STUDEBAKER 
’47—Champion 2 door, $1,700; 4 door, 
$1,800; coupe, $2,130. 


INDIANAPOLIS 
(Ken Schaefer Co.) 
(Auctions held Thursdays. Col. R. V. 
Martin, auctioneer. Prices listed are for 
Nov. 18.) 


BUICK 


convertible, $2,850; 


4 door, $2,615; 2 door, $2, 


’42—4 door, $1, 245; : 2 door, $1,050. 
*41—4 door, $1,055; 4 door, $925. 
*40—Club coupe, $915; 2 door, $740. 
‘B8—4 door, $520. 

‘394 door, $840; convertible, $540 


CADILLAC 
*40—4 door, $1,025. 


CHEVROLET 

"47—FL 4 door, $2,325; 2 door, $2,175, 
FM 4 door, $2,155; 2 door, $2,070; SM 
club coupe, $2,025; convertible, $2,010, 
FM 4 door, $2,040; FM 2 door, $1,930. 

’46--SM 4 door, $1,785; FM 2 door, 
$1,670; SM 2 door, $1,650; 4 door, $1,560. 

*42—-2 door, $1,225; 2 door, $1,390; 2 
door, $1,250; 4 door, $1,040. 

’41—4 door, $1,145; 2 door, $1,060; 2 
door, $1,080; 2 door, $995; 2 door, $830. 

"40—2 door, $910; 2 door, . 3 
door, $825; 4 door, $800; pickup, $710; 
oupe, $710. 

"39—Panel, $375. 

*38—2 door, $500; 2 door, 

*37—4 door, $390. 

"36—2 door, $225. 

CHRYSLER 
*41—4 door, $700. 


*47—Super Supe 


2 door, $2, os 


$460 


Cross-section 
through upset-forged 
spindle and integral 
brake mounting 
flange. The forged 
spindle is electrically 
butt-welded to the 
housing. 


The new Timken ‘Full Cor- 
ner”’ rectangular section at 
thespring seat offers increased 
strength and rigidity without 
increased weight. 


Shown above is a new Timken “3 for 1” Axle 


housing. 


For each size axle, this new Timken-designed 
housing is the strongest ever produced ... yet it 
is no heavier than conventional housings. 

It is forged of high-carbon steel with Timken 
“Full-Corner” rectangular section at the spring 
seat for greatest strength and rigidity with mini- 


mum weight. 


The spindle with integral brake mounting flange 
is upset-forged and butt-welded to the axle housing. 











Reduction 
A sates 





Hyped: Helical 
Doubie-Reduction™ 


*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


DE SOTO 
‘46—4 door, $1,900. 

DODGE 
’47—4 door, 


"46—Club coupe, $2,000; 
825. 


$380. 
‘374 door, $175; 4 door, $170. 
*36—2 door, $465. 


FORD 
’47—2 door, 


$2,110; 2 
club coupe, $2, 
’46—4 door, $1,550; 2 door, $1,520. 


door, 


$2,340; club coupe, $2,295 
4 door, $1,- 


$2,090 ; 


2 


*41—2 door, $1,090; 2 door, $1,040; 
door, $960; 2 door, $930; door, $8 
coupe, $725 ; 2 door, $725 ; club coupe, 


$675; 2 door, $625; 2 door, $525. 
*40—2 door, $860. 


*89—2 door, $675 ; coupe, $410. 
*B8—2 door, $535; 2 door, $425; 
doo 


r, $400. 

’37—2 door, $290; 2 door, $260. 
’36—2 door, $255; 2 door, $455 . 
'35—4 door, $175; 4 door, $160; 

door, $100. 

"84—2 door, $175; coupe, $125. 
FRAZER 
$1,825; 4 door, $1,805. 
HUDSON 
'46—4 door, $1,375; 4 door, $1,310. 
’40—2 door, $840; 2 door, $500. 
LINCOLN 
’42—-Zephyr 4 door, $1,200. 
MERCURY 
'47—4 door, $2,295; 4 door, $2,210. 
’46—Convertible, $1,900; 


"47—4 door, 


2 door, $1,800. 


*41—4 door, $750. 
*40—Club coupe, $800. 


NASH 
’46—4 door, $1,525; 4 door, $1,800. 


2 door, $1,810; 


cies 


’40—Coupe, $380. 
*39—2 door, $450; 4 door 


OLDSMOBILE 

’47—2 door, $2,600; 4 door, $2,825; 2 
door, $2,100. 

2 door, $2,275. 

*46-—2 door, $1,800. 

*41—Club coupe, $1,145; 4 door, $1,040; 
2 door, $1,025; 2 door, 

*39—2 door, $525. 

*86—2 door, $200. 

PACKARD 

*40—Coupe, $400. 

’B9—4 door, $625. 

'35—4 door, $700. 


PLYMOUTH 
’47—4 door, $2,010; 4 door, 
door, $1,870. 


’46—4 door, $1,200. 
'41—4 door, $1,025; 4 door, $450. 
*40—Coupe, $625. 

’*89—2 door, $590; 2 door, $525. 

"B7—2 door, $325; 2 door, $420; 4 door. 


$400. 


$1,910; 2 


$300; 4 door, $280. 

*83—Coupe, $95. 

PONTIAC 

*47—4 door, $2,290; 4 door, $2,225. 

’46—4 door, $1, 940; 4 door, $1,575. 

’42—2 eoee $1,190; 2 door, $1,185 ; 
2 door, $1, 

*41—2 on ‘$1, 125; 4 door, $1,020; club 
coupe, $ 

40-2 door, $825; 4 door, $750. 


*B9—2 door, $625. 

"88—2 door, 3510. 
STUDEBAKER 
’47—Commander 4 door, $2,725; 4 door, 
$2,260; Champion 2 door, $1,830. 
*41—4 door, $910; 2 door, $525; 


20. 
"B9—4 door, $500. 
’B8—4 door, $400. 


2 door, 


The new medium and light-heavy-duty 
Timken ‘3 for 1"’ Series axle housing is 
forged of high-carbon steel. Note flange 
for pilot fit of carrier in housing and 
machined supports for lugs of carrier. 








The heavy steel cover is welded in place at the 
rear, reinforcing the housing and further increas- 


ing its rigidity. 


Increased housing strength and rigidity pay off 
in better axle performance and improved econ- 
omy and durability because they help to maintain 


exact alignment of parts and prevent 


“play” 


which would cause excessive wear. 


Look under the next new trucks you buy. 
Specify Timken “3 for 1” Axles! 


wi co tra eat | 


TIMKEN 


3f/ AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
AXLE DIVISION, OSHKOSH, WISCONS! 
LE BRAKE DIVISION, DETROIT, MIC 
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Facilities 


a thickly populated area where he 
doesn’t have any room to expand 
or where his location is such that 
he can’t draw truck service, he 
must face two issues—either to 
stay out of the truck business or 
move, 

No factory wants a dealer well 
established in his passenger car 
department to move to a new loca- 
tion—their only alternative is to 





No nen Ch 


PRODUCTS 
CONTROL THE Al® 








suggest separate truck facilities if | their truck franchise just as highly| takes all the trucks his factory » 
the dealer is capable of managing|as they do their passenger car| ships him and “dumps” his long = 


two operations and has shown that 
he can do well in the truck busi- 
ness. 

It all depends upon the dealer, 
his ability and his organization. 


The factory truck sales depart- 
ments do not want to get into an- 
another era of “pressure selling” 
trucks through strictly passenger- 
car outlets and having a compara- 
tively few “good boy” dealers spoil 
the profit picture for the thousands 
of sound dealers who look upon 


VALVE CORE 





Sell a Schrader Gauge to Every Vehicle Owner 

THE COMPLETE LINE—ONE SOURCE ONE 
RESPONSIBILITY 

Tire Valves, Valve Caps, Valve Cores, Tire Pressure 

Gauges, Chuck Gauges, Couplers, Blow Guns, Air 

Chucks, Vulcanizers, Service Tools, Hose Fittings, Spark 

Plug Pumps, Accessories. 


franchise. 

If the dealer is set up to get 
100 percent absorption from his 
truck service for his truck de- 
partment, then his truck busi- 
ness bids well to be even more 
profitable than his passenger car 
deal, as he has a much wider 
range of extra equipment to sell 
with his trucks that double his 
profit potential. 

If, however, that dealer is up 
against a passenger car dealer that 


x 


Motorists who get the most tire mileage, fewest 
flats, easiest steering are your best “‘boosters.” The 
two seals help give this type of tire performance. 
Together, Schrader Caps and Cores really protect tires 
against damaging underinflation by 
guaranteeing air-tight valves. 

A sharp eye for missing caps and worn cores quickly 
leads to sales of “spare” boxes in every tube repair. 
Customers appreciate this extra service. 

Watch how fast Schrader Caps and Cores, 
as well as Gauges, are sold from your displays! 

Schrader advertisements in National Consumer and 
Farm Magazines tell motorists to buy where these 
products are displayed. Let your Schrader Displays 
work for you NOW! They speed up turnover and boost 
your service to the TOPS in customer satisfaction. 
Order from your regular supplier today. 











SELL THEM 
BY THE 
BOX OF 5 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
World's Largest Manufacturer of Tire Valves, Gauges and Accessories 


A SALES PROMOTION MANAGER IS NEEDED 
by a Large Motor Car Manufacturer 


A large automobile manufacturer wants 
a Sales Promotion Manager with long 
experience in the industry. He must be 
well equipped to take charge of a large 
and growing factory department. His 
responsibilities will include the develop- 
ment and carrying out of complete 
sales promotional plans for a distributor 
and dealer organization reaching around 
the world. 

The man wanted is probably within 
a few years of forty—one way or the 
other—and has spent his business life in 
selling and in promoting sales. Possibly 
he has directed large sales organizations 
—or has been an assistant sales man- 
ager or an assistant sales promotion 
manager in the industry. He must 
know the automobile business! Suc- 
cessful experience as a retail salesman 
of new and used cars somewhere back 
in his career is important. If he has 
been an automobile dealer or distribu- 
tor—so much the better. 

Perhaps the man we are searching 
for is now with another manufacturer 


Box No. AN-8 © Automotive News, Detroit 26, Mich. 


—in a position where he feels his full 
capabilities are not being used. Per- 
haps he seeks a wider opportunity and 
greater earnings. 

Unless you have all the capabilities 
outlined, and can qualify under the 
most searching inquiry into your char- 
acter and experience, please do not 
bother to answer this advertisement. 
We wish only to hear from able and 
ambitious men who can work closely 
with top management and are fully 
qualified to go anywhere, as may be 
from time to time required, take charge 
of a weak sales situation, and put it on 
its feet. The man this advertisement is 
aimed at, knows the answers! This is an 
important position—and the salary is 
in proportion to the experience, ability 
and hard work required. 

If you are interested, you are re- 
quested to address us giving full details 
of your experience and present posi- 
tion. Your communication and any sub- 
sequent meetings will be held entirely 
confidential. 
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wheelbase units just because they 
take up too much storage space, 
then every truck dealer in that 
area is going to feel the result. 

The truck business is now a mil- | 
lion unit business—several truck 
factories make more trucks than 
the largest independent passenger 
car builders—and the business must 
“grow up” in the retail end of the 
business if it is to remain a prof- 
itable business when the chips go 
down and real competitive selling | 
comes back. 

The profit answer then—as it 
will be in the passenger car end 
of the business—will depend on 
how much absorption the dealer is 
getting from his service and “ex- 
tra” sales. 

The dealer who is looking for- | 
ward to being in a solid position, | 
then, is the dealer who is taking | 
care of his service facilities with ' 





adequate space, proper tools and. es . 
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shop equipment and being in the! | 
right location to get his share of | © 


the tremendous service business 


able. 


Backshop 
(Continued from Page 35) 
Inc., Stewart-Warner Corp., South 
Bend Lathe Co. and about 50 other 
firms who wish to sell their shop 
equipment to America’s largest and 


most progressive market. 
* © * 


AD lunch last week with Jim- 

mie Reardon, of the AAA, who 
was in Detroit on some work with 
our own Michigan State club and 
we found a “hot” topic of mutual 
interest. We believe it is high time 
that the AAA, the AMA, the NADA 
and the Highway Users get to- 
gether and campaign for univer- 
sal street signal and light regula- 
tions as well as universal driving 
regulations. 


There is no doubt in our minds 
—nor in yours, I believe, if you 
will give it a little thought—but 
that the lack of uniformity of 
placement of signal lights, lack 
of uniformity of whether the red 
is on top or bottom of the light, 
whether left turning traffic is 
supposed to wait for oncoming 
traffic to clear before turning, 
ete., are the cause of much of 
our high accident rate—and spir- 
aling insurance rates. 

We think that we have some 
careless drivers here in Michigan 
but it was easy for me to see, a 
couple of weeks ago, how any 
Michigander could get cracked up 
in Los Angeles and be driving 
properly according to Michigan 
standards. 


Buses Flunk 
25 S. C. School Carriers 


Out of 35 Fail 


SPARTANBURG, S. C.—Accord- 
ing to Lt. J. W. Coleman of the 
state highway patrol, 25 of 35 Spar- 
tanburg county school buses in- 
spected by the patrol recently failed 
to pass. 

“Main failure cause,” Coleman 
said, “was the absence of stop arm 
equipment, described as difficult to 
obtain but considered highly es- 
sential to school bus safety.” 

He added that several buses 
failed to pass inspection because 
of defective brakes. 

Lights were reported “fair” and 
several faulty doors were marked 
up on inspection reports. Three 
drivers failed, one on vision and 
two on road tests. 


Connecticut Reports 


High Weight Violation 

HARTFORD, Conn.—A very high 
percentage of violations of the Con- 
necticut gross weight and gross 
registered weight limits of motor 
trucks using the state highways 
has been uncovered since the re- 
opening Oct. 20 of the state’s scale 
houses, according to Connecticut 
state police. 

Ninety-five violations are said to 
have been found at the Berlin scale 
house and an even greater num- 
ber at Greenwich. A total of 11 
scale houses are now in continuous 
operation throughout the state, it 
was added. Gross weight limit al- 
lowed on Connecticut roads was 
raised from 40,000 to 50,000 pounds, 





and the length from 40 to 45 feet, | %1® Euclid Ave. 


unless a special permit is granted. 
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for finance companies and 
dealers financing their 
own time-sales. Write for 
full details. 


RESOLUTE FIRE 
INSURANCE CO. 


83 Chapel S$t., Hartford 3, Conn. 
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Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136 


FOB Cleveland, Ohic 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
Cleveland 3, Ohio 
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Ice Costly for Trucks 





Results of Safety Tests on Frozen Surface 
May Help Cut Accident Costs 


CHICAGO.—Motor transport op- 
erators seeking a means to trim 
soaring costs cannot afford to ig- 
most ledgers—accidents. 


With the approaching winter 
drop in the mercury threatening 
to send accident costs even high- 
er—statistics show that accident 
death rates in snow-belt states 
run 24 to 583 percent higher in 
winter than in summer—opera- 
tors can start now with a hard- 
hitting cold weather safety pro- 
program. 

Help in preventing skidding ve- 
hicles from turning into skidding 
profits will be found in results of 
the latest winter traction tests of 
the National Safety Council, the 
council announced last week. 

Extending its research into the 
skidding and traction characteris- 
tics of commercial vehicles begun 
last year, the council’s committee 
on winter driving hazards, under 
the direction of Ralph A. Moyer, 
research professor of highway en- 
gineering at Iowa State College, 
conducted at extensive test project 
during January and February of 
this year at Clintonville, Wis. 

A summary of the more impor- 
tant test findings follows: 


1. Variations in the “slipperi- 
ness” of ice due to temperature 
and condition of the surface have 
a greater influence on braking dis- 
tances than mechanical factors of 
the vehicle or driving techniques. 


2. The real hazards on road ice 
are the extremely varied and un- 
predictable surface conditions. 

3. Braking distances of straight 
trucks are about 10 times as long 
on glare lake ice as on dry con- 
crete, and from three to five times 
as long on packed snow as on dry 
concrete. 

4. Tire chains reduce truck brak- 
ing distances on ice and packed 
snow from 45 to 80 percent, but 
even with the best chains on all 
wheels, braking distances on, ice 
are still nearly twice those on dry 
concrete. 


5. Sanders may reduce braking 
distances on glare ice as much 
as 30 to 40 percent if the proper 
type of grit and braking tech- 
nique are used. Locked wheel 
stops with sanders are ineffec- 
tive. 

6. Acceleration time with an 
empty four wheel drive truck 
through a speed range of 10 m.p.h. 
on glare ice is about half that ob- 
tained with an empty rear-drive 
truck. 

7. Pumping the brakes can re- 
duce braking distances as much as 
20 percent if the proper technique 
is used. Better steering control 
makes pumping advisable even for 
the inexpert driver. 

8 Power braking can reduce 
braking distances up to 20 percent 


Haney Shows ‘48 


Many Improvements Listed 


For New Tractor 


BEDMINSTER, Pa.—The new 
1948 Bull Terrier tractor, manufac- 
tured by Haney Corp. of Philadel- 
phia, was tested under actual work 
conditions at a novel training 
school here last week. 

Dealers, salesmen and_ service 
men from nearly all the 48 states 
were in attendance at the school, 
which closes this week. 

President R. T. Haney and Sales 
Manager Wilford B. Levasseur 
listed the following improvements 
for the 1948 model: 

A 54-inch wheelbase; new oil 
clutch; stronger steering gear; 
hood shaped like the nose of a B-29 
bomber airplane, and a new ex- 
clusive gravity center bar said to 
assure perfect traction under all 
work conditions. 

Despite the improvements, Haney 
said, the price of the Bull Terrier 
will remain at $575 f.o.b. Phila- 
delphia. 

R. J. Burkholder, director of the 
training school, demonstrated a 
number of new implements to be 
offered with the Haney tractor. The 
featured new attachment is the 
Bush and Bogg lift-type disk har- 
row, which can be operated by 
lever action from the driver’s seat. 








for a truck equipped with hy- 
draulic brakes, but with air brakes 
this technique is not effective. 


9. There is not much difference 
in the “slipperiness” of natural 
road ice and glare lake ice. 


10. Both glare ice braking dis- 
tances and acceleration time are 
less with natural rubber tires than 
with synthetic. 

In order to make the tests as 
comprehensive as possible, more 
than 1,000 stopping, circle and ac- 
celeration tests were made on the 
glare ice surface of Pine lake and 
on nearby roads and streets. 


The tests showed that ice is an 
extremely variable and unpre- 
dictable substance and that every 
driver should expect to encounter 
wide variations in performance 
under actual road _ conditions. 
While braking distances bear a 
relationship to air temperature, 
there are a number of other fac- 
tors which, combined with tem- 
perature, determine the actual 
skid resistance of the ice surface. 

These factors include relative hu- 

























midity, wind velocity, whether it 
is sunny or cloudy, whether the 
ice is freshly shaved or glazed over 
and possibly others. 

The committee on winter driving 
hazards has prepared a complete 
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its Clintonville tests 
which is expected to be available 
for distribution to the commercial 
vehicle industry and others at the 
National Safety Congress to be 
held in Chicago on Oct. 6-10. 


report of 


Ready NOW 


Trico Wrist-Action 
Wiper Blades 





_ 38 


Innovation 
Department Store Is Using 
Tractor-Trailer 


PITTSBURGH. —May-Stern & 
Co., Pittsburgh, is the first depart- 
ment store in western Pennsylvania 
to use a tractor-trailer combination 
for deliveries of merchandise be- 
tween the company’s warehouse 
and six stores, according to Ameri- 
can Bantam Car Co. 

The newest addition to May- 
Stern’s delivery fleet is a 26-foot 
American Bantam supercargo trail- 
er with a 1%-ton Ford tractor. 
The trailer has a carrying capac- 
ity of more than 30,000 pounds. 
Side doors facilitate loading and 
unloading. The standard rear doors 
of the trailer were removed and a 
tailgate and canvas installed to 
meet May-Stern’s specifications. 

Truck-Trailer Sales & Service 
Co., Pittsburgh distributors for 
American Bantam Car Co., deliv- 
ered the trailer, and Midtown Mo- 
tors, Inc., also of Pittsburgh, de- 
livered the 134-inch wheelbase Ford 
tractor. 


Hansen Motors, Inc., 6227 Troost Ave., 
Kansas City, has been incorporated, list- 
ing $50,000 authorized capital stock by 
Einar Hansen, Robert L. Jackson and Lau- 
rence R. Smith. 









— the bigger-profit 


Replacement Blade 


“replacement age” 


@ Hundreds of thousands of original-equipment 
Trico “Wrist-Action” Blades are approaching 


This means a big and ever-increasing sale of 


these new Trico Wrist-Action replacements . . . for 
they are engineered to fit accurately the special 
Trico original-equipment Wrist-Action Arms. 


Priced for bigger profit per sale. Backed by 


circulation magazines. 


national advertising in the country’s largest 


Your jobber has them NOW for immediate 


delivery. 


Wrist-Action advantages: 1—Silent 
reversal; 2—Two-point rocking pivot 
applies wiping edge at correct angle 
and uniform pressure; 3—Snaplocks 


onto arm. 


“4 Windshield Wipers 


Trico Products Corporation, Buffalo 3, N.Y. 
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Daniell Buick 

Daniell Buick, Inc., Bowling 
Green, Ky., has been organized 
with capital stock of $50,000. Prin- 
cipals are Fred R. Daniell, Enola 


D. Daniell and Frederic D. Daniell. 


So closely 
machined and 
honed that you 

never need to 

replace a piston 
(due to wear) 


Murphy’s Service 


Murphy’s Service (Chrysler- 
Plymouth), Old Town, Me., has 
completed its new facilities as part 
of its extensive remodeling and 
modernizing program. 


. just another 
good reason 
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THIS MODEL WA-2264 White Super Power tractor with lowboy semi-trailer, owned 
by Heard & Heard, Inc., of Corpus Christi, Tex., is hauling a giant 1,000-horsepower 


town, Tex., to the city’s lighting plant. 


NSPA Addition 


To Roster Above | 


| Mfg. Co. has absorbed all assets 


100 Mark for °47 


CHICAGO.—Following a special! 
meeting of the membership com- 
mittee here, J. L. Wiggins, acting 
executive vice-president of the Na- 


| engine weighing 114,300 pounds. The engine was hauled through the streets of Robs- | 


McAleer Absorbs Assets 


Of Avon Subsidiary 
ROCHESTER, Mich.— McAleer 


and liabilities of its subsidiary, the 


Avon Tube Corp., McAleer officials | 


announced last week. 


All future business and opera- | 


tions of the one-time subsidiary 
will be conducted as a division of 
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Black Market 
Sellers Referred 
To Psychiatrist 


SPOKANE, Wash.—A dealer who 
sells to the black market “ought to 
see a phychiatrist,” according to 
A. F. McGraw, Pacific Coast re- 
gional manager for Dearborn Mo- 
tors Corp. 

“T can’t understand what goes on 
in a dealer’s mind,” declared Mc- 
Graw, “when he sells a _ tractor 
knowing it won’t remain in his 
community.” 

A $5,000 tractor, he said, during 
its lifetime brings another $5,000 
into the community in the form 
of repairs, servicing and other 
items. 

“A dealer who sells a $5,000 prod- 
uct and then gives away another 
$5,000 is crazy,” stated McGraw. 








Lalomia Files Name 


A business name has been filed 
in the county clerk’s office for West 
Side Motors, 1840 Niagara St., Buf- 

















































with reliable 


. Heil Hydraulic Dump Units 


Lifting 24 tons to a 50° dumping angle in 10 to 15 
seconds is real performance — and that’s just what 
you get from Heil Hydraulic Dump Units. This 
means faster dumping, more trips, lower costs. But 
there are other savings — savings that result from 
unusual reliability. 

You see, the hoist cylinders of Heil Dump Units 
are made of special steel. Machined to extremel 
close limits, they are then honed under an oil bath 
to give them a mirror-like finish. The tolerance be- 
tween the piston and the cylinder is so small, and 
the surfaces so smooth, that you never need to re- 
place a piston due to wear. Moreover, every cylin- 
der must pass an extremely rigid test before it 
leaves the shop. 

This is why Heil Hydraulic Dump Units are 
practicall ssetibin- dase — why they keep on giving 


you the fast, powerful dumping action that saves 
money month after month after month. See your 
nearest Heil distributor for other important details. 





BH-123A4 


THE HEIL co. 


GENERAL OFFICES @ MILWAUKEE 1, WISCONSIN 









BANTAM SUPERCARGO TRAILERS 
give you all 3 


* ADVANCED DESIGN 
* ENGINEERED CONSTRUCTION 
* PRODUCTION-LINE ECONOMY 


VU I Re 


AMERICAN BANTAM CAR CO., BUTLER, PA. 








tional Standard Parts Assn., last 
week announced that 34 more 
members have been accepted by 
the organization, bringing the to- 
|tal increase for the year to date 
above the 100 mark. 

Twenty-seven of the new mem- 
bers are United States jobbers from 
12 states, one is an associate whole- 
sale member from Canada, and six 
are manufacturers. 

The manufacturers accepted to 
membership are Asbestos Mfg. Co., 
Huntington, Ind.; Martin Wells, 
Inc., Los Angeles; Montague Equip- 
ment Co., Troy, O.; 


& Dougherty, Inc., 
Mfg. Co., both of Chicago. 


wholesaler members are New York, 
Texas, California, New Jersey, 
Michigan, Ohio, Massachusetts, Il!- 
nois, Indiana, Connecticut, Tennes- 
| see and Florida. 

| Commenting on the substantia 
membership chairman, said they 
are due to the NSPA 





at an almost unprecedented rate 
without the staging of any con- 
certed drive for members. 


What's What 


Detroit Trade Directory 
Published for ’48 


DETROIT.—The 1947-48 Detroit 
Directory of Business and Industry 
is now available in department and 
| book stores, according to Charles 
| J. Harris, publisher. 


Features listed by Harris include: 


| 1. 450 pages of industrial infor- 
| mation. 

2. 272 pages containing 15,000 
classified listings of Detroit indus- 
| trial concerns. 

| 3. 4,000 listings of Detroit com- 
| panies, naming their purchasing 
| agents, shop superintendents, sales 
| Managers, 
tives. 

| 4, Section listing manufacturing 
| agents, together with the concerns 
they represent. 

| 5. Transportation section listing 
airline terminals in the United 
States, showing the airlines that 
have direct passenger and freight 
flights from Detroit. 

6. Complete postal zone section 
of Detroit. 

7. Trade name section listing De- 
troit trade name products and the 
manufacturers. 

8. Information and officers of 
trade association and engineering 
societies. 


N. C. Car Sales 
+ 
Over Twice °46 

RALEIGH, N. C.—The depart- 
ment of motor vehicles reports that 
new-car registrations through Oc- 
tober in North Carolina were more 
than twice the registrations for the 
10-month period last year. 

The department’s report showed 
45,925 mew passenger cars regis- 
tered so far this year, compared 
with 19,281 last year; and 18,808 
new trucks, compared with 10,668. 


Chevrolet held a slight lead over 
Ford in both car and truck sales. 


Speedway | 
Products Co., Indianapolis; DeMort | 
and Phillips | 


States represented by the new | 


gains made this year, K. R. Miller, | 
industry- | 


wide program. He added that ap- | 
| plications are now being received | 


engineers and execu- 








McAleer Mfg. Co., it was added. falo, by Ben Lalomia. 











(Here’s the ad we are 
running in consumer 
magazines to tell 
YOUR CUSTOMERS 
about NoSPIN) 


would have kept you rolling! 


Remember that day when a spinning wheel on your truck 
or bus cost you chonty? The time when one wheel 7 
helplessly on a slippery surface and the other wheel stalled 
because it had no power? Remember how you were stuck, 
your schedule upset, that big towing bill, how even life and 
property may have been endangered? 


Well, Mister—here’s the answer to that spinning wheel! 
It’s “NoSPIN”! With a NoSPIN installed in your truck or 
bus axle, both rear wheels must rotate when power is applied. ° 
Let’s see how NoSPIN can save you trouble and money, 
give you greater safety and more reliability. 


First—It keeps your truck from getting stuck. Suppose 
your truck loses traction under one driving wheel. With- 
out NoSPIN, you are stalled because, while the wheel with 
no traction spins uselessly, the wheel that 4as traction—the 
wheel that cozdd pull you out—stands still! With NoSPIN, 
when one wheel loses traction, the other still rotates 
with full power and you don’t get stuck. Result—schedules 
maintained, towing bills eliminated, hours saved, rubber 
and gas go further. 

Second—NoSPIN equipped trucks and school busses are 
safer. Elimination of wheel spin means less skidding and 
slewing on slippery surfaces. When traction is poor you 
can speed up and slow down faster and more safely with 
NoSPIN. Result—fewer accidents, faster schedules, more 


reliability. 


What is NoSPIN? It’s a completely automatic device which 
replaces the conventional differential. Easily installed— 
available for most standard model truck axles. Ask your 
truck dealer or write us for more information on how 
NoSPIN can save you trouble and money. 


IT AUT 
De acas ree 


(Formerly Thornton Tandem Co.) 
8701 Grinnell Ave. » Detroit 13, Michigan 


Sold by Truck Dealers Everywhere 
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‘Sell Planes Like Cars’ 


“Stinson today 





erred : | makes of personal aircraft in sales 
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By Jim White 
Staff Writer 


DETROIT. — Automotive sales 
methods are being used to sell 
Stinson airplanes in volume, Stin- 
son division 
dealers and air- 
craft operators 
were told here 
last week by Wil- 
liam A. Blees, 
former vice-pres- 
ident of General 
Motors and now 
vice-president in 
charge of sales 
for Consolidated 
Vultee Aircraft 
Corp., San Diego, 
Calif 


Blees told his audience that 
“there is only one difference be- 
tween the automobile business and 
the airplane business; one travels 
on the ground and the other trav- 
els through the air.” He maintained 
that proven methods of automobile 
sales promotion are _ successful 
when applied to airplanes. 

“These dealer meetings,” Blees 
said, “remind me of the early days 
when a handful of automobile deal- 
ers were attending the same kind 
of meetings 25 years ago. They 
\ooked much the same as you gen- 
slemen look today. They had the 
3zame problem then that you dealers 
nave today; namely, to create a 
market by calling on people. 

“You dealers have to do the very 
same thing.” 


Blees pointed out that Stinson 
is directing its current market 
efforts at men of the professional 
and business world. Such incomes 
make up the “able to buy” mar- 
kets which are not only able to 
buy and maintain an aircraft of 
the Stinson class but who are 
best qualified to turn the utility 
of the aircraft to its own best 
advantage, he said. Ex-GI mar- 
kets are a matter of five to ten 
years away, Blees added. 

“The people who buy airplanes 
today,” Blees said, “are exactly 
the same kind of people who 
bought cars in the early days of 
the automotive industry. I can look 
around today in this (airplane) 
business and see exactly the same 





Wm. A. Biees 
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Now AMALIE gives you a superior 
fleet oi! to sell for cleaner engines 
Per mt oT TL ee 
ance under toughest operating con- 
ditions. It's AMALIE E-D (Extra ora 


New war-developed ingredients add 
efficiency to straight-run 


ease a 
efined AMALIE'’s naturally greater 
ciliness. It's stabilized! Add AMALIE 
oe a and remember 
AMALIE H-D (Heavy Duty) for Diesel 


engines 





See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
@8 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
in the Southwest: 
Sennebern Bros., Dallas |, Texes 


things happening which I saw hap- 
pen in the automobile business 25 
years ago.” 

Blees drew a comparison by 
pointing out that 25 years ago the 
average buyer of that time paid 
$50 for a horse and $500 for a 
Model T Ford. Today, the average 
citizen pays $2,000 for an average 
five-place automobile and $6,000 
for the average four-place aircraft. 


“It is the same picture all over 
again,” Blees said, “with the auto- 
mobile relegated to the position 
of the horse.” 

The Convair executive stressed 
the need for a strong, closely-su- 
pervised dealer organization able 
to maintain standards of service 
and sales to insure the healthy 
financial welfare of its dealers. 
Only by building such a retail or- 
ganization can any producer move 
its product into the retail markets, 
Blees said. 


“Businesses fail,” he said, “not 





has managed to outsell its nearest 
competitor by a wide margin and 
to produce 30 percent of all per- 
sonal aircraft, including lighter 
types.” 

Blees encouraged Stinson deal- 
ers to take a cue from the auto 
dealers’ history by demonstrating 
their aircraft to selected incomes 
in order to create prospective 
buyers. 

“Ever since the first salesman 
in history,” he said, “people have 
been convinced by demonstration. 
The airplane is no exception.” 


Obituaries 





Joseph A. Brown 
WORCESTER, Mass.—Joseph A. Brown, 
president of the former Brown Brothers 
Motors, Inc., died here recently. 
* 
G. B. Bittle 
HAZEN, Ark.—G. B. Bittle, 55, retired 
automobile dealer, died at his home here 
Nov. 15. 
. + + 
A. R. Tulloch 
SPRINGFIELD, Mass.—Allister R. Tul- 


because they can’t build but be- loch, for many years secretary of the 





HONORING THE 25TH ANNIVERSARY of Otto E. Correll with the dealership, Otto 
P. Graff (Ford), 912 Harrison St., Flint, Mich., gave a banquet. He was made service 
manager in 1932. The total years of employment for the above group of Graff’s de- 
partment heads totals 190 years. Front row, left to right: Rex Graff, manager, re- 
building division, 11 years; Art Jesse, foreman, tractor service, 19 years; Bob Zink, 


parts manager, 17 years; 


W. McConnell, 
president and owner, 33 years; Ted Correll, service manager, 


sales manager, 23 years; Otto P. Graff, 
25 years. Back row, left 


to right: Howard Keyes, assistant parts manager, 21 years; Pat Fitzgerald, 
shop, 5 years; Max Graff, vice-president and manager, 12 years; Burris Waters, assis- 
tant parts manager, 8 years; Jack Keyes, foreman, rebuilding division, 9 years; Alton 


Griswold, service foreman, 7 years. 





Springfield Automobile Dealers Assn. and 
for nearly 30 years executive secretary of 
the Employers Assn. of Massachusetts, in 
which post he was credited with promot- 
ing some of the country’s best industrial 
relations, died recently. 


* +. * 
Edwin M. Lipscomb 
NEWBERRY, 8. C.—Edwin M. Lips- 


active in civic and religious circles of the 
community, died Nov. 14 in a local hos- 
pital. 

* * * 


John F. McCaffrey 
CINCINNATI, O.—John F. McCaffrey, 
87, father of John L. McCaffrey, president 
of International Harvester Co., died Nov. 
17 at his home in Fayetteville, O. He was 


comb, 44, local Studebaker dealer and long 'a pioneer farm implement dealer in Ohio 





Want all work and no play 
im your automatic transmission? 


OU can insure your automatic 

transmission against “wobble” 
by using Timken tapered roller bear- 
ings on the countershaft. 


Timken bearings hold the counter- 
shaft in rigid alignment, eliminating 
deflection and end-movement. Gear 
teeth are kept in closer mesh. And 
you're sure of longer transmission 
life because there’s less wear on parts. 


With Timken bearings on the coun- 
tershaft, designs can be simplified. No 
special thrust bearings or washers 
to bother about because Timken ta- 
pered roller bearings take both radial 
and thrust loads. Tapered design also 
permits precise adjustment during 
installation — machining tolerances 
of surrounding parts don’t need to 
be as close. 

Add it all up and you'll see why 
Timken bearings will help deliver 
years of smooth, quiet, trouble-free 
performance at minimum cost. 





LOOK AT DOUBLE REDUCTION AXLES FOR 
EXAMPLE... In scores of automotive 
applications such as this, Timken ta- 
pered roller bearings have long since 


TRADE-MARK REG. U. &. PAT. OFF. 


TAPERED ROLLER BEARINGS 


proved their ability to take the tough 
loads in any combination. When 
specifying bearings remember that 
the Timken Company has been the 
acknowledged leader in the automo- 
tive industry for almost fifty years due 
to 1) advanced design, 2) precision 
manufacture, 3) rigid quality control 
and 4) special analysis Timken steels. 


Feel free to call upon our engineer- 
ing facilities when planning new bear- 
ing applications. In Detroit, phone 
MAdison 1380. The Timken Roller 
Bearing Company, Canton 6, Ohio. 


NOTE TO P.A.'s. Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you will find the Timken Company 
@ supply source of outstanding reliability. 
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Crimmins Named 
To L-M District 


Harry Crimmins as Lincoln-Mer- 
cury manager for the Richmond 
district, 
last week by Joseph HB. Bayne, Lin- 
coln-Mercury general sales man- 


(Calif.) 


Calif. 
was announced 


NEED 
SCARCE 
wae 


BY 
PEE ee Las 


We can supply you with scarce V-8, Mercury 
and Lincoln parts for IMMEDIATE DELIVERY. 
Write, wire or phone us your needs. 


AUTOMOTIVE NEWS, NOVEMBER 24, 1947 


ager. Crimmins succeeds Homer H. 
Shirrell, who has resigned as dis- 
trict manager to open a new Lin- 
coln-Mercury dealership in Santa 
Rosa, Calif. Shirrell will have as 
DETROIT.— Appointment of/|an associate in the new dealership 
Richard F. Weil, of San Rafael, 


Harry Bogue Motors, Dallas, $75,000 au- 
thorized capital stock by Harry and Leotta 
Bogue and Henry G. Butler jr. 


‘GU 83ad3VHOS 





We welcome USED CAR buyers and sellers. 


HARMAN-DANIELS 


LINCOLN-MERCURY DEALERS 


Card 


SCHAEFER RD 


* ORegon 0020 + DEARBORN, MICHIGAN 





Proven & Accepted “WEATHER PROOF” 








Won’t Tear or Rip 
No Holes to Drill 


Aluminum Sun Visor 


PRIMED AND ASSEMBLED 


Please Specify Car Models 


DEALER’S PRICES 
$1395 each. Lots 12 or More 


$1495 each. Lots of 6 






Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 


Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
27338 W. Wisconsin Ave. 


Milwaukee 8, Wis. 








Special Offer 


LICENSE PLATE CLIP 





Immediate Delivery : 


Nept A. N.1 


DEALER. 


DEALER AUTO ACCESSORIES 
8210 Avenue 


Brooklyn 10, N. V. 


BRIGHT CADMIUM RUSTPROOF 


75¢ each °. 
60c e STRONG TENSION SPRING. DOUBLE 
LOOPS. 
In Lots of 18 or More e USED BY EVERY AUTOMOBILE 


LIMITED SUPPLY, ORDER NOW. 


Rax 8G 







Canada 


(Continued from Page 8) 


tion and employment. 


raw materials, machinery 
parts. * * ® 


declared that 


upon employment in our plants.” 


possible proportion of 


ucts,” it was added. 


nadian and export markets.” 

Production cutbacks were one 
of the announced aims of the 
new Canadian program, which 
was put under the administra- 
tion of Reconstruction Minister 
Howe. 


assemblies imported from 


sidiaries. 


250,000 units this year. 
from throughout the 


the pentup demand. 


year ago. 

Studebaker is another U. S. mak- 
er which has indicated interest in 
establishing an assembly plant in 
Canada. * * © 


T= dollar shortage throughout 
the world was cited as the main 
reason behind Canada’s indebted- 
ness to the U. S. Before the war 
the Dominion was able to pay its 
U. S. trade debt out of a trade sur- 
plus with Europe, but now it can- 
not collect from its fHuropean 
debtors. 

Export managers for the respec- 
tive manufacturing companies 
joined the AMA’s Mattix in dis- 
counting the effect of the new tar- 
iff agreements. There was general 
agreement that restrictive ex- 
change policies stand as the most 
formidable barrier to a revival of 
unhampered trading. . 

One export official said Cub 
was the only country where dol- 
lar exchange is free. The island 
republic made possible a boost 
in the U. S. export quota by cut- 
ting duties on some passenger 
cars and granting 50 percent cuts 
on auto and truck bodies. 

Other tariff concessions gained 
by the U. S.: 


The United Kingdom eliminated 
the empire preference and reduced 
the duty on motorcycles by one- 
third. France reduced automobile 
duties by approximately half and 
drastically cut duties on parts. 
Australia granted concessions on 
automobiles and parts and elim- 
inated duty and preference on mo- 
torcycles. India agreed to eliminate 
| British preference on imports of 
automobiles and parts within six 
| years. Czechoslovakia and Norway 
reduced duties on automobiles and 
trucks. Chile reduced duties on 
trucks, buses and jeeps by over 90 
| percent. 


The lowered tariffs go into effect 
Jan. 1 for Australia, the Benelux 
union (Belgium, Luxembourg and 
the Netherlands), Canada, France 
and the United Kingdom. Other 
signatories of the agreement have 
until next June 30 to put their new 
rates into force. 

Canada also disclosed that im- 
port of some $90,000,000 of auto 
parts would be curbed to some de- 
gree under a capital goods permit 
evatem 












He men- 
tioned the possibility of future list 
price cuts for Canadian-made cars 
because of the reduced tariffs on 
and 


Ford of Canada statement 
‘it seems clear 
that the volume of production will 
be reduced and that this undoubt- 
edly will have an adverse effect 


“Ford of Canada always has fol- 
lowed a policy of using the highest 
Canadian 
materials and labor in its prod- 
“There are 
some parts of the car which are 
simply not obtainable in Canada 
at any price and other parts, such 
as body panels, which would be 
prohibitive in cost if they were 
made in Canada for the relatively 
small volume required by the Ca- 


Howe said he would confer with 
the Big Three manufacturers on 
plans for Canadian plants to boost 
their production of parts and sub- 
the 
States. By this, Howe said, it is 
hoped to save scarce American 
dollars and cut down the “one-way 
flow of parts” between the parent 
companies and their Canadian sub- 


Canada’s total production of cars 
and trucks is expected to exceed 
Reports 
Dominion 
show that a much larger supply 
of vehicles will be needed to meet 


George W. Mason, president of 
Nash-Kelvinator and of Nash Mo- 
tors of Canada, said that shortages 
of equipment and materials have 
“unavoidably delayed” Nash from 
putting its Toronto plant into pro- 
duction. The assembly project was 
announced by Nash more than a 


2 and every sale represents a 


TRUCK SECTION 


does not involve iron producers o 
iron. 

In both the original and the 
amended complaint one of the 
principal allegations relates to 
concurrent use of basing point 
practices as a means of estab- 
lishing and maintaining collusive 
delivered price quotations. 

The original complaint was di- 
rected generally against all mem- 
bers of the institute, although it 
specifically named as respondents 
only 26 corporations as represen- 
tatives of the entire membership 
The respondents are granted 20 
days to answer the amended com- 
plaint. 


Steel Producers 
Hit in Amended 
FTC Complaint 


WASHINGTON.—An amended 
complaint charging the American 
Iron & Steel Institute, and 101 
producers of steel products, with 
conspiracy and collusive action to 
fix and maintain delivered price 
quotations and to restrain compe- 
tition was issued here last week 
by the Federal Trade Commission. 

The original complaint, issued 
Aug. 14, was directed against pro- 
ducers of both iron and steel prod- 
ucts. The amended complaint is 
restricted to steel producers and 


Bluebonnet Buick Co., Brownwood, $25,- 
000 authorized capital stock by A. E. 
Christenberry, Donna G. Christenberry an‘ 
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Every STUR-DEE you see on 
the road represents a sale 


profit to some dealer. Are 
you getting your full share 
of this business? Write for 
details, prices, discounts. 
Voltz Bros., Inc., 2520 
Indiana Ave., Chicago 16. 





BECAUSE THEY OFFER THE MOST 


'N Wractical VTL 


KAISER-FRAZER CARS 
good, bad or ‘Saghhhon 


& PENDENT TEST REPS 


moe -FRAZE RT 
ow KAIS on aa CAR Ss” 


. automotive authority 
wNEecTION WITH K-F ORGANIZATIC 
























hy wonder about Kaiser - Frazers? 
Now you can dnow, This expert, 
uncensored report by an unbiased 
authority pulls no punches. How 
did Kaiser perform on 3000-mile, 
grueling, impartial test run? Can it 
take it—climbing Pike’s Peak, 
coasting down? How about gas, oil 
mileage in city, in country? What 
do 3000 owners now think of their 
K-F cars? This book tells all. Con- 
tains 100 photos, expert part-by- 
part car analysis, interesting and 
humorous experiences. 


MAIL COUPON NOW 
Sn Ue eats 
f les Angeles 6, Califersia 





















Most unusual and complete in- 
vestigation ever made of any car. 
Thousands are buying it. Order 
today. A big value at only $1.50 
postpaid. Deluxe edition, $2.50. 
Money - back guarantee. 
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TRUCK SECTION 
After Long Study et 
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Nonglare Headlights 
Face Dim Future 


(Continued from Page 1) 


M. Northrup of Hudson—summar- 
ized its findings as follows: 

“The automobile industry, with 
the cooperation of the Polaroid 
Corp. and the General Electric Co., 
has developed a complete polarized 
headlighting system in order to in- 
vestigate its possibilities as an an- 





BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 
no holes. Set it up in 30 minutes 
and run it 24 hoyrs a day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept. A-3. 80 Oakland Ave., Manchester, Conn. 


DISTRIBUTORS 
WANTED 


Automatic », 


¢ 


a 


Spark Plug { 
Cleaner 


Many choice sales | 
and distribution 


able. 


Write, wire or phone 


Specialty Products Co. 


1776 BROADWAY, NEW YORK, N. ¥. 
CIrele 5-4283 


swer to the glare problem. The sys- 
tem has been subjected to exten- 
sive testing and study not only by 
the industry’s lighting engineers 
but also by the same engineering 
executives who were responsible for 
the development of the Sealed 
Beam headlamps. 


“ON THE basis of this develop- 
ment work, the Engineering 
Liaison committee of the Automo- 
bile Manufacturers Assn., which 
has been responsible for the inves- 
tigation, has recommended against 
the adoption of polarized headlight- 
ing at this time. This recommen- 
dation has been approved by the 
board of directors of the associa- 
tion and is concurred in by the 
Ford Motor Co., which has cooper- 
ated in the program. The recom- 
mendation is based on the follow- 
ing considerations, among others: 


‘1. The full benefits of such im- 
proved seeing and relief from glare 
as may be afforded by polarized 
headlighting when driving on rural 
roads would be obtained only when 
used on all cars. 


“2. Such universal rural use can- 
not be secured quickly since there 
appears to be no practical way to 
quickly convert the more than 
thirty million cars on the highways 
to polarized headlighting. 


“3. Introduction of polarized 
headlighting on new cars only 
would be followed by a lengthy 
period of mixed use of new and 
present headlighting. 

“4. During this period of mixed 
use, among the probabilities fore- 
seen are the following: 


“A. Drivers who have paid the 
higher prices for new cars made 
necessary by polarized lighting 
would be disappointed at the long 
delay in getting the advantages 
of the new lighting in any large 
percentage of meetings with 
other cars at night. | 
“B. Careless or discourteous driv- | 
ers of cars with present lighting 
could use their upper beams to 
glare the drivers of polarized 
lighting, and at the same time 
protect themselves against the 
glare of the polarized beam sim- 
ply by equipping their cars with 
polarized viewers. 
“C. The percentage of drivers of 
polarized lights who would be 
careless or discourteous in the 
use of the polarized beam, when 
meeting cars with present light- 
ing, may be expected to be as 
large as it is with drivers of 
Sealed Beam cars, and just as 
hard to control through police 
power as at present. 
“D. Thus glare would continue to 
be a problem, and particularly 
during the first part of a period 
of mixed driving might well pro- 
duce a build-up of public resent- 
ment against polarized lights 
that would result in the repeal 
of permissive legislation in some 
states. This would interfere seri- 
ously with interstate motoring 
and incidentally produce serious 
problems in the distribution of 
mass produced automobiles. 

“5. New hazards will develop in 
the use of polarized headlighting 
at hill tops, curves, and when over- 
taking and passing unless all driv- 
ers follow different practices than 
those used by some drivers today. 
It has been difficult in the past to 
persuade many drivers to change 
their habits by educational meth- 
ods. 

“Based on experience to date, the 
committee is not convinced that 
the benefits during a considerable 
period after complete conversion to 
polarized lighting will overbalance 
the troubles which it feels certain 
will develop in the long transition 
period. Therefore, the committee 
believes that it is not in the pub- 
lic interest to introduce polarized 
lighting at the present time. 

“The committee would be very 
glad to study, in cooperation with 
the administrators if they so de- 
sire, any new developments which 
may promise to make the intro- 
duction of polarized headlighting, 
at some later date. a worthwhile 


venture in the interest of public 
safety. 
> * a 
H= is a summary statement 
by Land: 

“The Polaroid headlight system, 
providing glare-free night-driving, 
visibility by and beyond the on- 
coming car, and greater open-road 
visibility, is now ready technically 
and suitable for mass production. 

“Using present-day headlights, 
there is no known solution to the 
problems of glare and the accom- 
panying poor visibility. It is agreed 
that the Polaroid system provides 
a full solution to these problems 
when all cars are equipped. 

“Apparently, the most practical 
method for introducing the sys- 
tem is for manufacturers to start 
building it into new cars on an 
agreed date. This means that 
some years would pass before all 
cars have polarizing headlights. 
During this period, drivers of 
Polaroid-equipped cars will ob- 
tain better seeing on open roads, 
and freedom from glare when- 
ever they meet a single Polaroid- 
equipped car. For the Polaroid 
driver, the number of glare-free 
single meetings will increase in 
direct proportion to the number 
of newly equipped cars. 

“Measurements under controlled 





New Insurance Benefits 


Offered GM Workers 

DETROIT.—A new and sub- 
stantially improved group insur- 
ance plan that represents one 
of the most advanced moves of 
its kind yet undertaken by in- 
dustry, has been adopted and 
will be offered to General Mo- 
tors salaried and hourly workers 
in January, President C. E. Wil- 
son announced Friday. 

The plan will add millions of 
dollars in benefits for GM men 
and women, as well as giving 
better protection for them and 
their families against total loss 
of income due to death, illness 
or injury, Wilson said. 


nn 
conditions show that during this 
transition period, the night-driver 
glared by misuse of lights will ex- 
perience no greater hazards than 
he does during the present transi- 
tion from pre-Sealed Beam to 
Sealed Beam cars. There is no so- 
lution for the occasional misuse of 
present-day headlights, whereas 
any misuse of Polaroid headlights 
will automatically end with the 
transition period. 


“Now that it has been demon- 
strated by the automotive industry 
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that drivers of meeting cars equip- 
ped with polarizing systems obtain 
road vision without glare, the next 
step, it seems to us, should be an 
active program led by the industry 
and the administrators to select the 
best introductory procedures.” 
+ « + 


L™= RICHARDSON, new presi- 
dent of the American Assn. of 
Motor Vehicle Administrators, 
pointed out at the meeting that 
AAMVA members are now studying 
the system as applicable to various 
states, but doubted that a decision 
would be reached before next year’s 
convention in November. 


Portsmouth Firm Sues 


For $607 in Resale 

PORTSMOUTH, 0O.— Damages 
amounting to $607 are sought by 
Watkins Motor Co. in a_ suit 
against Dean Slavens, of Ports- 
mouth, who is alleged to have vio- 
lated a new-car resale agreement. 

Watkins’ complaint charges that 
Slavens, after agreeing to keep his 
$1,983 new car for at least six 
months, sold it on the day of de- 
livery to a Kentucky used-car 
dealer for $2,590. The Portsmouth 
dealership asks the difference in 
damages. 








This new addition 
doubles the size of 
Beth-Allen Sales Co., 
of Allentown, Pa., 
providing new service 
headquarters and per- 
mitting expansion of 
sales facilities and 
parts department. 






J 


President of Beth-Allen since 1915 is C. E. Kline, center, above. Others from left to right are: James 
A. Savage, secretary and parts manager; Howard L. Kline, vice-president and service superintend- 
ent; Arthur V. Buck, treasurer and service manager; and William Follweiller, general foreman. 


Another 


Truck Headquarters ... 


THREE YEARS AGO, C. E. Kline, president 
of Beth-Allen Sales Co., of Allentown, Pa., 
announced an expansion program by 
saying: “The White franchise is the best 


in the industry.” 


This year, this progressive White Dis- 
tributor is completing another expansion 
that DOUBLES the size of their building, 
adding new emphasis to his statement of 


three years ago. 


The largest truck headquarters in the 
Lehigh Valley, Beth-Allen Sales have 





GROWS 


completed a new addition of 12,000 
square feet, to be used as headquarters for 
Personalized Service and Preventive 
Maintenance. . 


. completely modern and 


efficiently equipped. 


expansion,” 


‘The success our customers have with 
Super Power is reflected in our business 
Mr. Kline says. “Enlarging 
our service facilities enables us to do a 


more complete job of serving our custom- 


ers, and that means MORE business with 
Super Power.” 


THE WHITE MOTOR COMPANY « Cleveland 
Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 


For more than 45 years the greatest name in trucks 
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Newark Area Dealers 


Slate Parley Today 


NEWARK, N. J.—The Essex 
County Automotive Trade Assn. 
will hold its annual meeting to- 
day (Nov. 24) in the Military Park 
hotel here. 


William L. Mallon, association 


AUTOMOTIVE NEWS, NOVEMBER 24, 1947 


secretary-manager, said there will 
be an election of seven trustees 
to serve for the ensuing three 
years, plus an annual report from 
the officers. George McCutcheon is 
in charge of arrangements. 


Truitt Buick Co., Amarillo, listing $50, 
000 authorized capital stock by A. H. an: 
Lucille Truitt and E. A. Armstrong. 





Better... All Ways! 
Chrome Plated Protecto 


GRILLE GUARDS 


They're in demand everywhere . . . because they are bigger 
and better — and cost no more than ordinary guards! 
Handsomely designed ... TO FIT ALL MAKES OF CARS... 
13 gauge steel tubing, 1 - 1/2 inch diameter. And they have 
a heavy chrome plating that lasts and looks better, longer! 
No drilling, no tapping . . . easily installed. 


ALSO Extra Heavy Chrysler Grille Guards — Extra heavy, 
extra sturdy guards, 1-3/4 diameter. Heavy chrome plate 
finish, designed for Chrysler cars. 


WIRE TODAY ... IMMEDIATE DELIVERY 


A FEW MORE ALERT DEALERS 


WANTED, WRITE 


ROP-LOC PRODUCTS CO. 


1401 WEST 9TH ST. 


CLEVELAND 13, OHIO 








SAVES LIVES... . 


Give Your Customers a Full, Better and Safer 


Brake with Proper Clearance at All Times 


Install 
SHUMAN AUTOMATIC 
BRAKE ADJUSTERS 


Patent Nos.2,184,683-2,378,662 | 

all Lockheed 
iiuck brake systems. Fits 
Ford, Mercury, Chevrolet, 
General Motors Trucks, 
Dodge, De Soto, Plym- 
outh, Chrysler and Nash. 


For 


HELPS SOLVE MANY BRAKE PROBLEMS 
Ask Your Jobber or Write for Full Information 
SHUMAN MANUFACTURING CO. 


834% Venice Blvd. 


and | 








a_i De 
Quick and Easy to Install 
Safe and Dependable 


Reasonably Priced 


Los Angeles 15, Calif. 





Smear 
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figure, rather than the average 
base value (minus repairs) figure, 
or wholesale figure, which the 
guidebook lists as maximum rec- 
ommendation for trade-ins. 

* * * 


T°? UNDERSTAND Judge Skill- 
man’s reasoning, or lack of it, 
on the broad problem, here is how 
sales tax officials, dealers and most 
other people figure the sales tax. 

On the new car, it is the full 
amount the customer pays for the 
car. The trade-in has no considera- 
tion at this time. Then, if the dealer 
retails the used car, the sales tax 
is to be paid on the full retail 
price. 

But if the dealer wholesales it 
to a used car dealer, no tax is 
paid since the used-car dealer 
collects the tax for the state 
when he sells the car to an in- 
dividual. 

However, here is how Judge 
Skillman would run the business: 

“It seems to me entirely clear 
that the legislature intends that 
retailers should pay a sales tax at 
3 percent on the actual gross pro- 
ceeds of what he receives in a sale, 
whether it be money, or money plus 
cars, or money plus pigs or cows.” 
In other words, if the delivered 
price of a new car were $1,500, 
and the purchaser turned in a used 
ear on which he was allowed $500 
and which the dealer could sell for 
$1,000, the dealer should pay the 
tax on $2,000. 

Judge Skillman told Automotive 
News that it didn’t matter what 
the purchaser turned in—“a dia- 
mond ring, a car or a bond”—what- 
ever it was became part of the 
gross proceeds. And if it were 
worth more than the dealer al- 
lowed on it, the sales tax should 
be charged on the difference in ad- 
dition to the selling price of the 
new car. 

+ + * 

E URGED the state to audit 

new-car dealer books on this 
basis and collect the tax on any 
money made on trade-ins. 


“If I were to lay down the rule,” 
he said, “I would allow the dealer 
a reasonable profit on trade-ins. I 
would still insist there be some 
actual relationship between the 
amount allowed and the real value 
of such car.” 

However, there is a point Judge 
Skillman overlooks which makes it 
unlikely that the state will follow 
his system. In ordinary times, the 
dealer takes a loss on trade-ins. 

Shall the dealer then be al- 
lowed to subtract that loss and 
pay the sales tax on the lower 
figure? 

It is not likely that the state 
would like to do business that way, 
for there are more times when the 
dealer takes a loss than a profit. 

- * e 
IN ADDITION, if there be a dif- 
ference between what the dealer 
allows for a trade-in and what he 
gets, it is not all profit. If the 
dealer retails the car, he must put 





Singleton Faces 
Bankrupt Claim, 


More Warrants 


CLEVELAND.—Police here last 
week sent out a nationwide order 
to pick up John W. Singleton, used- 
car dealer who has been missing 
for almost a week. He was last re- 
ported to be in Detroit. 

Police Capt. Thomas A. Murphy 
said 95 unsatisfied customers are 
seeking claims of over $189,936. 

In addition to charges of larceny- 
by-trick and embezzlement, invol- 
untary bankruptcy has been asked 
against him in federal court here 
by creditors who claimed he owed 
them deliveries on cars for which 
they had given deposits. 

Singleton is not available, but his 
attorneys declared that he would 
fight all the charges. 


Salmon & Widmeyer 

Salmon & Widmeyer, Inc. (Chev- 
rolet), Louisville, N. Y., has opened 
its new salesrooms and service de- 
partment. Donald Salmon and Har- 
old Widmeyer are partners in the 
firm. Augustus Lee is service man- 
ager. 


lit in shape, have it take up space|makes about ruling on the actual 
in his shop, and make allowance| value of the used car traded in, 
for the expense of selling and over-| what about the actual value of the 


head. 

If he wholesales it, he still has 
handling expense. In addition, he 
must allow for changes in the 
used-car market, which will move 
down as new-car production rises, 
as well as the possibility that 
there may be something serious- 
ly wrong with the car that he did 
not notice when he appraised the 
car. 


new car sold? 


Despite Judge Skillman’s allega- 
tions, the big majority of dealers 
are still trading away $10 bills 
for $8. 

Judge Skillman has made a big 
noise about the few dealers who 
sell new cars for their actual 
worth. Is he now going to insist 
that all dealers sell new cars for 
their actual worth? That would 


As for the point Judge Skillman seem consistent. 








Because: 





Every body pound 
SAVED 

is a payload pound 

GAINED ... . 





.-- ARMORLITE Brings You Van Panels of Super-Lightweight 
ALUMINUM and MAGNESIUM 


Here is a rugged, feather-light truck body made of Aluminum and 
Magnesium, both lightweight metals with amazing strength. Think 
of the tremendous saving in body weight, with consequent increase 
in payload pounds! Larger interiors accommodate bigger loads. 
You'll make more profits per trip, and enjoy sharp reductions in 
operating and maintenance expense. 

Get full details on light, tough ARMORLITE van panels today. 
See your distributor, or write us for illustrated literature. 






By the World’s Largest 


Gx 
and 





ay ORLITE 
euaneeeh yrs 


Available Through Body Distributors Everywhere 
Commercial Body Division, ELECTRIC BOAT COMPANY, Groton, Conn. 


Quantity 
PRODUCTION 
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IRON CASTINGS 
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PRODUCTION FOUNDRIES 
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ESTABLISHED 1866 


THE WHELAND COMPANY 
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MAIN OFFICE 
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CHATTANOOGA 2, TENNESSEE 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 








Ended Same Ended 

Nov. 22, Week Nov. 15, 

1947 1946 1947* 

GENERAL MOTORS 30,823 31,993 381,440 
Chevrolet ............ 14,211 16,281 14,682 
DEEL, See 6486000 %0500 6,201 5,917 5,960 
ns 06-6556 vdeo d 4,712 4,489 5,012 
Oldsmobile .......... 4,015 4,187 
it ane 6.4.5, 004.0 1,684 1,064 1,699 
CHRYSLER ........... 17,302 11,160 16,865 
Re 7,801 4,712 7,412 
eee 5,201 3,571 5,168 
Perr rrr 2,401 1,629 2,402 
DO, cca baececseden 1,899 1,248 1,883 
ET 05-6 es cicenie cue 19,564 13,472 19,233 
EE ar 15,341 10,665 15,137 
EE womeweeeemees 3,539 2,391 3,406 
Ns 250 cones 040 9.6.6 684 416 690 
KAISER-FRAZER 4,084 1,102 4,029 
NY s ic’nig'e & 6% eave 2,001 290 2,099 
PE in. 5 uinieis.6  0:00.0'6,0= 2,083 812 1,930 
STUDEBAKER ........ 3,188 2,084 3,161 
CE che cde sesss Geese 2,660 2,733 2,438 
2,134 956 

1,420 936 

530 812 

| ere 364 328 323 
Total Cars, U. S. .... 81,114 66,956 80,193 


+Station wagons. *Revised. 





COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 








Week Week 
Ended Same Ended 
Nov. 22, Week Nov. 15, 
1947 1946 1947* 
CHEVROLET .......... 10,069 7,753 9,739 
EE sins aun 600 60506.08.0 3 5,489 100 
0 a ee 3,196 2,703 2,812 
INTERNATIONAL 3,331 2,807 3,461 
ERY s5 so b0s0¢s.00: 1,821 1,849 1,798 
STUDEBAKER ........ 1,596 1,174 1,600 
Rs da tn aed dc Glease 1,701 1,886 1,687 
Eee eee 554 551 566 
eee 342 39 451 
IIL: .-:4:'3:9.6  610;a.0.0 06.4 06 440 283 426 
DIAMOND T .......... 329 314 326 
FEDERAL ............ 248 156 241 
EE is te eds o.0:d.0he- omnes 117 ele 
Se 81 —T 73 
MISCELLANEOUS 442 454 442 
Total Trucks, U. S. .. 24,153 25,575 23,722 
Total Cars, Trucks, 
i Re re err 105,267 92,531 103,915 
Total Cars, Trucks, 
soe oh ela er 5,404 3,829 6,301 
Grand Total, Cars and 
Trucks, U. S. and 
‘mbeteesies aus 110,671 





Jan. 1 dan. 1 
Total to to 

Nov. Nov. 23, Nov. 22, 

1947 1946* 1947* 
92,905 664,835 1,269,920 
43,149 314,306 609,788 
18,060 127,972 242,229 
14,629 108,929 195,374 
11,974 90,454 170,956 
5,093 23,174 651,573 
50,759 483,929 674,659 
22,399 217,746 308,654 
15,553 140,761 198,974 
7,209 69,236 92,203 
5,598 56,186 74,828 
57,591 403,609 671,102 
45,267 330,518 535,646 
10,289 61,780 109,481 
2,085 11,311 25,975 
12,531 6,546 123,057 
6,347 2,206 62,760 
6,184 4,340 60,297 
9,377 66,501 109,182 
7,549 87,410 100,594 
3,041 82,546 91,481 
8,370 37,044 46,233 
2,401 4,065 29,482 
1,004 3,457 =: 117,321 
240,528 1,839,942 3,133,031 

Jan. 1 Jan, 1 

Total te to 

Nov. Nov. 23, Nov. 22, 

1947 1946* 1947* 
27,605 261,908 287,715 
657 175,948 241,248 
9,529 118,345 154,522 
9,716 99,001 135,741 
5,463 63,112 75,471 
4,752 37,157 60,465 
5,043 31,490 57,925 
1,671 15,109 19,159 
1,055 3,507 18,729 
1,309 11,918 17,546 
1,007 7,309 14,650 
665 5,370 9,242 
ones 3,082 2,917 
243 Pe 2,928 
1,328 28,255 20,287 





70,043 


851,511 1,118,545 


310,571 2,691,453 4,251,576 


18,016 


134,618 231,036 


96,360 110,216 328,587 2,826,071 4,482,612 


Note: combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 69,939 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Battery Shortage 
Due to Fear, 


Murray Declares 


MEMPHIS. — ‘Fear buying” by 
the public has created an artificial 
shortage of automobile batteries in 
the nation, C. E. Murray, execu- 
tive vice-president of Willard Stor- 
age Battery Co., said here last 
week. 

Murray and other officials of the 
Willard Co. attended dedication 
ceremonies of the company’s new 
plant at 3453 Chelsea Ave. and a 
testimonial dinner at Hotel Pea- 
body. 

Murray said that motorists 
should make certain that their bat- 
teries need replacement before 


St. here, 


by PAA. 


buying a new one. Battery output 
has been expanded continually, he 
said, but is unable to meet the 
increased demand. 

The Memphis plant, built at a 
cost of $1,000,000, is the fifth plant 
to be built in the U. S. by Willard. 
It will have an estimated capacity 
output of 250,000 batteries yearly. 


PAA Offices Moved 


To Assn. Building 


HARRISBURG, Pa.— Offices of 
the Pennsylvania Automotive Assn. 
are now located at 1925 N. Front 
it was announced last 
week by C. S. Klugh, manager. 

In addition, telephone numbers 
have been changed to 5-7148 and 
4-5053. The new building is owned 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 
RUBBER-TO-METAL ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 


2210 FISHER BLDG. 


The Qnio RuBBER COMPANY - 





TULA ae 





Output 


(Continued from Page 1) 

pyowavee. worker attendance is 

traditionally bad after a holi- 
day and a fair estimate of out- 
put in U. S. plants this month 
seems now to include about 300,000 
cars and 86,000 trucks. Canada 
should still be able to add about 
23,400 cars and trucks to the ac- 
counting. 

Paralleling the auto ——- 
output performance last 
was that of the steel Sinken 
whose operations throughout the 
country were raised to 97.5 per- 
cent of capacity. 

The increase, according to trade 
sources, stemmed from minor fluc- 
tuation in operations rather than 
any indication that the scrap and 
pig iron shortages, which continue 
to harass steel output, are easing. 

Steel companies said they were 
hopeful there would be no neces- 
sity for further cuts in quotas to 
consumers following those they 
have already been forced to make 
for the balance of this year. 

a * + 

OST steel companies have 
adopted the policy of imme- 
diately refusing customers who ask 
for quota increases, rather than 
to give them false hopes for ad- 
ditional steel which might never 

be delivered. 

In the opinion of the steel in- 
dustry the effect of the Marshall 
plan on the steel industry will 
be confined largely to a redirec- 
tion of the tonnages now being 
exported, or somewhat in line 
with President Truman’s declar- 
ation that exports should go 
where they are most needed. 

It was pointed out that steel re- 
quirements for Europe in 1948, as 
outlined in Paris, are well within 
the total tonnage being shipped 
from the U. S. this year. 

However, comparatively small 
amounts have been going to those 
countries expected to take part in 
the Marshall plan. 

Steel officials believe that some 
sort of export control will be ef- 
fected to correct that condition, 
rather than any attempt to form a 
full-scale allocation plan. 

The continuing scrap shortage 
is forcing more and more steel 
companies to tie up consumers 
on the return of process scrap. 
Large tonnages of this scrap are 
now being returned to mills by 
steel fabricators at prices below 
those for which scrap can be ob- 
tained in the open market. 

Efforts of the steel industry to 

improve the steel supply situation 
by expanding existing capacity, are 
not expected to have much effect 
in the near future. 

Basically, the steel industry’s 
problem is said to be one of ingot 
capacity. And, it is added, comple- 
tion of various new finishing fa- 
cilities will mean only an increas- 
ing tightness in other lines until 
the comparatively slow job of 
building ingot capacity can be ac- 


complished. 
* > * 


Studebaker Will Build 


Mexico Assembly Plant 

LAREDO, Tex.—Studebaker will 
build a $300,000 assembly plant in 
Mexico, probably in Nuevo Laredo, 
Dewey W. Smith, executive vice- 
president of Studebaker Corp., dis- 
closed here last week. 

The plant will supply Mexico and 
Central American countries, Smith 
explained, adding that the cars and 
trucks would be shipped from the 
U. S. in knocked-down form for as- 
sembly in Mexico. Other Mexican 
cities under consideration, he add- 
ed, are Monterey and Mexico City. 


Parley Set Dec. 8 


In Milwaukee 


MILWAUKEE. — Approximately 
275 dealers are expected to attend 
the annual banquet meeting of the 
Milwaukee County Automobile 
Dealers Assn., to be held Dec. 8 
in the Empire room of the Hotel 
Schroeder. 

Henry L. Nunn, president of 
Nunn-Busch Shoe Co., will speak 
on employe relations. New associa- 
tion officers and directors will be 
announced. 


Lyons-Peickert Motors, Inc., Laredo, 
$20,000 authorized capital stock by John 
E. Peickert, Henry W. and Mar- 
caret ©. P 





BELIEVING THAT THIS ts the time to prepare for the day when cars will again 
be plentiful and competition keen, Joseph Hughes, president, Hughes Motor Mart, Inc. 
(DeSoto-Plymouth), 363 Highland Ave., Somerville, Mass., has recently completed an 
extensive alteration program. The new headquarters is a single-story concrete and 


brick building with 24,000 square feet of floor space. The service department, under 


the direction of M. 


Congress Likely to Pass 


New Curbs on 


St. Pierre, occupies 18,000 square feet. 


Credit 


(Continued from Page 1) 


President. Terming the Presi- 
dent’s inflation message “a call 
for a more colossal OPA,” House 
Speaker Martin said the chance 
of action on the economic pro- 
gram at this session is slight. 

He said the Republican leaders 
would wait for the Administration 
to submit its own bills for foreign 
and price-wage control and ration- 
ing. The Democrats, on the other 
hand, said they knew of no plans 
for the President or his legal ad- 
visors to prepare such bills for 
submission to Congress. 

* + 7 
EANWHILE, behind the scenes 
there was reported to be un- 
disguised maneuvering in both 


camps to force the job of framing 
legislation upon the other party 


and, with it, whatever onus might 
attend the task. 

The Republicans do concede 
that there will be “some form” 
of legislation to “do something 
about the price situation.” And it 
is regarded as “reasonably cer- 
tain” that consumer credit con- 
trols may be reimposed and some 
degree of restraint put on fur- 
ther credit expansion. 

So far as the concessions both 
granted and received by the United 
States in the general agreement on 
tariffs and trade are concerned, 
the feeling exists here that they 
will be less impressive in practice 
than they are on paper. It is felt 
that with the world still suffering 
the aftermath of war, no lowering 
of trade barriers can bring a sud- 
den spurt in international com- 
merce. 


Concerning Canada’s move to re- 


Franchise Shift 


Buick Appoints McKinney 
In Chattanooga 


CHATTANOOGA, Tenn. — Mc- 
Kinney Buick Co. has taken over 
the exclusive Buick franchise for 
Chattanooga, replacing Valley Mo- 
tors Co. 

Virgil W. McKinney jr., presi- 
dent of the new firm, announced 
his location at Chestnut and Sixth 
St. in ads in the Chattanooga 
Times. McKinney came here from 
Atlanta. 

A. 8. Bunch, general manager of 
Valley Motors, declared in a four- 
column ad in the Times that his 
franchise was terminated as of 
Nov. 1 “over my protest.” Bunch’s 
statement continued: 

“Unfortunately, there are a num- 
ber of unfilled orders for Buick 
automobiles which, due to the in- 
ability of the factory to produce 
sufficient cars, I have not been able 
to deliver. All orders taken have 
been filed with the Buick company, 
and it is hoped that these orders 
are filled in chronological sequence 
according to the dates of receipt. 

“IT expect to operate Valley Mo- 
tors Co. in the same place, where 
your wants have been attended to 
for a number of years, and I am 
hopeful that with our skilled me- 
chanics you will continue to bring 
your cars to Valley Motors Co. for 
service.” 

Comment was withheld by Buick 
factory representatives here and 
by sales officials at the main offices 
in Flint. 

























strict imports from the United 
States, it has been tentatively esti- 
mated by officials here that such 
action will cost American business 
men about $300,000,000 in sales. The 
figure given was based, it was said, 
on recent export movements of 
goods whose importation there was 
either banned or placed under re- 
strictive quotas last Tuesday mid- 
night. 
* +. * 

HE same officials, however, 

pointed out that calculations of 
the loss entailed in the Canadian 
government’s move were largely 
theoretical, mainly because con- 
sumer demand and purchasing 
power within the United States is 
such that the domestic market can 
readily absorb the automobiles, 
washing machines, refrigerators, 
typewriters, and other commodities 
affected by the Canadian bans or 
quotas. 

Measuring the possible long- 
range effects of the action in terms 
of disrupted sales machinery and 
the development of Canadian sub- 
stitutes for American goods, it was 
pointed out by a State Department 
commentator that there were as- 
surances from Ottawa that the 
move was only temporary. 


Greiner 


(Continued from Page 1) 


has become the strongest in the 
company’s 48-year history.” 

Contacted by Automotive News, 
Slack said he had no immediate 
plans but is considering several 
proposals. Slack, who also was 
chairman of the Inter-Industry 
Highway Safety committee, de- 
clared he would confer soon with 
other members of that committee 
on his successor. 

* * * 

GINCE Greiner joined the com- 

pany, Packard and its dealer 
organization have instituted a 
parts control plan, departmental- 
ized service for Packard owners, 
a national parts warehousing and 
distribution system, and a central 
inventory control program, Chris- 
topher said. 

“All these activities which 
Greiner has developed as parts 
and service manager are closely 
linked with our modernized new- 
car distribution policies and 
practices,” he pointed out. “His 
long association with the auto- 
mobile industry, in both factory 
and field posts, places him on 
intimate terms with its problems 
of the present and, in particu- 


lar, our own aims for the fu- 
ture.” 
Greiner joined Packard after 


serving a year on the staff of Brig. 
Gen. A. R. Glancy, deputy chief of 
U. S. Army Ordnance. From 1938 
to 1942, he was general parts and 
service manager for Nash. Before 
that, Greiner held executive posi- 
tions in various divisions of Gen- 
eral Motors Corp., which he joined 
in 1929 through the old Oakland 
Motor Car Co. 

Slack joined Packard in 1934 as 
a sales promotion manager. He be- 
came general sales manager in 
1943; a vice-president in 1945 and 
a director in May, 1947. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


SERVICE MANAGER — We require the 
services of a first class, thoroughly ex- 
perienced Service Manager in Georgia 
city of over one hundred thousand. Pre- 
fer Lincoln-Mercury or Ford background. 
A most unusual opportunity, permanent, 
good salary and share of profits. Answer 
treated confidentially. Give age, experi- 
ence, references. Box 1989, c/o Automo- 
tive News, Detroit 26. 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 


see ED 

SALESMAN for nationally advertised auto 
seat covers, with following among new 
and used car dealers. All territories, com- 
mission basis. Box 2027, c/o Automotive 
News, Detroit 26. 


ccleaner 

SALESMEN—Sell custom tailored woven 
plastic seat covers as side line to new 
car dealers and distributors. Attractive 
commission, choice territories available. 
Write full details, lines, territory, etc. 
Decco Co., 246 Fifth, New York City. 


PARTS MANAGER, 


agement of large parts de 

well established western New York Ford 
dealer. We are volume minded and to 
qualify man must have outstanding mer- 
chandising, promotional and managerial 
ability. Excellent salary and profit shar- 
ing plan. In reply state age, qualifica- 
tions, references and attach photograph. 
Replies held in confidence. Box 2025, c/o 
Automotive News, Detroit 26. 


WANTED—Service Manager by a progres- 
sive Northern Illinois dealer. GMC and 
Buick experience preferred. Give full de- 
tails of experience, age and if married, 
number of dependents. Address Box 2024, 
c/o Automotive News, Detroit 26. 


OPPORTUNITY for experienced man as 
Parts and Accessory Manager for large 
parts distributor. Must be aggressive 
merchandiser. Knowledge of General Mo- 
tors parts required. State detailed quali- 
fications in first letter. Replies confiden- 
tial. Fred A. Carleson Company, Inter- 
mountain Pontiac-Cadillac Distributor, 
Salt Lake City, Utah. 


WANTED—Service Manager. Permanent 


position with reliable, well-established 
Dodge-Plymouth dealer. Executive abil- 
ity required and ability to supervise per- 
sonnel essential. State complete experi- 
ence in reply. This is an excellent op- 
portunity to right man—but your reply 
must convince us that you can qualify 
for this key position. Clell Forsythe Mo- 
tors Corp., P. O. Box 631, Syracuse, 
New York, Att: Personnel Manager. 


SERVICE MANAGER for Kaiser-Frazer 
distributorship in outstanding new build- 
ing fully equipped. Must have A-1 qual- 
ifications and experience. Factory train- 
ing course required. EL PASO MOTOR 
CO., 1300-1320 Texas St., El Paso, Tex. 


EXPERIENCED STUDEBAKER parts 
man. $80,000 per year volume. Box 2032, 
c/o Automotive News, Detroit 26. 


ARE YOU AN 


AUTOMOTIVE 
ENGINEER 


Who can translate technical in- 
formation into selling presenta- 
tions? 

* 

Who has the executive ability to 
advance in engineering administra- 
tion? 

* 

Who can get along with other 
people? 

* 

Have you these qualities: If you 
are certain you can answer 


YES 


POSITION 
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POSITION WANTED 


MANAGER CAPABLE of taking complete 
record 


charge of dealership. Outstanding 

in both retail and wholesale. Ten years 
City Manager Oldsmobile in large eastern 
city. Age fifty years, excellent health, 
married. Can furnish highest references 
as to ability, character and integrity. Box 
2034, c/o Automotive News, Detroit 26. 


POSITION WANTED—General Manager or 


Sales Manager by former AUS Army 
Major in Ordnance Automotive School. 
Thoroughly experienced in retail automo- 
bile operations as Service Manager, New 
Car Manager, Used Car Manager and 
General Manager. Graduate M. E. in gas 
engineering. Student in business manage- 
ment. Has extensive experience in train- 
ing, organizing and reorganizing retail 
dealerships and factory retail stores in 
G. M. units. Will be interested in con- 
nection with 500 or more new car retail 
dealership. Now employed in Metropoli- 
tan New York area but can be available 
after January first. Reply to Box 2035, 
c/o Automotive News, Detroit 26. 


WANTED—Accountant, office 
14 years experience, General 


manager, 
0. Box 3002, 


Motors and auditing. P. 
Denver, Colorado. 


ACCOUNTANT-OFFICE manager, General 


Motors experience, 19 years public ac- 


heavy business management, accounting 
and zone management. Also nine years 
retail including accounting, wholesale 
management, and retail sales manage- 
ment. Presently employed as sales man- 
ager for Buick metropolitan dealer. 
Available Jan. 1. Box 2022, c/o Auto- 
motive News, Detroit 26. 


MANUFACTURERS agent who has some 


time and energy to invest can join old 
established manufacturer on a very prof- 
itable basis. Box 2028, c/o Automotive 
News, Detroit 26. 


FOR SALE—NAPA parts store, complete 


with automotive machine shop in south- 
ern Arizona. Gross sales $140,000 per 
year. Will sell for inventory of stock, 
equipment and fixtures. No blue sky. 
Owner has other interests. Write Box 
2029, c/o Automotive News, Detroit 26. 


DISTRIBUTORS WANTED 


tion. Box 2016, c/o Automotive News, 
Detroit 26. 


DEALERS WANTED North and South 


Carolina to sell Universal Sport Trailers, 
with living quarters and kitchenette, 
sell for less than $800. G. G, Walker 
Motor Co., Inc., Distributors, Gastonia, 
N. C. 

ery attractive 
sales proposition. Write Aero, 4836 Joy, 
Detroit 4. 


DEALERSHIP WANTED 


HAVE QUALIFIED with General Motors, 


Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 
and 


DEALERSHIP FOR SALE—Dodge 


Plymouth agency. Radio, refrigerator 
and household equipment agency. Large 
stock of parts. Five room living quarters 
adjoining garage. Garage 50x100. Best 
equipped garage in this part of country. 
Excellent repair business and gas sta- 
tion business. Located in rich farming 
district. One block to grammar school. 
Two blocks to high school. Reason for 
selling, age and sickness. Twenty-three 
years in this location. Box 2033, c/o 
Automotive News, Detroit 26. 


NEW CARS WANTED 
KAISER-FRAZER DEALERS—Driving to 


6619 Euclid Avenue 


ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 
paid. Phone or write Smith’s Auto Sales, 


Van Wert, Ohio. Phone 3114 


CAR LOADS OF ’EM! 


"Sis to '47s 


LARGEST DEALER 


IN NEBRASKA 


2086 Farnam St. Ph. Harney 6090 
OMAHA, NEBR. 


SAM GREENFIELD 


Where You Oan Always Find Fast 
Moving Merchandise at a Price 


Cleveland 3, Ohio 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 

from each sale. 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 


$200,000.00 STOCK 


of GENUINE CHEVROLET 


Usual Trade Discounts 


PARTS 
SHEARER MOTOR co... 


1256 Manchester 
ST. LOUIS 17, MO. 


WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS 


Also Large Stock of Convertibles 
and 1946 Cars 


IRVIN SACHS 


‘‘Philadelphia’s Largest Used Car Dealer’ 
4539 Chestnut St. 


Philadelphia, Pa. 
Wire or Phone Allegheny 4-4450 


AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
@ week; many late models. All buyers are 


cordially invited. 
Prompt attention given all inquiries. 
If you come to nearest airport or train 


Phone HE. 0232 


Cotese ees Bey Sees 


USED CARS FOR SALE 


CLASSIFIED WANT AD DEPARTMENT 


AUTO AUCTION 


EVERY TUESDAY AT 12 NOON 


ee ee eS a 
Between Gary and Michigan City 


DEALERS ONLY 


BAILEY TOWN STATION 
Auctioneer: 
Elisworth “Dutch” Stuart 
,DUNES AUTO AUCTION 


1401 Broadway 
GARY, INDIANA 


AUTO AUCTION SALE 


Every Monday at 
Montpelier, Ohio 


at Your Map) 


USED CARS 


SHIPPED ALL OVER THE COUNTRY 
Best Wholesale Deal in the U.S.A. 


LEO ADLER, INC. 


DeSoto-Plymouth Dealers Best Sale—Best Facilities 


In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 


Sell to DEALERS ONLY 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 

EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 415 W. Main St. 


AUTOMOBILE 
AUCTION 
28 MILES FROM CHICAGO LOOP 
% Mille East of Iilinols State Line 
On Route 30 
EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTCH STEWART, Auctioneer 


BUSES WANTED 


NEW SCHOOL BUSES WANTED—Inter- 
national, G.M.C. or Dodge, 48, 54, or 60 
passenger, cash waiting. McLaughlin 
Bus & Equipment Co., 1224 North Main, 
Providence, R. I. 


“BUSES FOR SALE 


TWO NEW DODGE school buses with new 
42-passenger Superior bodies complete, 
painted school yellow. Wilson Chevrolet 
Sales, Inc., Bloomfield, Indiana. 


Dyer Auto Auction 
Phone 4111 Dyer, Ind. 
: Lansing, Tll., 730 


AUTO AUCTION 


Every Friday — 12 O’Clock 
HORSE HEADS, NEW YORK 
4 Miles North of Elmyra, N. Y., 
On Route 17 
A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 

Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 

Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 


NEW FORD or Chevrolet bus chassis, any 


TRUCKS WANTED—We need late model 
used trucks. All types. Cash waiting. 


Ave., Chicago 44, Illinois. 


TRUCKS FOR SALE 


FOR SALE—Practically new 2-ton tractor 
and 45 feet Mechanical Handling system, 
Auto Transport Trailer. Write McClellan- 
Jackson, Inc., 500 N. Main S8t., East 
Point, Georgia. 


HOLMES WRECKERS 
New—Heavy Duty, $875 


Standard Double Boom Model 45, com- 
plete with booms, new type outboard legs, 
400’ of %” cable, two extra heavy service 
line blocks, heavy duty V tow bar, $125 
list. al 


IMMEDIATE DELIVERY 
F.0.B. Grand Rapids 3, Michigan 
205 Market Street 


HAVE AVAILABLE 1946 Lincoln Conti- 
nental hard-top Club coupe, completely 
equipped. One owner, black finish, 7,000 
original miles. Looks brand new. Wire 
offer, Merlin Motor Co., Camden, N. J. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—Immediate delivery, two new 
1947 Chevrolet advance design 2-ton 
trucks, short wheelbase. One equipped 
with 8-wheel Grico bogie Clark wheels, 
axles all driving 8.25x20 10-ply tires. 
Another with Truxmore 18-5 conversion, 
fifth wheel, air, etc. Also new large size 
Boyertown package delivery unit body on 
Chevrolet chassis. Several new Chevrolet 
advance design school buses with Hicks 
bodies, as well as some plain chassis. 


AUTO AUCTION 


THURSDAY'S NOON 
Dealers Only 


Very liberal discount if bidding on en- 


“Heart of Tobaccoland” 


Call Fitzroy 9140, Detroit, for an Florida. We'll buy new K-F cars. Write 
Sale Fee $5 Phone R-731 


Appointment or Address Box 2031 Tropical Motors, 614 8. Andrews Ave., 
c/o Automotive News, Detroit 26 oe eee em 


Station, notify us and our representative 
wil meet you. Saie held inside modern 
building. 


1947 CADILLACS WANTED—All mak 
and ‘models, Phona, wire or writs Lews| BURTON LIVESTOCK Hometown Sales 
tol Motors, 530 Linden St., Allen- 
ona, ve. oe EXCHANGE, INC. 
HUH; Veen 68 Beute HN. ¥. § New York 
NEW CADILLAC sedan or convertible Phone 3-3505 


wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


NEW CARS FOR SALE 

1947 CADILLAC CONVERTIBLE, hydra- 
matic, brand new. Driven only 78 miles 
from factory to the Automart. Beauti- 
fully colored with its combination Lotus 
Cream paint and red leather upholstery. 
Write or wire Automart, Cherry & Erie, 
Toledo, Ohio. 

NEW MOTORETTES—Stock reducing sale. 
EDDIES SALES, 3612 Broadway, Lo- 
rain, Ohio. 


tire lot. Box 2030, c/o Automotive Nev®, 
Detroit 26. 


PARTS WANTED 


WANTED—Front bumper face bar, GP- 

Part No. 414770; right bumper 

guard, GP7828, part No. 916487; left 

bumper guard, GP7828, part No. 916488 

for 1941 Oldsmobile. Wire collect: Holler 
Motor Sales, Sanford, Florida. 


JEEP ENGINES wanted in any quantity. 
Write, phone or wire us your F.O.B. 
price if you have either new or re-manu- 
factured Army jeep engines. Roy Bridges 
& Co., Inc., ‘‘The South’s Oldest Willys 
Distributor,’’ 2801 6th Ave. South, Bir- 
mingham, Alabama. 


WANTED—Fiywheel for Chrysler 8, No. 
855145. Murphy Motors, Inc., Missoula, 
Montana. 


DEALERS AUTO AUCTION 
Every Friday—lil a.m. Rain or Shine 
Manheim, P: 





JEEPS 
Near-new and slightly used 1946 


USED CAR MANAGER—Pre-war and war- 
time experience, new and used cars. Top 
hand used car salesman. Now employed. 
Age 40 years, married, dependable and 
sobef. Five years service department ex- 
perience. Box 2026, c/o Automotive 
News, Detroit 26. 


Anderson Auto 
PEORIA, ILLINOIS 
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oS OHIO’S BEST AUTO AUCTION 


NEW INTERNATIONAL HARVESTER 
truck parts, first class condition. Sam- 












PARTS FOR SALE 















ALE PARTS FOR SALE 

mat ‘EW HEATERS $15—Motorola radios, 
$45. Crosley, small cars. F.0O.B. Western 
Union, Victory Tire Exchange, New 





















1 will be furnished. 35620HC 1 
iON arene; Tow Sane. OLDSMOBILE eae em Doane, Se ae DEALERS ONLY 
=aadeenam oeaad “ PARTS AND ACOESSORIES springs K-7, list $39.20, net $12. 90970H . 
12 NOON of hard-to-get parts, beay’ and teneer Oréen Timea Dew Tos Td aanen, Et oa, ae EVERY MONDAY AT 12 O'CLOCK NOON EST. 







103573H wheel cylinder, list $4.60, net 
$1.50. 35663H wheel cylinder, list 65c, 
net 20c. 36604HD wheel cylinder, _ 





Rain or Shine — Hot or Cold 
INSIDE THE COLISEUM 
Fairgrounds — Ashland, Ohio 
On Rt. 42 Midway Between Cleveland and Columbus 


- — eral discount. Walter H. Schultz Pon- 
—_ ) lac, 16-20 Passaic St., Trenton 8, N. J. 


4 











Facility RD PARTS—Many hard-to-get items. 
rvations Orders filled same day. Write, wire, 






















rain —y hy ~ 9 -- go -~iealaamees Knight Truck & Implement Co., Joplin, 
rou ————————————— Se ee Missourt. Come to Buy — Come to Sell 
at Our 0,000 INVENTORY Ford parts. We BRAKE 

arry many hard to get items or will get Hand Valve—Oylinder—Brackets PLENTY OF FREE PARKING SPACE 
TION hem for you. Wire or write Timmerman, and All Fittings IMMEDIATE DELIVERY Seft Drinks and Lunch in the Building 

sesmtbabntestet i: rs usa sie MICHIGAN BRAKE SHOE NEW SPRINGS 

EXCHANG For Cars Trucks 

— LVE GASKET KITS—$1.48 value for | 3631 Myrtte os & td ony Ta AUSTIN ASHLAND SALES, INC. 
JCTION vatlys and Ford rz citlad Sewer and a “tie an Gok ae . me aun an, Kits niet ASHLAND, OHIO PHONE 1261 MAIN 
ol Becnduay to Wiles Camp auh tums "39 Parts and Coll Springs 

















Distributors for: 
MAREMONT 





hrough "42 models. All gaskets = head 
asket fit Willys products from ‘33 
arough '42 models. Each kit contains 14 
——————— askets, including head a Now only 
9 cents complete, F.O.B. Cincinnati. 
end money order or will ship collect. 
ALE (all your order today. SCHOTT MO- 
ORS, INC., 2320 Gilbert Avenue, Cin- 

nnati 6, Ohio. 








OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 






AUTO DEALERS NOTICE 


A BRAND NEW 













































































y at $100,000 INVENTORY 
hio OLDSMOBILE LIBERAL DISCOUNTS 
P) SHORT BLOCKS Hoods Core Supports 
soaialiiien Fits '37 to ’47 Sixes Grills Hydromatic Parts ___ SHOP EQUIPMENT FOR SALE 
acilities 41 to ’47 Eights ub Caps a Absorbers STEWART WARNER Electronic wheel | bal- 
Ohio aenee on nmr Gas gre } ne ag Metwea, Taylorville, Illinois, ee ae 
es Men 125 Grand River Detroit 8, Mich, | Fel Pumps Clutch Parts i 
fanner P TEmple coe And Many Other Items In Columbus, Ohio 
a Orders Filled Same Day Received FOR SALE 
ae SELMI MOTORS, INC. | ,.5icc'* Comptete with EVERY FRIDAY at 12 NOON 
NVIN ADILLA LARGEST OLDSMOBILE PARTS . 
, _ o © IN EAST $35.00 EA., F.0.B. LOS ANGELES, OAL. 
ERIOR PARTS AND ACCESSORIES 3431 N. 15th St. Philadelphia, Pa. STARTING NOVEMBER 7 h 
Haré-to-Get Parts o-See8 2¢; MODERN CHEVROLET ©O. ti 
7 AND Orders Filled Day Received Greenleaf Whittier, Cal. 
(CE DISCOUNT TO DEALERS , i Deal Only May BUY SELL 
RUND MOTORS, INC. JEEP ENGINES! 275 new, used and re- ealers n y ay or 
built. Crated $125 each. All or part. ANTIQUE CARS FOR SALE 
OHIO, 2) Grand EeEmple 1-310 e-| Subject prior sale. Consolidated Eaulp- | i579—WwHiTre touring car, used only in 
N CO. one a ee Yeek 1910 and 1911. Cherney, 3612 Broadway, 
WV. Main St. SPECIAL! BRAND NEW, genuine Fora : 
pa gy I = a AUTO EQUIPMENT FOR SALE 
EN THOUSAND CHEVROLET | jicte No. 01T-4203A, $17.50, lots of 12, 
a UPPER CONTROL PIN $15.00. Ring | gear ane viene commana 
Eas ena a ae sift lever — o1y-7210, 75c. Pin- TOW PILOT: 17 50 
NTED—Inter- Gamates Gand Gp Tounest fons only, No. 01T-4609A, $4.00; lots of —$17. Your Assurance of a Fast, Efficient Sale 
<2, Ss, oS Priced Considerably Below eee ee * 
uto jur- 
tT -— ‘an foe ; eatenner plus Co., 1426-32 Zum St., Denver, Colo. ADAPTOW COUPLERS PAT PATTERSON — AUCTIONEER 
eae ® HOgarth 1483 Detroit 21 | NEW FORD TRUCK CABS complete wih| ‘For Tow Pilet) Per Set, $7.50 
: ey se, oem, na Greater Columbus Auto Mart 
they last, $3.50. New army canvas tops 





RED ARROW BARS—6442.43 
1947 Medel with Guide Cables 
Approved by ICC 
o 


complete with bows and side curtains, 
made to fit International 6x6. Will also 
fit other open top army trucks, $4 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, for trucks 


uses with new 
ies complete, 


son Chevrolet F o> R D 


THE PLACE 
GLADDEN ROAD & NORTHWEST BLVD. 
COLUMBUS, OHIO 












jana. 




















Discounts only. $6 per set. Chicago Surplus Truck 
— ats reeegte Se Ge Suet Sales, 4545 Madisen, Chicago, Illinois. 1947-48 Model 
; Mansfield 77 

$50 — ALLIED MOTORS AUTOMATIC TOWBAR with 
— Ford FORD PARTS shipped anywhere. Cail, BRAKE HOOK-UP 
‘a late model Jerome Ave. Bronx, N. ¥ write, phone. Tranter-Williams Motors, 
‘ash waiting Tr. 8-9430 Inc., 4016 Allston Ave., Cincinnati 9, and Contrelled Steering 
stebrook 7330 Ohio. Melrose 7275-6-7. 
34 No. Cicero GUIDE CABLES 






Complete $49.50 


Tow Bar Sales Company 
Factery Distributers 


100 Se. Clinten St. Chieage 6, li. 





In the Heart of the Nation — Fort Wayne, Ind. 


ll A.M. Sale will be held at same old location in new 

* heated building, only one block frem Court House 
and Hetels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close... 
we are here to serve you. Our guarantee: You must be satisfied. 
















= | — WANTED! AT ONCE! 

























1,000 Automobiles, Trucks and Pickups 
CKERS 
y, $875 One of Missouri’s largest automobile and truck Tl RE CHAI NS FORT WAY NE AU CTION CO. 
ndet 45, com- ee ’ 750-16 Owners: CARL E. MARKER - DENZIL V. WEBSTER 
outboard legs, Write, phone, or wire “Hi Dollar Joe” at the Joplin COL. CARL E. MARKER, COL. LEE DRAWHORN, Anctioncers 










Weed Combination With 700-17 
NEW — HEAVY DUTY 


heavy #e25 | Automobile Auction Co., at the Cross Roads of America. 324 W. MAIN ST. FORT WAYNE, IND. 


ow bar, $125 





















<s We have the best market in the world today. Every SINGLE PNEUMATIC 
IVERY viday, we sell an automobile every minute. uavaniaia | 


EVERY THURSDAY—12 NOON 


Saturday, Sunday, Monday, Tuesday, Wednesday 
WHOLESALE ONLY 


1nd Thursday, they go mighty fast. 






Weed List April 15, 1946 
$20.40 Per Set 







































etait If you have a new car or truck to sell and you don’t 

= oe contact us, we lose a little and you lose a lot. PRIOE SOHEDULE AUTO AUCTION 

"design 2-ton 5 to 25 sets, $10.20 set (Fer Dealers Only) 

One equipped Should you phone, always ask for “Col. Joe H. Bur- 26 to 50 sets, $ 9.18 set 

ae trum,” owner and operator and manager. We keep six 51 to 100 sets, $ 8.25 set AT EARL A. SCHOTTS 

oy teres suze ©=f Ouyers in the east at all times. There is probably one 101 to 200 sets, $ 7.45 set 2900 READING ROAD CINCINNATI, OHIO 
7 anit boty on n your territory now. You contact us and we will have OAN SES BY LENGTHENING ba son eee soe 

es with Hicks am contact you. een ee eer 


plain chassis. 
jidding on en- 
omotive Ne 





IMMEDIATE SHIPMENT 
ROGER WILCO CO., 











JOPLIN AUTOMOBILE AUCTION CO. 
~______._ | 1610 East 7th St. Phone 4600 Joplin, Mo. 






WORLD’S FINEST 
GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 















































rida. 
= ay ey Ay Every Tuesday at 12 Noon 
wor re-manu BUFFALO, N. Y., AUTOMOBILE AUCTION sure fibre, gabardine twill. Prompt. de- Bf te tow mtEnen, <iOGn COND FOR SOUL GUE Sie “tend aE” Ob 
s. Roy Bridges livery. Perfect Fit Auto Seat Cover, Inc., ED GH’ 
Oldest Willys EVERY TUESDAY NOON HOU! Ss 
4 Son Be Onna ts BY TERS SONG ane. 1776 Broadway, New York City. AUTO AUCTION Ss ES 
EAI NI MISCELLANEOUS AL 
aie ENGINE BEMUILDING OC ranhkaha?e Shipping Arrangements Made on Request 
VERA CARS ENGINE REBUILDING—C kshaft 
nrysier 8, No. (AVERAGE S052 200 CARE) esos 3900 North Broad St. Philadelphia, Pa. 










Inc., Missoula, adoors at Tonawanda Airport Hangar One Mile North of Buffalo City Line 





Identifies 
Great Trucks 


a ae 
Ds 


International Model KB-6. The basic gross 
weight rating of the KB-6—total of the 
truck and its load—is 14,500 pounds. On 
this tough job the basic gross weight rating 
should not be exceeded. On other earth- 
moving jobs, however, analysis according 
to the INTERNATIONAL TRUCK POINT RAT- 
ING SYSTEM may show that the gross weight 
rating may be increased to 16,000 pounds. 


WHAT THE INTERNATIONAL TRUCK 


POINT RATING SYSTEM 
MEANS TO INTERNATIONAL DEALERS 


Study the illustrations on this page. Begin at the top. In 
a few minutes you will see how the International Truck 
Point Rating System fits the load to the truck. 

Think, as a dealer, what this exclusive International 
service means. Note what it does: It enables the Inter- 


national Dealer to tell every operator just how much 


payload Ais trucks should carry in terms of the condi- 


tions under which Ais trucks operate. 


That’s International Truck Load-Co-Ordination. 


This International KB-6 is equipped with a bottler’s body. The 
basic chassis is the same as that in the illustration above. The 
basic gross weight rating also is the same, 14,500 pounds. But 
the job this KB-6 does is not nearly so tough as the one shown 
above, and the INTERNATIONAL TRUCK POINT RATING 
SysTEM will show that the gross weight rating may be in- 
creased to as much as 17,500 pounds, 


But Internationals are Performance-Co-Ordinated, 
too. They are fitted to their jobs with unrivaled skill. 
Engines, transmissions, axles and all other units are 
specialized to the work each is to do. 

The International Franchise is like International 


Trucks—of outstanding value. For details write 


Motor Truck Division 
INTERNATIONAL HARVESTER COMPANY A 


This International KB-6 with a sprinkler body operates under 
completely favorable conditions. Its basic chassis and gross 
weight rating are the same as the other two shown. But, the 
INTERNATIONAL TRUCK POINT RATING SYSTEM analysis of 
the job will show that because of the conditions under which 
this KB-6 operates the gross weight rating may be increased 
to 18,800 pounds. 


180 North Michigan Avenue 


Chicago 1, Illinois 


This is an International KB-7 Truck-Tractor with a semi- 
trailer. The basic gross combination weight rating—total of 
truck-tractor, semi-trailer and load—is 29,000 pounds. The 
rating is based on the most severe operating conditions truck 
and trailer are likely to encounter. When operating conditions 
are more favorable, the INTERNATIONAL TRUCK POINT RAT- 
ING SYSTEM will show how much extra payload may be carried. 
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